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Working Agents Are Not Depressed 





Frederick Richardson 


The agents and brokers who are con- 
tinually on the job are not down-in- 
the-mouth today. They have had 
some cancellations and reductions in 
insurance lines, it is true. However, 
an insurance man is particularly for- 
tunate in that he is not confined to 
a single groove. He has abundant 
opportunities before him to solicit 
men in all lines of business. He has 
many classes of coverage to present. 
Some people are always making 


money. Some lines of business are 
showing a profit. 


Regardless of the conditions of the 
day, adequate protection is necessary. 
The insurance salesman who keeps 
his eyes ever alert for a new customer 
or for new classes of insurance for old 
customers has but little complaint to 
offer. The financial depression is 
not distressing him. 


Industry and ambition are good 
antidotes for the blues. 
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Insurance Is as Old as the Sun 





LIKE AN OPEN BOOK 


An agency connection is not unlike an investment 
and shrewd investors do not hesitate to.say that the 
basic facts about the institution behind an investment 
are more important than a multitude of superficial facts 
about the investment. 

All the facts that would prove or disprove the claim 
of THE SUN to world leadership have been available 
as in an open book for more than two centuries. 


INSURANCE OFFICE 


of London 
Established 1710——-The Oldest Fire Insurance Company in the World 





Firmly planted, and growing lustily in the underwriting light of THE SUN is 


me Patriotic Assurance Co., uz. 


Dublin, Ireland 
FOUNDED 1824 
United with the parent company in one great organization; one in ideals, solvency, 


methods and purposes and dispensing that peerless service that has made THE SUN 
the leader in good agencies wherever sound insurance is sold. 
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ORGANIZED 


CASH CAPITAL 
1853 


$12,000,000 





SIDE LINES AND THE AGENT 


If decreased values have had an effect in decreasing the 
premium income of an agent, the time is manifestly ripe to 
put some effort into developing the so-called “side-lines.” 


The Home of New York has provided a great variety of 
these specialties as allied lines of fire insurance. They should 


be of great help to an agent in creating new business now. 


THE HOME ‘xan’ NEW YORK 


ELBRIDGE G. SNOW, President 
New York Office 56 Cedar Street 





Aircraft, Automobile (Complete Cover In Combination Policy), Earthquake, Explosion, Fire 
and Lightning, Hail, Marine (Inland and Ocean), Parcel Post, Profits and Commissions, Rain, 
Registered Mail, Rents, Rental Values, Riot and Civil Commotion, Sprinkler Leakage, Tourists’ 
Baggage, Use and Occupancy, Windstorm. 
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POTATO, \ 
iN: 
ot | 
THE GRANDEUR OF MT.RAINIER | Twenl 
M7’: RAINIER, looming up with re- | 
| splendent grandeur and strength,is | a 
| suggestive of our goal. Our represent- 
atives everywhere point with pride to | LOS 
the strength and stability of The 
Continential. | 
Many of these agents will see this | 
wonderful peak this summer, en route 
| to the Los Angeles Agent’s Convention. | Man 
| Atwoday’s autcmobile trip through | = 
| the Mt. Rainier National Park will f 
| surely convince them that this is a 
| wonder land. 
| 
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$2,900,000 Pledged for Building Loans “ 
° anno 
August 6th Statement of Title Guarantee & Trust Co. anni 
Amb 
13-16 
| io good news to hear that twelve of the leading banks and insurance companies the 
have pledged their financial support to the small builder. With such co-operation a 
the serious housing shortage should soon be relieved. to tl 
prog 
cae : I 
Thousands of families who have Insurance agents can “cash in” on one 
been renters will now have an op- these new building activities. New pov 
portunity to pay for their own homes Property-owners will most assured- ag 
through Building and Loan As- ly need insurance protection. 
sociations. This means the awaken- Tk 
ing of a new spirit of progressive- Our own agents, keenly alert to every "si 
ness and civic pride. opportunity, are on the job as usual. on 
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LOS ANGELES MEETING 
PROGRAM IS ISSUED 


Many ininiiibibliti Are Arranged 
for National Agency Asso- 
ciation Convention 


ENTERTAINMENT PLANNED 





Get-together Dinner Will Be the Cur- 
tain Raiser to the Big Annual 
Rally 


NEW YORK, Aug. 15.—The National 


Association of Insurance Agents has 
announced the program for its 26th 
annual convent’on to be held at the 
Ambassador Hotel in Los Angetes, Sept. 
13-16. The business sessions start on 
the morning of Sept. 14, but will be 
preceded by the annual get-together 


In addition 
to the after-dinner talks an attractive 
program has been arranged including 
orchestral music, community singing, 
specialt cs by professional stage talent, 
moving pictures of topical subjects, fea- 
turning various association leaders and 
members. The program is as follows: 


dnner the even’ng before. 


WEDNESDAY, SEPTEMBER 14 
First Session—9:30 A. M. 


Band concert. 

The convention called to order by the 
president, 10:00 a. m. 

Singing—The Star-Spangled Banner. 
Greetings from the governor of Cali- 
fornia, 

The President's 
J, Cox of Perih 
The Executive 
Chairman James 
Conn. 

Appointment of the committee on reso- 
lutions and the committee on nomina- 
tions. 

Presentation of communications. 

The Secretary - Treasurer’s Report— 
Walter H. Bennett of New York City. 

The Finance Committee’s teport— 
Chairman Charles F. Wilson of Fitch- 
burg, Mass. 

General open discussion. (This fea- 
ture of a general discussion on any de- 
sired subject will close each session of 
the convention.) 


Annual Address—Fred 
Amboy, N. J. 
( ‘ommittee’s 
L. 


Report— 
Case of Norwich, 


Afternoon Session, 


Band concert. 

What’s the Matter With 
An address by John B. Morton, vice- 
president of the Fire Association and 
president of the National Board, 

Overcoming Public Prejudices Against 
the Fire Insurance Business—A general 
discussion, 

Will closer cooperative consideration 
of the following topics, by companies 
and agents, be heipful in solving the 
problem? 

Ignorance of the policy contract by, 
and the incompetence of an improperly 
qualified agent. 

Uniform agency qualification laws. 

Occasional tactlessness by company 
representatives in public relations. 

Agents’ duty to detect deficiencies in 
physical hazards and to recommend im- 
provements, with consequent reduction 
in rates, 

The moral hazard. 

Unethical practices by both companies 
and agents, and their abrogation. 

Those restrictive rules, clauses and 
regulations which are irritating and un- 
necessary to fire underwriting and vary 
in different communities. 


The evil of unlimited credit 
assured, 


2:00 p. m, 


Business ?— 


writin 





% 
4 





WELL cdma 








SAM OOIAMH 


$4.00 per year, 20 Cents a Copy 











EFFECT OF BOARD’S ADVERTISING 


| 
| 








Insurance Men 


the 
prevailng among them 1s that the ad- 
ple 


have taken the trouble to make inquiry 


to the 


More agency interest in good under- 
ng. 


NEW YORK, Aug. 16.—There is a 


difference of opinion in this city among 
company officials as to the effect of the 
advertising that the National Board is 
doing. 
is used is most excellent and that it is 
gotten 
question 
reading it? 
trade advertising of this kind? 
the people time to read a column of 
stuff 
subject in an abstract way? 


All agree that the material that 
up in very attractive style. The 
being asked is, are people 
Do people in general read 
Have 
this kind that the 


of deals with 


Reading Advertisements 


Many officials say that the people 


that are reading this material are insur- 
ance 
beforehand. 


men all about it 


brokers in 


and they know 
A number of 
city who are in close iouch with 
public were interviewed by your 
correspondent and the general opinion | 


this 


vert’sements are not being read by peo- | 
outside of the insurance business. 
It seems that some of these brokers 
among the'r customers as to what they 
thought of this advertising plan and 
but few of them even knew any adver- 
tisements were being run. 


Will Not Read Essays 


The brokers say that while the pub- 
licity material is most excellent it is not 
adapted to public consumption so far as 
the layman is concerned. They declare 
that the average newspaper reader will 
not take the time to read an essay when 
he has no particular interest in the sub- 
ject. 

Some offic’als declare that the Na- 
tional Board should have adopted the 
plan used by other interests, who have 
employed the advertising pages to edu- 
cate the public. They say that display 
:dvertising should have been used in- 
stead of reading matter. In their opin- 
‘on a few crisp, convincing truths that 
could be taken in at a glance would 
serve the purpose far more effectively 
than the column advertisements that 
are being run. 


Allowed Iron to Cool 


One of the leading local agents in 
Brooklyn a few days ago remarked 
that he did not believe that the general 
public would read a trade advertisement 
in any daily paper of a column length. 


| ol the insurance business would not read 


| SO much was told at one time. 


a 


very vital one. If, for example, the | 
companies had presented a déiense or | 
explanation at the time the papers were | 
filled with the Untermyer investigation | 
more people would have perused this. | 
The psychology of the moment would 
have tavored public consumption of | 
anything the insurance companies had 
to say in their defense. The time to 
have struck was when Untermyer was 
getting publicity. 

Banks and trust companies in the 
past have used advertising material to 
advantage, employing a quarter or half- 
page or even a full page, but they have 
presented their material in a very attrac- 
tive and artistic way so that it required 
only a quarter of a minute to read it. A 
company official remarked the otnhet 
day that in his opinion a man outside 


any advertisement on insurance where 
He could 
grasp two or three outstanding points 
whiie he was reading his paper on his 
way down town, but would not wade 
through a column. 





Doing Some Experimental Work 


However, most of the people feel that 
the National Board has taken a forward 
stey in presenting the question to the 
public. This is the first time that it has 
made its public bow and attempted to 
do anything in the way of publicity. It 
is seeking an audience. The National 
Board will perhaps have to experiment 
before it can strike the line of publicity 
that will leave the greatest impression 
on the public. Undoubtedly the insur- 
ance people themselves are taking great 
interest in this advertising campaign. 
They are reading the material that is 
sent out. To this extent, therefore, the 
National Board’s advertising is a suc- 
cess. After all, the best way to educate 
the people is through the insurance 
salesmen themselves. If they can pre- 
sent insurance truths in the right way 
it has far more effect than anything 
that appears on the printed page. The 
National Board, therefore, is presenting 
in compact form and in clear language 
an explanation of the technique of the 
business that will have an effect on the 
agents, brokers and solicitors. They 
can relay it to the assured in capsule 
form. Perhaps this really is the main 
object in the advertising campaign that 





Many might do this if the subject was 


is being carried on. 








a highly technical business which may be 
eliminated by continuous 
explanation to our clients, 

Antidiscrimination laws; uniform 
schedule rating systems; liberal uniform 
rules; and uniform standard policies. 

Fire prevention. 

Cooperation between agents; between 
companies; and between agents and com- 
panies. 

Improved service to the 
both agents and companies. 

The National Association—An address 
by E. M. Allen of Helena, Ark., former 
president. 

General open discussion. 


THURSDAY, 
Morning Session, 


assured by 


SEPTEMBER 15 


10:00 a. m. 


Band concert. 

Greetings from the International Asso- 
ciation of Casualty and Surety Under- 
writers, 
that organization. 

treetings from the National 





The “mystery” of the fundamentals of 


ation of Casualty and Surety Agents, ex- 


painstaking | 


extended by a representative of 


Associ- | 


| tended by 
ciation. 
Nonrecording 
discussion, 
An exposition of conditions 


a representative of that asso- 


Agencies—A general 


\ in terri- 
tories where these agents exist. 
Unethical Reinsurance—A general dis- 


| cussion. 
(a) Nonstock company lines by stock 
companies. 
(b) Unadmitted companies by admit- 
ted companies in order to cut the rate. 
| The Modern Trend and the _ Local 
Agent—An address by Platt Whitman, 


commissioner of insurance, Wisconsin, 
and vice-president National Convention 
of Insurance Commissioners. 

Automobile Situation—A general dis- 
cussion, 


(a) Losses: Fire, theft, liability, 
moral hazard. 
(b) Rates: Need of constancy in their 
ealculation. 
| (c) Tendency toward compulsory 
state insurance and resultant state 
funds, due to increasing number of acci- 
| (CONTINUED ON PAGE 32 


| | ACTION EXPECTED ON 


COMMISSION QUESTION 


Companies Will Attempt Reduc- 
tion in Acquisition Cost in 
Chicago and St. Louis 


EXPENSE ITEM TOO HIGH 


Declare That Brokers and Agents Are 
Both Being Paid Too Much 
for Business 


Now that the differences between 
Western Union and Western Bureau 
companies have been amicably settled, 


it is reasonable to expect that within a 
very short time companies belonging to 
both organizations will take steps to re- 
duce the acquisition cost of business in 
Chicago and St. Louis. Before the re- 
cent controversy arose companies oper- 
ating in these two cities were declaring 
that by July 15 the commission situa- 
tion in Chicago and St. Louis would 
have to be attended to and that some- 
modifications made that would result in 
a reduction in the cost of writing busi- 
ness in these two cities. When differ- 
ences of opinion over the bank and 
mixed agency question took the center 
of the stage, the agitation for a reduc- 
tion of commissions and expenses in 
two prominent cities in Western Union 
territory was shoved into the back- 
ground. This question will now be 
taken up again by a large number of 
companies which are of the opinion that 
the cost of writing business in these two 
cities is exorbitant. 


High Cost in Chicago 

In Chicago the commission 
Class 1 agents is 20, 25 and 30 with 5 
percent contingent. Brokers are sup- 
posed to receive 10 percent less than is 


scale to 








paid to Class 1 agents. Class 2 agents 
also receive a smaller scale as do the 
Class 3 and 4 members of the Chicago 

3oard. However, the complaint is made 
that some agents are getting as much 
as 35 percent flat plus a contingent, 
plus 2 or 3 percent for maintenance of 
an engineering, inspection and service 
department, plus the services of a Cook 
county special agent, which are paid 
for by one of the companies in the 
agency instead of by the agency itself. 
In other words, it costs a number of 
companies more than 40 percent to get 
business in Chicago. The same is true 
of St. Louis. Companies are commenc- 
ing to feel that with a drop in premiums 
and a scarcely noticeable decline in ex- 
penses the time has come for taking the 
bull by the horns and cutting down the 
cost of acquiring new business in these 
two cities. 

Those who are in closest touch with 
the situation in Chicago say that the 
high cost of Chicago business results 
from the fact that agents are forced to 
pay too much to the brokers. Any bro- 
ker in Chicago who controls a good- 
sized volume of business has no diffi- 
culty in getting paid more for his 








business than is allowed by the rules. 
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If a broker is located with one of the 
big Chicago agencies, and is approached 
by another agency for his business he 
can usually make a deal with another 
agency. to get more for his business or 
the agency that he is connected with 
will pay him a higher scale in order to 
hold him. This means that practically 
every broker in the city who is able to 
swing a good volume of business during 
the year can get more than the regula- 
tion scale. Perhaps he is not always 
compensated with a flat increase in com- 
missions, but he is given valuable serv- 
ice, such as the use of a stenographer, 
assistance in handling his business, 
complete facilities of the office, office 
supplies, postage, etc. An office that is 
extending such service to its brokers 
is consequently operating on a rather 
small margin. There are plenty of bro- 
kers who are getting 20, 25 and 30 for 
their business, which is as much as the 
class 1 agents themselves are supposed 
to get. Naturally, the agency itself has 
to have a margin for profit and where 
it is paying its brokers a high price for 
business, it in turn has to get conces- 
sions from the companies. One of the 
reasons why action on this question has 
not been taken before is that the loss 
ratio in Chicago has been favorable dur- 
ing the past few years, and companies 
have not lost money on their operations 
in that city. 


Says Price Is Too High 


“Whatever the reason,” said a com- 
pany manager in commenting upon the 
situation in Chicago and St. Louis, “the 
plain fact that stands out is that our 
Chicago and St. Louis business is cost- 
ing us too much. We have to spend all 
that we get for it. We take in the 
money with one hand and pay it out 
with the other. When it comes to pay- 
ing over 40 percent for business in Chi- 
cago, you cannot make me believe that 
it is worth going after. Chicago and St. 
Louis agents are working on narrow 
margins and so they look to us for 
relief. We are being called upon to 
make concessions that never should be 
asked for. The hot competition for 
business has gradually forced up the 
whole scale until it has reached a point 
today that is intolerable. Brokers are 
getting too much, and agents are get- 
ting too much out of it, and the com- 
panies are not getting enough to make 
Chicago business pay. 

“Why I know companies today that 
are paying the total expenses of a Cook 
county field man who does not office 
with the company but gives his entire 
time and attention to a local agency. 
The same company is paying excess 
commissions for business, is furnishing 
its local agency with all kinds of office 
supplies and equipment, is helping to 
maintain a so-called engineering and 
service department, and is in every way 
contributing to the upkeep of the local 
agency. The situation has gradually be- 
come worse. It has gone on and on for 
years, and nobody has done anything 
about it. Now we find that we are pay- 
ing a price for business in Chicago and 
St. Louis that is perfectly ridiculous. 
These excess commissions must be cut 
down, and the subterfuges that are being 
resorted to by companies in order to 
keep their agents satisfied must be elim- 
inated. Agents in these two cities must, 
on their part, shut down on brokers. 
Unless there is concerted action on the 
part of both companies and agencies, 
little progress can be made toward clear- 
ing up what is undoubtedly one of the 
worst situations that exists in Western 
Union territory.” 


Comparison with New York 

Another company official gave this 
opinion, “I have never been able to 
understand why Chicago agents could 
not be placed on the same basis of those 
in New York. In New York the agents 
are representatives of the companies 
only. They do not write any business 
themselves. They get all of their busi- 
ness from brokers. They do not compete 
with their own brokers. They are sim- 
ply company representatives handling 
the business of brokers for the com- 
panies, and do not get out and go after 
business in direct opposition to brokers. 
It seems to me that this is a much better 
plan. In Chicago, as I see it, everybody 
is out after the scalp of everybody else. 
Agents are knifing brokers and brokers 
are knifing agents. There is a fast 
scramble for business, and as a result 
of the keen rivalry the cost of getting 
business has been forced up to an unrea- 
sonable figure.” 














} FIRE BUSINESS NOT A MONOPOLY 


| Some Features in Insurance Transactions That the Public Should Know | 
| 








OT in a boastful spirit, but with 
N deep satisfaction it may be stated, 
I believe, that no business has 
played a larger or more generous part 
in the economic development of the 
United States than stock fire insurance, 
and ever since coordination for 
purpose of rating was accorded public 
approval and given widespread legisla- 
tive endorsement, achievements in safe- 
guarding America against fire have been 
signally successful. 
It is to the public’s interest to pay a 


| 


the | 


fair rate for fire insurance and to get | 


the best possible indemnity—that which 


is as nearly certain as human foresight | 


can make it. Poor or uncertain insur- 
ance is worse than none at all. This 
series, therefore, has been specific in its 
references to “stock” fire 
companies, which are those with paid-in 
capital stock, adequate reserves (re- 
quired by the laws of the several states), 
and surplus accumulations held to make 
your indemnity the more certain—the 
companies that are regulated by the 
most rigid laws, 
solvency are the highest and whose 
measure of security for your protection 
under all conditions is the greatest. 


Business Is Not a Monopoly 


In introducing this sketch mention 
was made of the marked development 
that has followed public approval of 
coordinated effort. The modern system 
of fire insurance rating, into which the 
loss experience on 95 percent of the in- 
sured property of the country is now 
gradually being injected, can in no 
sense be classed as a trust or a monop- 
oly. Our business, today, is conducted 





whose standards of | 


insurance | 





John B. Morton. 


|; schedule-maker in 


| the actuary in life insurance. 
| pected to 
| analysis 


being performed by secret conclaves of 
underwriters themselves under star 
chamber methods, as the public has been 
led to believe, appears from our testi- 
mony to have passed out of their hands 
almost entirely into the hands of trained 
experts. The testimony shows that fire 
companies have little or nothing to do 
with the construction of schedules. The 
fire insurance today 
occupies a position analogous to that of 
He is ex- 
deal with fire hazards by 
and classifications of element- 


ary parts.” 


Present Day Basis 


Coordination among companies to re- 
duce costs and prevent discriminations 
between insurants; schedule rating, sub- 
ject to basic review by the state if de- 
sired; and adequate insurance to value, 
a point touched upon brifly in a previous 
sketch—these elementals, I contend, to- 
gether with a limitation on the maxi- 
mum distributable profit to be realized 
on the net transactions of the companies, 
form the safest and sanest method yet 
devised for the economic administration 
of any business of a quasi-public char- 
acter. This, indeed, is the present day 
basis on which stock fire insurance com- 
panies are operating. 

Our agreement with the National Con- 
vention of Insurance Commissioners to 
limit the profits to be derived from net 
underwriting operations was_ effected 
last spring after years of negotiations. 
It is based on five-year averages, de- 
fines conflagrations and covers also the 
relationship between states—all factors 
of vital importance. 


Profit Allowed on Transactions 


Under this system there is intense and 
healthy competition between the upward 
of 300 stock companies doing business in 





| The accompanying statement is the fifth advertisement in the series 
| that is being gotten out by the National Board and signed by President 
| 


| ing that should be presented to the public. This advertisement brings out 
| the rating system and shows how every policyholder automatically con- 


trols his own rate. 


i —— = 








to prevent discrimination between in- 
surants, to keep down the cost of the 
service to the public and at the same 
time to offer immediate inducements in 
lower rates to those who safeguard their 


This deals with some of the factors in fire underwrit- | 
| 


| pressed in 


property from fire, thus giving them a } 


voice in making their own rates. 
Rating Done by Trained Men 


In the old days all 
by officers and field 
the companies themselves, 


representatives of 
but in later 





the United States, with every incentive 
to keep down their expenses, Of course 
the best managed companies will make 
the most money while the cost of fire 
insurance to the public as a whole, ex- 
rates, is limited by definite 
agreement, 

Probably no other business in the 
world of the magnitude of that trans- 


| acted by stock fire insurance companies 


rating was done | 


years the work has passed into the hands | 


of trained men, experts, independent 
in a large measure from both stock com- 
panies and agents, 


tense competition in the business be- 


tween the various companies and their | 


representatives in every hamlet, village 
and city in the United States. 
result could be expected. 
Just how rating is drifting away from 
direct company control is told in the re- 
port of the Illinois legislative commis- 
sion appointed to investigate the whole 
subject. “The work of constructing basis 
schedules,” the report says, “instead of 


because of the in- | 


| flagration reserve 


No other | 
| question: Is 56 


has entered into a voluntary agreement 
to limit the profit on its net operations 
to only 5 percent, with an additional 
3 percent (for your greater security) to 
be applied to the accun.ulation of ‘“‘con- 
funds” which can be 
drawn upon only in event companies 
may not be able to meet their liabilities 
out of surplus funds when conflagrations 
come, 

To you of business I ask this 

percent distributable 


men 


| profit on our net turnover too much for 


|a business filled with so many 
| cacies 


intri- 
and uncertainties as stock fire 
insurance and requiring so much knowl- 
edge and good judgment and in which 
the competition is so keen? 








Status of Black Tom Suits 


NEW YORK, Aug. 16.—It will be recol- 
lected that in connection with the Black 
Tom explosion in New Jersey in 1916, 
suits were brought by the underwriters 
against the Lehigh Valley railroad to 
recover damages. The judgments of the 
lower courts went against the railway, 
which took the case to the supreme 
court. That body refused to review the 
decisions of the lower courts. The insur- 
ance companies paid their losses to the 
owners of goods long ago, and are now 
trying to recover from the carrier. Thus 
far claims amounting to several millions 
of dollars have been sustained in prac- 
tically every test case. 

Companies seeking reimbursements on 
inland marine policies are, however, said 





specific risks had no proper grounds for 
action against the carriers. Several 
cases hinging upon this point will, 





therefore, have to be decided by new 
trials. 
Study Forest Fire Fighting 
Standardization of equipment and 


methods of fighting forest fires will be 
considered at the meeting of the Na- 
tional Association of State Foresters 
which will meet at Itasca Park, Minn., 
Sept. 20-23. C. R. Pettis of New York, 
superintendent of New York - state 
forests, is chairman of the committee 
having this subject in hand. The com- 
mittee will submit a preliminary report 
and will probably be continued. The 
convention will consider along this line, 
lookout towers, phone systems, trails, 


to be encountering some difficulty, owing | wireless, carrier pigeons, air patrols, and 
to the fact that the New Jersey supreme | methods of handling and placing fire- 
court recently held that insurers of those | fighting crews. 
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SISAL LOSSES LESSONS 


REDUCING LINEs 


COMPANIES 





Recent Fire at Clearing, Ill, Empha. 


sizes Underwriting Hazards— 


Sprinklers Cannot Extinguish 
Sisal Fires 


As a result of the serious loss to the 
sisal stock in Crooks Terminal Ware- 
houses (formerly Chicago Storage & 
Transfer Company) at Clearing, Ill, 
companies are looking over their lines 
carefully with a view to cutting down 
the amounts carried on sisal. In the 
last two or three years there have been 
a number of serious losses to sisal 
stocks, and the opinion is growing that 
sisal in storage is an undesirable risk. 
Companies interested have — studied 
closely the reports on the Clearing, III, 
loss. The loss at Clearing establishes 
plainly the fact that it is difficult to 
extinguish a fire in a stock of sisal. 


Difficult to Extinguish Fire 


In the recent loss the sprinklers op- 
erated perfectly. A large number of 
heads were opened, in fact so many that 
the water in the gravity tank was 
drained off, and the sprinklers then 
ceased to function. Considerable dam- 
age was done before the fire depart- 
ment arrived. It is found that fire eats 
its way into the center of a stock of 
sisal and after the fire department has 
apparently extinguished the blaze, the 
fire that has been smouldering in the 
center of the mass will blaze up again 
causing a further loss. Sisal is tightly 
packed in bales, in much the same man- 
ner as hay. It is the ordinary custom 
to tie a bale of sisal with heavy rope. In 
the loss at Clearing these outside ropes 
quickly burned away, and as a result 
the huge stock of sisal expanded. When 
the water was thrown on the stock, the 
weight became too much for the walls 
which gave way. The walls in the ware- 
house that was damaged were bulged 
in many places to such an extent that 
it was necessary for the fire department 
to pull them down. 


Spontaneous Combustion Unusual 


Those who have studied sisal losses 
declare positively that spontaneous com- 
bustion in sisal stocks is rare. This is 
rather surprising in view of the experi- 
ence on sisal. The Underwriters Lab- 
oratories of Chicago is about ready to 
issue a report on its tests on sisal, and 
it is understood that the Laboratories 
did not find that this stock even when 
green or wet will heat up sufficiently 
under ordinary conditions to start a fire. 

The loss at Clearing again demon- 
strates that sprinklers are of little value 
over bales of sisal. The loss of sisal 
stock in a sprinklered building will be 
about as heavy as in the unsprinklered 
buildings under protection. In_ other 
words, the nature of the stock is such 
that the sprinkler protection cannot ef- 
fectually retard the progress of a fire. 
It also becomes quite apparent that 
where sisal is stored in any great quan- 
tities the building is liable to be wrecked 
by a swelling of the stock, with the re- 
sult that building insurance where sisal 
is stored is not much better than a line 
on the stock itself. 


Should Be Stored Separately 


Sisal should not be stored with other 
goods, and, as a matter of underwriting, 
insurance on other stocks in warehouses 
where sisal is stored should be treated 
the same as if covering on the sisal. 
Because of the peculiar nature of sisal 
and the difficulty of extinguishing fire 
in sisal stocks there is every reason to 
expect that companies that have written 
very much of this class of business will 
reduce their lines somewhat. There are 
about six warehouses in Indianapolis, 
Ind., at the present time that contain 
heavy stocks of sisal, the insurance on 
which has been satisfactorily placed. 
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August 18, 1921 


UNTERMYER VITRIOLIC 
IN HIS UTTERANCES 


Counsel for the Lockwood Com- 
mittee Unloosens His Tongue 
at Carlsbad 


CONDEMNS ADVERTISING 


Declares Fire Companies Fear That 
Their Investing Power May Be 
Greatly Curtailed 


NEW YORK, Aug. 15—Some 
mighty good warm weather literature, 
from the standpoint of the scareheads, 
was that furnished by Samuel Unter- 
myer, counsel for the Lockwood legis- 
lative committee, who is now abroad 
enjoying the baths at Carlsbad, Ger- 
many. 

There is no danger of the fire com- 
panies enjoying an immunity bath, 
judging from the venom displayed in 
Mr. Untermyer’s statement, dated July 
26 and just made public in this coun- 
try. He is frank in saying that the dis- 


closures as regards insurance “have 
barely begun.” 
He likewise hints that an attempt 


may be made to obtain indictments for 
criminal conspiracy against the fire 
insurance executives who, he holds, 
have been responsible for the concerted 
efforts to maintain fire insurance rates 
at a high level through the medium of 
the various state rating associations. 


Reading the Advertisements 


Evidently the eagle eyes of Mr. Unter- 
myer, or some of his able assistants on 
this side of the water, have been scan- 
ning with some interest the paid-for 
publicity being printed once a week 
and emanating from the National 
Board. He does not want the insur- 
ance companies to imagine that he is 
even half-way through with them and 
assures them that they will be afforded 
the fullest opportunity to make the ex- 
planations, which he says, they have 
heretofore preferred not to make. He 
adds that his committee will reserve 
to itself equal freedom in testing the 
question of whether the practices in 
which they are engaged constitute a 
criminal conspiracy. 


Slap at Elihu Root 


Elihu Root also comes in for a slap 
from Mr. Untermyer because of the 
opinion rendered by the latter to the 
underwriters’ committee of seven, act- 
ing for the New York Fire Insurance 
Exchange. This was the opinion in 
which Mr. Root held that the exchange 
had acted strictly within the spirit and 
letter of the insurance law in its func- 
tions. It was the same opinion which 
a tew days after was severely criticized 
by David Rumsey, former counsel of 
the Continental, and which many other 
underwriters have criticized since, be- 
Cause it confused agents with brokers. 
Mr. Untermyer says that “somebody 
has played a mean trick on Mr. Root.” 

e then goes on to say that he believes 
that Mr, Root has been misled as to 
the facts in the case and that when he 
learns the true facts, “he will be the 
first to repudiate the application of his 
opinion to any such state of facts as 
Were proved before the committee.” 
Mr. Untermyer believes that Mr. Root 
will resent the use that is sought to be 
made of his great name. 


Gets His Wires Crossed 


net. Satisfied that his critics 
wh Insurance companies 
i ste he stands, Mr. Untermyer issued 
Se ge ote more than a column long 
he oe ome d papers (Aug. 14) in which 
the a his further compliments to both 
fer re and life companies. He re- 

ates his demand fora thorough legis- 
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SHIPPING BOARD’S RULE 


| FIXES BASIS FOR INSURANCE 


New York Marine Underwriters Re- 
luctant to Express Opinion in 
Regard to This Action 


NEW YORK, Aug. 15.—New York 
marine underwriters are reluctant to ex- 
press an opinion in relation to the re- 
cent action of the United States Ship- 
ping Board regulating the value of ship 
tonnage in order to establish a basis for 
insurance. The companies which have 
bought ships from the board are notified 
that they will be permitted to insure the 
government equity in the vessels at $60 
per ton for lakers, $80 per ton for other 
steel ships and $100 a ton for tankers. 
These figures are quoted without regard 
to the amounts paid in or the original 
sales prices of the ships. The com- 
panies are cautioned against considering 
the relief measure as in any way preju- 
dicing the right of the board to collect 
the full sum for which the ships were 
sold. 


Only Temporary Measure 


Apparently the new Shipping Board 
policy leaves unprotected the interest of 
the government in the ships above the 
amounts paid in, plus the insurance 
coverage which is required. In the case 
of vessels sold at $225 a ton, upon which 
the purchaser has paid $60 and is re- 
quired to carry $80 insurance, the board 
would suffer a loss of $85 a ton in the 
event of sinking or total loss. The state- 
ment does not make clear whether the 
board would hold the purchaser respon- 
sible for the unprotected balance in this 
case and would seek to recover from 
the company above the insurance if the 
ship were lost. It is stated that the 
purchaser may arrange for additional in- 
surance to cover his own interest in the 
ship. In view of the fact that this 
temporary measure of relief may be 
withdrawn at any time, the purchasers 
are warned that in taking out coverage 
the contracts should carry a cancella- 
tion clause. 

The plan provides that the purchasers 
be permitted to insure (1) lakers on the 
basis of $60 per deadweight ton, full 
coverage; (2) other steel cargo vessels 
on the basis of $80 per deadweight ton, 
full coverage; (3) tankers, on the basis 
of $100 per deadweight ton, full cover- 
age. Coverage may be written for one 
year, but should include a_ protection 
clause with option of cancellation with 
no increase of premium. 


Suggestion as to Cancellation 


In approving the recommendations 
the board directed that notification be 
sent to purchasers of vessels from the 
board that the above reductions in in- 
surance values are made only as a mat- 
ter of temporary relief, and not to be 
taken as an expression from the board 
of a determination of the value of ves- 
sels sold, but rather as an effort roughly 
to approximate the replacement value 
by adding in the amount insured to the 
amount already paid to the board, and 
that purchasers will, therefore, not be 
justified in concluding therefrom that 
the board has decided to make any 
modification or concession with refer- 
ence to the unpaid balances of the pur- 
chase price due from buyers. 

The suggestion with regard to can- 
cellations is made because this is only 
a temporary arrangement and because 
ourchasers with annual insurance might 
be in an embarrassing position if other 
arrangements concerning insurance 


HAMBURG-BREMEN 0. K.| PRESIDENT MORTO 
REPORT OF 6:-¥. DEPARTMENT 


Made at Request of Alien Property | 


Custodian—Apparently Preparing 
to Return Property 





NEW YORK, Aug. 16.—Investiga- 
tion of the condition of the United 
States branch of the Hamburg-Bremen 
as of July 11, 1921, has been made by 
the New York department for the alien 
property custodian. This is one of the 
several similar examinations which the 
department has undertaken recently at 
the request of the federal official, evi- 
dently to satisfy the alien property cus- 
todian of the status of the companies 
involved, whose deposits are on file in 
this state. 

The alien property custodian is ap- 
parently ready to take down_ these 
deposits, or as much of them as is pos- 
sible, depending upon whether the lia- 
bilities have been liquidated in this state. 
In the case of the Allianz, a German 
marine company, the New York depart- 
ment recently recommended that $10,- 
000 of the deposit be held back by it 
to take care of some $4,000 worth of 
claims yet to be liquidated. 


Nothing Unpaid but Taxes 


In the case of the Hamburg-Bremen, 
however, the record of the New York 
department shows that the total assets 
in the United States are $844,276.09 and 
there are no outstanding liabilities. The 
book value of the New York deposit is 
$209,081.25. The report states that the 
only exception to this “all paid” con- 
dition is the tax liability, since no taxes 
were paid by this foreign corporation 
during the years 1918-1920, inclusive, as 
an agreement had been entered into 
between the treasury department and 
the alien property custodian that adjust- 
ments as to taxes would be deferred un- 
til the final liquidation of the company. 


Pressure to Return Property 


There is attached to the Hamburg- 
Bremen report an affidavit by William 
H. Scheide, manager of enemy insur- 
ance companies, to the effect that all 
claims and demands of policyholders 
and creditors have been liquidated. It 
is further stated in the affidavit that 
notice was served by publication in 
March and April, 1920, that all claim- 
ants should file their claims not later 
than May 1, 1920, and presumably this 
has been done. 

It is understood in New York that 
owing to the conditions at Washing- 
ton, where pressure is being brought to 
bear in congress to turn back promptly 
the property of Germans, the alien 
property custodian is anxious to draw 
down as soon as possible all state de- 
posits of enemy owned companies, so 
that he will be in a position to comply 
at once with any disposition which con- 
gress may order of such securities. 








should, in the near future, be determined 
on by the board. As provided by the 
sales agreement, insurance must be ar- 
ranged on the American Hull Under- 
writers’ form of policy, 1917-1918 or 
1920. The amount to be insured may 
be divided between hull and disburse- 
ments in a manner satisfactory to the 
purchaser and the underwriters. All 
losses must be made payable to the 
Shipping Board for account of the seller 
and buyer as their interest may appear. 
The purchaser may arrange additional 
insurance for his own account. 








lative investigation of insurance in the 
open. 

The statement made by Mr. Unter- 
myer that “the president of the Life 
Insurance Agents’ Association” has come 
to the defense of the life insurance com- 
panies, is in error, for from the context 
Mr. Untermver evidently refers to the 
strong backing up which the fire insur- 
ance companies received from President 
Fred J. Cox of the National Association 
of Insurance Agents. who made public 
a statement about four weeks ago in 





which he attacked the Lockwood in- 


vestigation and championed the com- 
panies. 
The chief purpose apparently of Mr. 


Untermver’s most recent statement is to 
attack President Stewart Browne of the 
Real Estate Owners’ Association for hav- 
ing the temerity to champion the fire 
insurance companies when the counsel 
for the Lockwood Committee chose to 
hurl bricks at them. 

Further charges made by Mr. Unter- 

(CONTINUED ON PAGE 18) 





ADDRESSES PAPERS 


Explains Some Features Brought 
Out In the Untermyer 
Investigation 


MUCH MISUNDERSTANDING 


Comment Is Made on Testimony of 
Alfred M. Best Before the Lock- 
wood Housing Committee 


NEW YORK, Aug. 15.—President 
John B. Morton of the. National Board 
has addressed an open letter to the 
newspapers of the United States con- 
the testimony of Alfred M. 
3est, who was called as an expert wit- 
ness before the New York joint legis- 
lative committee on housing. Mr. Best’s 
testimony widely quoted by the 
newspapers and as they presented it, it 
was very damaging to the insurance 
companies. President Morton said that 
his contentions for changes in the insur- 
ance laws of the various states under 
which the companies must operate were 
transformed into direct criticisms of 
the companies themselves. Mr. Best 
has verified his testimony in “Best’s In- 
surance News” in which he absolves 
the companies of exorbitant and con- 
cealed profits, of improper bookkeep- 
ing, of general wrong doing. Mr. Best 
in his explanation now says in this con- 
nection: 


cerning 


was 


1.—Newspaper criticisms of companies 
were unfair and baseless, 

2.— Investigation being ex parte could 
not but be incomplete and subject to 
misunderstandings and was “particu- 
larly unfavorable to a thorough exposi- 
tion of the facts.” 

3.—Witnesses had no choice, could not 
be represented by counsel or offer ex- 
planations, and had to go as they were 
led. 

4.—Reserves of stock fire insurance 
companies are not too high. The wit- 
ness would have one liability reduced 
but another immediately created as an 
offset. 

5.—Reserving and bookkeeping meth- 
ods are required by the laws of the 
several states. 

6.—Profits of stock fire insurance com- 
panies are not too great even in most 
satisfactory years considering the haz- 
ardous nature of the business. 

7.—Elaborate rating machinery coor- 
dinated and paid for by companies in 
New York state “far more efficient than 
any politically controlled state bureau 
undertaking the same work would be.” 








Discussion Out of Place 


President Morton says: 

“The witness was contending for 
changes in the reserving laws of the 
states in force for many years, which, 
he held, would clarify the statements 
required of stock fire companies. We 
submit, however, that such an academic 
discussion was out of place in an ex 
parte hearing, as was also the witness’ 
personal views that interest earnings on 
these reserves should be considered a 
part of the underwriting instead of the 
investment 


account. In neither case 
would there be marked change in the 
status of the companies themselves, 
though the futility of attempting to 


amend the present reserve laws of forty- 
eight states must be obvious to all. The 
profits not being too great, as the wit- 
ness himself agrees, and dividends hav- 
ing been paid largely from _ interest 
earnings on investments anyway, the 
present rates neither would nor could be 
affected. 

“It was in the discussion of these 
academic subject at all events, that most 


of the misunderstanding arose, all of 
which now leads the witness to remark 
that 


“There is no basis whatever for the 
widespread criticism of the fire insur- 
ance companies which has appeared in 
the daily press since the examination of 
Mr. Best by the Lockwood committee. 
This criticism, as above stated, was based 
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is the logical place for Fire, 
Casualty, Automobile and 
other insurance companies. 


This new building, ideally 
located in the financial and in- 
surance district contains 
superior office space. Quite 
a number of insurance firms 
are already located in this 
building or have moved some 
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of their departments into same. 


For particulars apply Room 1106, 
172 West Jackson Blod., 
or telephone Harrison 1055. 


Old Colony Life 


Insurance Co 
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“Buzz around’ —‘“buzz 
around.” 


Some people just “Buzz 
around’ a loss not know- 
ing just how to proceed. 


We are the way and 
the light. 
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upon the mistaken assumption that the 
insurance companies have been collect- 
ing from the public, premiums very 
much larger than were adequate to pay 
losses and expenses, plus a reasonable 
profit, and that the companies had pre- 
pared their statements in such a way as 
to conceal the supposed excessive prof- 
its.” 
Profits of Companies 

His views regarding the profits of 
stock companies are quite pertinent also. 
He says: 

“At this point "we wish to state as 
emphatically as possible that the fire in- 
Surance companies have made more 
money during the last five years than 
they ever before made, or are likely to 
make again in any similar period, but 
even then the return upon the amount 
of money risked daily in their business 
—including the value of the unearned 
premiums—was not excessive, although 
it was very substantial.” 

It is true that we transacted a largely 
increased business during the term men- 
tioned, but the profits have not yet been 
determined and will not be until our lia- 
bility has all expired. We are indeed 
right now spending much of our tempo- 
rary trade gain in steadily increasing 
losses on a greatly reduced premium in- 
come, 

There is still further word to be said 
on the subject of profits. After nego- 
tiations extending over a period of years, 
committees representing stock fire un- 
derwriters and the National Convention 
of Insurance Commissioners—the public 
supervisors of all the states—last spring 
reached an agreement as to a reasonable 
underwriting profit, placing the figure at 
5 percent, with an additional 3 percent 
for the establishment of a “conflagra- 
tion reserve” for the greater protection 
of the public. At that time also a for- 
mula was prepared by which these ecal- 
culations are to be made and in which 
interest earnings on investments were 
very properly assigned to the investment 
and not the underwriting account. 

As these public supervisors are stu- 
dents of the business in their various 
states, sworn to protect the interest of 
their citizens, and as we too are not 
looking for more than reasonable re- 
turns on our business, hazardous as it is, 
this voluntary agreement to limit profits 
must be accepted as a far step forward 
in the simplification of the public rela- 
tions of the very closely regulated stock 
fire insurance companies which bear the 
burden and expense of most of the pio- 
neer research work so essential in this 
business. 

This agreement is a logical sequence to 
coordinated rating by the companies 
themselves in which the several states, 
through their public officials, have so 
large a voice in the determination of 
basic schedules to prevent discrimina- 
tion, 

Rates Are All Filed 

Under the antidiscrimination law of 
New York state, for instance, all rates 
as made by the New York Fire Insur- 
ance Exchange are filed at the New York 
City office of the state superintendent 
of insurance as and when they are sub- 
mitted to members themselves and there 
is, of course, nothing “‘secret” or under- 
handed about them. 

When being examined before the legis- 
lative committee, the witness made sug- 
gestions for changes in rules of the 
New York Exchange which he believed 
to be against public policy, and they 
were, by agreement with counsel, imme- 
dately accepted. While effecting these 
amendments because we agreed to do so 
—though we cannot even now admit that 
they were against public policy—steps 
were taken to lay the whole problem 
before Elihu Root whose opinion states 
that the New York Fire Insurance Ex- 
change is operating in full conformity 
with the law of New York state and 
that even the criticised rule regulating 
brokers, which has been nullified, was 
legal and proper. We can never be made 
to believe that it ever was “criminal” in 
any sense of the word. 

In the explanation of his testimony 
before the legislative committee, which 
brought about these changes, the wit- 
ness now says: 

“The testimony regarding the methods 
of the New York Fire Insurance Ex- 
change received immediate and striking 
endorsement through the agreement by 
the exchange to all of the changes sug- 
gested by the witness; these changes be- 
ing promptly agreed to by the exchange 
as soon as the suggestions were brought 
to its attention—strong evidence of the 
good faith which, in our opinion, has 
always characterized the dealings of 
that body with the public, which general 
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NEW YORK’S PREMIUMS 


SHOWING FOR THE HALF YEAR 


Home Maintains Its Lead, With Liver. 


pool & London & Globe in 
Second Place 


Fire insurance premium returns as 
given to the New York Board of Fire 
Underwriters for Manhattan and the 
Bronx for the first half of 1921 show 
a general decrease of from 30 to 33 per- 
cent. The Home of New York main- 
tains first position with a total of.$901,- 
103. The Liverpool & London & Globe 
maintains second place with $767,113. 
The Great American ranks third with 
$554,031, and the Continental takes 
fourth place with $548,904. The Globe 
& Rutgers occupies fifth position again 
this year with $464,347. The Roya" 
sixth with $454,865. The National Lib- 
erty has moved up to twelfth place and 
the Sun of England shows a substantial 
increase over the figures for the first 
half of 1920. The figures on the first 25 
companies together with the record 
made during the same period of 1929 
are shown in the subjomed table. 


1921 1920 
PROmG@ Of UN). Wisress cress 901,183 1,144,402 
Liv. & Lon. & Globe... 767,113 838,500 
Great American ...... 554,031 696,263 
CONEINGMERT 0.460004: 5-0 548,904 889,388 
Globe & Rutgers...... 464,347 585,458 
PCED FS ol ous ouarsuale Sal ogee 454,865 498,140 
INORG Be aia oe eis 395,189 447,334 


Aetna of Hartford.... 393,882 554,067 


Ins. Co. of N. Amer.... 356,663 474,777 
United States, N. Y.... 330,138 357,885 
Fidelity-Phenix ....... 316,511 361,365 
City of New York..... 308,186 226,463 
National Liberty...... 289,453 218,738 
North River, N. Y..... 285,754 272,097 
Com’1] Union, Eng..... 245,289 513,323 
IPAM “eee obs eerscreis 241,422 335,665 


American Equitable.... 319.609 306,339 
National of Hartford.. 208,238 308,495 
Phoenix of London.... 203,940 302,807 


London & Lanc....... 196,901 286,982 
London Assurance..... 192,949 217,673 
[cE Ree on PPR ar are 186,833 176,004 
Hartford Pire .......-. 166,392 222,034 


Northern of London... 160,695 157,805 
Knickerbocker, N. Y.. 160,547 263,148 





opinion was not shaken by the fact that 
we considered certain of its rules unfair 
and counter to the interests of the pub- 
lic.” 

You may recall that following the 
agreement made for the amendment of 
these rules it was announced that $130,- 
000,000 would be saved to the people of 
the United States in premium rate re- 
ductions, 


Statement Is Ridiculous 


Impossible! Absolutely so. There are 
no undue profits fin fire insurance, nor 
is there any monopoly. Were any great 
profits to be realized there would be a 
horde of new companies, as pointed out 
by “The Credit Monthly” in its August 
issue reviewing the recent inquiry. This 
is the official organ of the National As- 
sociation of Credit Men and there is none 
more directly concerned in the solvency, 
fair ratings and public relations of stock 
fire insurance companies. 

“Close analysis of what was brought 
forth,” says “The Credit Monthly” in this 
article, “would in no degree weaken the 
‘confidence in the management and 
strength of the fire companies.” 

In the light of the witness’ explana- 
tion of his misunderstood testimony and 
these comments, I am _ convinced that 
the good faith and reasonableness of our 
position must appeal to you. We felt we 
had been so unjustly criticised, through 
no fault of our own, that it was incum- 
bent upom us to take steps to lay our 
position before the public and this we 
are now doing in a series of sketches 
prepared by the National Board. The 
National Board itself has nothing to do 
with rates and is only a voluntary ass0- 
ciation of stock fire insurance compa- 
nies (without disciplinary power over 
members) for educational, engineering 
and statistical purposes—a public serVv- 
ice organization. 





Eugene Shepard, for 17 years o- 
elerk of the Wisconsin insurance nigel 
ment died at his home Monday after a 
days’ illness at the age of 65 years. 
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The Two Peninsulars write a | 


Companies to 
Live With 


lass agent who casts his lot with the 
two Peninsulars lives with them 
happily and profitably, comfortable in the 
knowledge that he has the means of de- 
veloping his territory to its fullest possi- 
bilities and providing his customers with 
protection that functions promptly and 
fairly when the need arises. 


He has, in his contract, much more than 
the companies’ ample facilities for hand- 
ling his business. With those facilities 
goes the hearty good will and active co- 
operation of lusty young companies 
organized in his own era of operation. 
They bring into the insurance world a 
fresh, thoroughly modern spirit of ag- 
gressive enterprise that has the advantages 
of all past experience without being 
weighted down with cumbersome family 
traditions. 


They are natural companies for modern, 
active agents to live with. 









PEATSUR \ 
bes ANSU ay 


GRAND RAPIDS : MICHIGAN 


LIABILITY 





BONDS 





AUTOMOBILE 





HEALTH 





ACCIDENT 





COMPENSATION 





LIVE STOCK 





\ combined automobile policy. 


| combined household policy. 


Peninsular Fire Insurance Co. 


COLON C. LILLIE, President 


Peninsular Casualty Insurance Co. 
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quipped for 
ll Demands 


If a local agent expects to render the 
most efficient and satisfactory service 
to his assured, his own office must 
be equipped to meet all demands. 


More than this, he must have in his 
agency, companies that appreciate 
the needs of the day and are prepared 
to meet them. A company that is 
basing its underwriting practices on 
the conditions that prevailed even ten 
years ago is not abreast with the 
times. 


INSURANCE IN TWO COMPANIES UNDER ONE POLICY 


ESTABLISHED 1894 


PHILADELPHIA UNDERWRITERS’ DEPARTMENT 


INSURANCE COMPANY OF NORTH AMERICA 
CASH CAPITAL $5,000,000 


THE FIRE ASSOCIATION OF PHILADELPHIA 
CASH CAPITAL, $1,000,000 





WESTERN DEPARTMENT: 209 W. JACKSON BLVD., CHICAGO, ILL. 

















THE 
Alliance Insurance Co. 


OF PHILADELPHIA, PA. 


Policyholders’ 
Surplus 
$2,637,109.96 


Cash Capital 
$1,000,000.00 





A Company of Character 
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| COMMENTS ON COINSURANCE CLAUSE 
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RESIDENT JOHN B. MORTON, 

of the National Board, addressed 

an open letter to J. R. M. Klotz, a 
New York business man, who wrote the 
National Board following the publica- 
tion of its advertisement on the coinsur- 
ance clause, Mr. Klotz discusses very 
frankly this feature in fire insurance and 
evidently is opposed to it. Mr. Morton 
makes the following reply: 


My own judgment of the coinsurance 
requirement is that it has done more to 
reduce and stabilize rates of fire in- 
surance than any other single factor. 
In any event coinsurance (which is 
only another name for adequate insur- 
ance to value) and schedule rating 
(which gives every property owner a 
voice in fixing his own rate) have 
brought about a vast improvement in 
our business. 

Were it not for the requirement of 
adequate insurance to value (coinsur- 
ance) there would, of very necessity, 
be an immediate and heavy increase in 
the rates of fire insurance because of 
the great increase in total losses that 
would come to us on a reduced premium 
income. 

* * * 

Furthermore, it would at once set up 
a discrimination between  insurants. 
Here, say, are two property owners 
with buildings, each valued at $100,000 
and rated the same (1 percent), without 
coinsurance. 

“A” carries $80,000 insurance and pays 
$800 in premiums. 

“B” carries $40,000 insurance and pays 
$400 in premiums. 

In case of a $30,000 fire loss each 
would recover $30,000 under his insur- 
ance policies, yet one man paid twice 
as much in premiums as did the other. 
We received less in one case, but we 
pay the same in both cases. 

That is fair neither to us nor to “A.” 
Under the 80 percent coinsurance re- 
quirements would be as follows: 


“a” 
OME WRMIG . osin.ccinse eaee sco $100,000 
Insurance (80 percent)......... 80,000 
ing gS: Pane arabe ang ore arom arr er 800 
PR ORION <5. 5's te inh 5-a bo sinse oe wor saree 39,000 
EMSUPANCE PAYS oo cccsccccccvsese 30,000 
“Rp 
RETIRE VMN os k ae 5 05 eine 1c see $100,000 
Insurance (40 percent)......... 40,000 
PROMI. oo e o:6:0:0:4600.6:0:.60.6.0.0 a008. 00 400 
URS PR So aire ca aisha Se ee ene 30,000 
PL it bite ge & hy nr ee en eae 15,000 
ESB” PATTICIDRUION: 66:66 6.000 01005058 15,000 


Can you not see that “B” gets only 
what he pays forand that had he provided 
$40,000 additional insurance he would 
have paid $400 additional premium and 
would have received $15,000 more when 
the loss came? 

= * 

I cannot agree with your contention 
that to abandon coinsurance would in- 
crease business, though I do know it 
would increase losses to us and hence 
the rates to the public. 

You say: . 

“Insurance companies are exceedingly 
keen on selling coinsurance policies 
which would seem to make the insured a 
quasi-partner in the enterprise. Many 
people invited to share in the enterprise 
feel that the undertaking cannot be 
such a great success or else they would 
not be invited in. This arouses a little 
suspicion. Worst of all, coinsurance 
requires of the insured a knowledge of 


insurance, which is just what he wishes | 


to avoid.” 

I think you have misunderstood the 
function of coinsurance. It does not in- 
vite any man to share in fire under- 
writing in any sense. We quote you a 
premium rate based upon Your carry- 
ing fire insurance equal to 80 percent 
of the sound value of your property. 





| 
| 





When you do not provide that insur. 
ance under the agreement, you bing 
yourself to take less in case of loss 
to become a “coinsurer” to the extent 
of the insurance you did not buy. 

It is a matter of mere equity. If you 
want to cooperate with us still further 
and will agree to carry 90 percent co- 
insurance, we will make a lower rate 
than for 80 percent. If you agree to 
carry 100 percent insurance to value Wwe 
will make a better rate than we would 
for 90 percent—our lowest rate, in fact, 

* s : 

Apparently you believe coinsurance to 
mean that in event of loss you will have 
to bear a certain portion of it. That 
is a mistaken idea, as the agreement has 
no effect whatever upon the adjustment 
of the loss if you provide the insurance 
required under the rate quoted. (See jj. 
lustration above in the case of “A.”) 

In other words, the agreement op- 
erates only after a fire, when the amount 
of loss and the amount of insurance are 
less than the agreed percentage. 

Our business being based upon the 
principle of partial losses and adequate 
insurance to value, you can very readily 
see the importance of the requirement 
in relation to the rate to be paid, par- 
ticularly when I tell you that only about 
5 percent of all losses exceed 80 per- 
cent of the total value of the property 
insured. Therefore, any reduction in the 
percentage of insurance to value would 
increase the losses to insurance, and so 
the rate of premium. 

* * * 

Again I quote: 

“As a layman, I am inclined to believe 
that your difficulty is that you do not sell 
anywhere near the proportion of insur- 
ance that should be placed and that 
which you do sell is entirely too costly. 
I know many men who feel that a very 
large percentage of their premiums goes 
to sales expense, consisting of advertis- 
ing, fine offices and commissions, which, 
by the way, while I know these com- 
missions are large, I think that the 
prevailing opinion of the public’s mind 
is that they are really much larger than 
they actually are.” 

I cannot agree that our expenses are 
too high. Fire insurance, which is man- 
ufacturing, wholesaling and retailing all 
in one, is transacted at 40 percent of 
the net premium income. Of this the 
retailing expense is about 21 percent, 
which leaves 19 percent for the manu- 
facturing and wholesaling costs, includ- 
ing rating, public supervision, fees and 
taxes, surveys and inspections, home of- 
fice supervision, adjustment and field ex- 
pense, and, in fact every element that 
enters into our vast and complicated 
business. 

* * « 

The expense of fire insurance is much 
less than the manufacturing, wholesal- 
ing and retailing of shoes (55.4 percent), 
men’s clothing (46.9 percent) and other 
commodities. Comparisons, however, are 
difficult to obtain from mercantile inter- 
ests, while our affairs are all laid open 
to the public. 

You further make the suggestion that 
insurance should be compulsory and 
with this I am not in agreement either. 
As you say it may be possible, but I 
do not believe it is feasible or desirable. 
I believe in individual initiative. That 
which is made compulsory by legisla- 
tion generally destroys the incentive 
which makes for progress. I can say 
this, however: were’ insurance made 
compulsory, as you propose, full insur- 
ance to value would also be compulsory, 
else the result would be equivalent to 
abitrarily fixing a tax rate and then 
permitting the owner to determine the 
valuation on which he desired to be 
assessed. P 

I assure you that we desire to be fair 
to the public in our dealings with it. 


—<—$—<—<—————— 








FIRE COMPANIES’ SEMI-ANNUAL FIGURES 


(Filed With Georgia Department) 


—Six Months—— 





Assets Net surplus Income Disb’ments 
PNBMM CUEING AOREE. es pail aor sia ietecepenelctecore $ 5,042,661 $ 1,184,843 $1,427,688 
American COmMtPAl 6.0.06 5 cd< ecco 6,801,109 1,137,354 3,468,308 
eo se i a eae ee 3,521,487 1,122,222 1,238,119 
Cent. Mfrs. Mutual.....2222272! 2/306,048 1,056,071 1,102,520 
Equitable F. & M 1,126,483 "630,838 
Globe & Rutgers 12.527,441 5,772,027 
Merrimack Mutual "164.508 249.198 
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\. AMBASSADOR HOTEL, Convention Headquarters. Here the 
. Fireman’s Fund Insurance Company and the Home Fire 
and Marine Insurance Company will have head- 
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Vaca 


“Take your. 
tion in California 


W hat it will mean 
to you. 


Pack up and come to California. What- 
ever brand of vacation fun you like best 
you can have it in California. Don’t 
take the word of a Californian for it— 
ask any of the hundreds of thousands 
who come out here every year to play. 
You can fish, you can hunt, you can 
motor, you can play at the beaches or in 
the mountains, and whatever you do or 
wherever you go you'll have perfect 
weather in California in September. 


You can see Los Angeles and its 
famous beaches, the movie studios of 
Hollywood, Yosemite Valley, one of the 
natural wonders of the world; the Big 
Tree country; San Francisco, the Paris 
of America; and on the way home 
Puget Sound and the renowned Colum- 
bia Highway. 

Just for fun—take your vacation in 
California. 


quarters to which all local agents and their 


friends are cordially 
> invited. asi 









What it will mean 
to your business. 


It is unnecessary to review the reasons 
that make this year’s Convention of the 
National Association of Insurance 
Agents one of vital importance from 
a business standpoint. The year 1921 
has developed problems in the busi- 
ness, both external and internal, that 
are bound to have their effect on the 
private interests of every agent. 

Matt T. Mancha, President of the 
California. Association and General 
Chairman of the Convention Com- 
mittee has said: 

“Certainly the Agents, the Brokers 
arid the Companies must realize the 
necessity of turning out in full force 
for this meeting, as it will help our 
business more than can be summed 
up in dollars and cents. It will show 
the insuring public that we have the 
interests, not only of our own business, 
but of the public at heart.” 


—but its going to be well worth the cost 


Expensive trip from the East to California? Well, the California 
Association has not invited you to travel 3,000 miles without 
realizing that they were assuming an obligation as hosts to make 


your trip well worth while. 


You can bank on it that they are 


going to more than fulfill their obligation. 

The biggest insurance banquet ever held in the United States 
will be the get-together dinner that opens the Convention on the 
night of September 13th. It’s high time to make your reserva- 


tions. 


Write Baldwin Starr, Chairman, Hotel Committee, 216 


Hollingsworth Bldg., Los Angeles. 








This advertisement contributed by the Fireman’s Fund Insurance 
Company and the Home Fire and Marine Insurance Company. 
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| Standing, Not Leaning 


Manacer L. Brackett BisHor of the ment allowance, compulsory health in- 
MassacHuseTts Muruat Lire at Chi- surance, old age insurance, and so on, 
cago recently returned from a trip to make people instinctively dependent. 

England and France. While in London People after awhile lose the mastery of 


he was interested in reading the report themselves and find it much easier to 
of a labor delegation that had come to look to the government to take care of 
this country to study industrial and labor them. 
conditions. The observations made by We can learn something from this com- 
f this delegation interested Mr. Bishop. ment made in England. Sometimes we, 
The report states that there is cne vital in America, are inclined to want the 





difference in the policy of the American government to regulate business or con- 






























































government and the English government. trol activities that can better be handled 
The report says the American govern- by private capital. Our theory has been 
ment, which reflects the true American to give the individual the largest and 
sentiment, endeavors to teach people to greatest opportunity possible in order that 


work out his own salvation. Is 
it not more stimulating to pay a man a 
sufficient wage so that he can purchase 
his own insurance, rather than to have it 


It wants them to he 
It endeavors to have its 
people act according to their own initia- 


| tive and not feel that they have to keep 


stand without support. 
be independent. 


may 


| running to someone else for instructions furnished by the government and_ his 
| or to look to someone else for support. wages be proportionately lower? It 
Contrasting this view, the report states makes a man upstanding when he feels 


that England is teaching her people to 
lean on the government and look to it 
for support. For instance, the unemploy- 


He does not have to ask 
anything from his government other than 
the rights to which all are entitled. 


independent. 








PERSONAL SIDE OF THE BUSINESS 
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William J. McConnell, father of the signed to become general adjuster for 
insurance family that bears his name, the National Union of Pittsburgh. 
| died Aug. 10 at the Home Hospital, — 
La Fayette, Ind.. of uremic poisoning Clayton G. Hale of Hale & Seaton of 
and leakage of the heart, at the age of Cleveland got into the papers the other 
74. He wrote his first insurance in day because of a curious accident. He 
1882 and has been continuously con- ordered a piece of pineapple pie for his 
nected with the insurance business in lunch. It seems that a pineapple spine 
| Oxford, Ind., since that time. In afew punctured his tongue. His tongue 
| months he would have rounded out 40 swelled up so that he was not able to 
vears of service in fire insurance and talk for some days. 
allied branches. He was the father of = 
Will D., who has been associated with Henry J. Zechlin of New York City, 
him for some years and will continue assistant secretary of the Niagara Fire, 
} the agency in the old firm name, of who is in charge of the metropolitan 
| Lon D., who is state agent of the department of the company, is in the 
| farm department for the American of west spending his vacation. Mr. and 
Newark in Indiana, and of Jasper D., Mrs. Zechlin stopped for some days 


who is state agent for the Fire Asso- 


at the Edgewater Beach Hotel in Chi- 
ciation in North and South Dakota. 


cago and this week are in Milwaukee 
visiting old friends. Mr. Zechlin was 
formerly Wisconsin state agent of the 
Niagara Fire and was one of the tead- 
ing field men there. 


W. H. Crum, who has been connected 
with the l!linois insurance department 
for a number of years, has tendered his 





resignation as of Sept. 1. Judge Crum T. A. Lawler, president of the Colum- 
will open an office for the practice of pian National Fire. of Lansing, Mich., 
insurance law in Springfield. He has jg expected home this week from an 
been a very active and efficient mem- extended tour of the west, where he 


ber of the department and has a splen- 
j did knowledge of insurance law and 
practice. He has come in contact with 
the insurance people of the state and 
home office men for a long time. He is 
a man of excellent judgment and train- 


called on the western representatives of 
his company and also included a short 
sightseeing trip through the Yellow- 
stone National Park. 


Following an illness of two months 


ing. Thomas C. Timberlake of the local 
m agency of Timberlake & Trueheart, 
W. Jj. Balfe, assistant manager of the Louisville, Ky., died Aug. 12. Mr. Tim- 


Ad- 


re- 


Underwriters 
Chicago, has 


the 
ot 


office of 
Company 


Detroit 


berlake was 77 years of age, and had 
justing 


been in the insurance business his en- 




















THOMAS C. 


TIMBERLAKE 


tire life, having been a charter member 


of the Louisville Board and a local 
agent for 52 years. 
In the death of Mr. Timberlake, 


Louisville loses one of her real pioneer 
insurance men, and one who had been 
and indefatigable worker for the pro- 
fession, and of that high type referred 
to as “The Old School.” 

A meeting of the Louisville Board 
was called on Saturday at which time 
a committee composed of Alfred Pirtle, 


George L. Danforth and Thomas S. 
Dugan was named to draft suitable 
resolutions, to be submitted at the next 


meeting of the Board, of which he was 
twice president, and chairman of many 
committees. For more than half a 
century he was very active in church, 
commercial, fraternal and other organ- 
izations, and last surviving charter 
member of the Louisville Board. He 
was also president and a former secre- 
tary of the Louisville Salvage Corps. 


“Bob” Stewart of Kansas City is the 
state president of the Missouri Asso- 
ciation of Insurance Agents, and has 
had a number of honors heaped upon 
him from time to time—but they all 
sink into insignificance compared with 
the honor of being the grandfather of 


the prize baby at the recent baby show |’ 
in his city. 

The annual picnic of the western de- 
partment of the Fireman’s Fund was 
held Tuesday at Dellwood Park, near 


Joliet. 


George A. Olson, an adjuster connected 
with the Dayton, O., office of the West- 
ern Adjustment, is returning to the head 


office in Chicago. He is succeeded at 


Dayton by Ralph H. Manny of the Chi- } 


cago office, Mr, Olson 
charge of the western 
of the Firemen’s. 


was formerly in 
loss department 


Davis, who has been con- 
nected with the Western Adjustment at 
Chicago for the last 15 years, has re- 
signed as cashier and will be succeeded 
by Miss Elsa C, Hotz. 


Mrs. F. R. 


partment in its western office. 
. man 
Western Union and later with the Indi. 
ana Inspection 
Western Sprinklered Risk Association, 


agent 
who was one of the organizers 
Iroquois Fire of Peoria, has gone 
the Lloyd-Thomas Company of Chicago, 


pointed Cook county 
the Netherlands and the Great Lakes, 


of the Scottish 
the 
agencies. 





Mr. Good- 
was formerly connected with the 


Bureau, then with the 


L. Dieckelman, formerly a 
at Peoria and later in 


w. local 
Chicago, 
of the 
with 
John J. Berek of Chicago has been ap. 
special agent for 


Assistant Secretary Thomas R. Fletcher 
Union & National is jp 


west visiting some of the leading 


MAY RAISE RATE ON BARNS 


An informal conference of farm 
underwriters was held in Chicago last 
week. There is no regularly estab- 
lished farm organization, but whenever 
questions of importance arise the lead- 
ing companies meet informally to dis- 
cuss the situation. At last week’s gath- 
ering the question of increasing tor- 
nado rates on barns was considered, 
The recent heavy losses in the Da- 
kotas indicate quite clearly that in that 
section of the country at least barn 
construction is of an inferior nature. 
The history of farm insurance in 
western states is that a barn is almost 
invariably damaged during a_ wind- 
storm, while the dwelling or other 
oe escape with little or no dam- 
age. Tornadoes come at a season of 
the year when most barns are empty. 
Crops have not been harvested and the 
products of the farm are not in storage. 
As a result a heavy wind comes along 
and topples over the barn, and yet a 
dwelling situated only a few feet away 
goes unscathed. It has been suggested 
that the tornado rate on barns be in- 
creased to two or three times the figure 
charged for dwellings. A review of the 
experience proves conclusively that tor- 
nado losses on barns have been heavy 
while the experience on dwellings has 
been much more favorable. Some of 
the farm writing companies were given 
a severe jolt as a result of Dakota losses 
and the heaviest claims were on large 
barns. 


Changes in Policy Frequent 


NEW YORK, Aug. 17.—Changes in 
underwriting policy in regard to auto- 
mobile underwriting are reported as fre- 


quent by New York brokers. Darby, 
Hooper & McDaniel, metropolitan man- 
,agers of the North America, who sus- 


pended writing automonile business ten 
days ago, have not resumed, and it is not 
known when they will. One company 
has cancelled its finance corporation 
business. Another has announced it will 
no longer write cars kept for hire in 
this district and some companies have 
been sending brokers’ checks for return 
premiums to reduce their liability under 
individual policies. There has been talk 
of adopting a three-quarters loss clause 
applying to theft policies but nothing 
has been done. 


New York City Fire Losses 
NEW YORK, Aug. 17.—Fire losses in 
New York City for the past seven months 
handled by the loss committee of the 





Cc. E. Kenney, formerly an examiner in 
the western office of the Pennsylvania 
at Chicago, and who has been connected 
with the Western Sprinkled Risk Asso- 
ciation during the last few months, suc- 
ceeds Thomas J. Flynn as chief clerk in 
the latter office. Mr. Flynn has become 
one of the head examiners in the western 


office of the Commercial Union. 
oO. F, Wallin of Chicago, western man- 
ager for the Fred S. James companies, 


is visiting in New York. 


Thomas E, Gallagher, former western 
general agent of the Aetna at Chicago, 
is visiting his son, Vincent L. Gallagher, 
superintendent of the business develop- 
ment department of the Henry Evans 
companies in New York. 

S. A. Goodman has resigned as super- 
intendent of the special risk department 
of the Fidelity-Phenix in its western of- 





fice to become superintendent in the 
Commercial Union’s improved risk 


de-: 


New York board are over $13,000,000. 
Figuring the committee losses at 60 per- 
cent of the total would make the figures 
$22,000,000 for the first seven months, 
which is unusually heavy. 


Exchange Amends Rules 


NEW YORK, The Suburban 
Fire Insurance Exchange at a special 
meeting Tuesday amended its rules in 
line with the agreement signed by the 
Lockwood Committee as to permit 
mutual fire insurance companies to W rite 
participating policies in this territory 
and still be members of the exchange. 





Aug. 17. 


so 


Plan Canadian Laboratories 


A conference between represe ntatives 
of the Underwriters’ Laboratories and 
Canadian insurance interests will be held 
in the latter part of September to com- 
plete plans for the Underwriters’ Lab- 
oratories of Canada, which incorporated 
in the dominion some time ago. Yanadan 
manufacturers are in favor of the ¢ Cana- 
dian branch. 
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The Best i in Insurance from the 48 Commonwealths will be dlieve: 
“For the Commonweal” 


SS 











atthe 


& Convention Sept.13-1 


Headquarters of The Commonwealth 
Suite 214, Hotel Ambassador, Los Angeles. 


CECIL F. SHALLCROSS, President 


Vice-Presidents: 
E. T. CAIRNS .C. R. PERKINS W. S. ALLEY 
C. E. CASE G. H. BATCHELDER 


| R. P. BARBOUR, Secretary 


Every member of the National Association 
| of Insurance Agents will find 
a é himself welcomed by 


lause 
thing 
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A, Ml Ks 
A perfect running track and well fitting spiked shoes may 
not make a record for a runner but they will help. 
Westchester service, like well fitting spiked shoes and a 
perfect track, is a great factor to any agent in making a 
record premium income. 

Westchester facilities and your own individuality and 


effort will make a record if you will use them indus- 
triously and persistently. 


WESTERN DEPARTMENT 
1010 FISHER BUILDING CHICAGO, ILLINOIS 




















United States Automobile 
Insurance Company 


A STOCK COMPANY AUTHORIZED UNDER THE LAWS OF IOWA 


Des Moines, Iowa 
AUTOMOBILE CASUALTY INSURANCE 


Facilities For Full Coverage Planted With Our Agency 
A. G. OGLE, Secretary and General Manager 











American National Fire Insurance 


Company “ou1o 


Capital $500,000 


JOHN W. ZUBER, President JOHN A. DODD, Secretary 





Its Name Indicates Its Character. 
Operating Along Sound Lines. 


Progressive, Yet Conservative. 
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HEARING IS RESUMED 
ON MISSISSIPPI CASE 


Companies Defend Agreement on 
Uniform Rate of Commis- 
missions to Agents 


NOT IN VIOLATION OF LAw 


As One Agency Represents Many 
Companies, Arrangement Is Nec. 
essary—State’s Case Weak 


JACKSON, MISS., Aug. 16—Con- 
clusion of the first week of resumption 
of testimony in the billion dollar anti- 
trust suit of State Revenue Agent Rob- 
ertson against insurance companies 
formerly operating in Mississippi has 
found the defense ready to present a 
new legal question in the case as soon 
as Chancellor Stricker reconvenes court, 
some time this week, illness of the 
chancellor temporarily postponing fur- 


ther hearing. A motion will be made 
by attorneys for the insurance com- 
panies to strike out all testimony in 
the record relative to commissions paid 
by the concerns to local agents, it be- 
ing their contention that it is imma- 
terial whether or not the companies 
agreed among themselves to pay the 
same commission to agents; that even 
if the standard commission is 15 per- 
cent, as alleged, it is no evidence of 
conspiracy; that there is nothing in the 
Mississippi statutes prohibiting an 
agreement of this sort, and it is im- 
possible to construe the anti-trust law 
to cover this case. It will also be con- 
tended by the defense that a uniform 
rate of commission is a necessity and 
that inasmuch as one agency frequently 
represents a dozen or more companies, 
varying rates of commission would 
mean that the companies paying the 
largest commission would get practic- 
ally all the business. 


No Evidence of Trust 


The defense testimony to be taken 
up is said to consist of 80 depositions 
and 50 witnesses. Thus far in the 
hearing, according to those in immedi- 
ate touch with the proceedings, no con- 
clusive evidence has been shown by 
the revenue agent during testimony for 
the plaintiff that a trust has existed 
among the insurance companies, and 
there were predictions that the defense 
will spring many surprises when the 
case is resumed. It was said that the 
litigation will likely sift down to the 
question of whether or not it is a viola- 
tion of the anti-trust law for the Missis- 
sippi Inspection & Advisory Rating 
Company to operate in this state, as it 
has been shown that the furnishing of 
rating sheets by this concern to insur- 
ance companies, in which it was proven 
that such transactions were not com- 
pulsory, has been the principal ground 
upon which the revenue agent has 
launched his famous suit. 

Jackson Men on Stand 


The first day of resumption of testi 
mony was given over principally to sev- 
eral witnesses for the revenue agent 
who were questioned as to their rela- 
tions with fire insurance organizations. 
This was continued into the second day, 
Friday, when two local citizens were 
called to the stand. W. C. Wilkinson 
testified that he had failed to get com- 
petitive rates quoted by fire insurance 
agents in this city. C. M. Ryals said that 
he had endeavored to find a cheaper rate 
before taking out a policy than one 
quoted him by an insurance agent here, 
but that he failed to do so. 

Several local insurance men bers 
placed on the stand by the riper 
agent, among them being Isham Bear 
and John W. Robinson, local agents here, 


(CONTINUED ON PAGE 18) 
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Agents and Bankers 


Bankers extend credit for the most part on “quick assets.” 
But whereas quick assets are the “golden egg,” “slow 
assets,” or physical property, are the goose that lays it. 


The shrewd agent will be quick to call this to the atten- 
tion of the Banker who is extending credit, or contem- 
plating doing so, to any of the agent’s assured or prospects. 


He will point out the fact that unless the property is fully 
protected, the Banker’s interests are in constant danger. 
He will apprise him, also, of the full significance of the 
co-insurance clause. He will tell the Banker, finally, that 
a Lloyd-Thomas appraisal will not only give the Banker 
an accurate, authoritative valuation of all property as an 
important factor in extending a line of credit, but it will 
also enable the property owners to cover adequately 
without over-insurance or improper distribution. 


By this means you can get a Lloyd-Thomas appraisal on 
the property in which you are interested. 


How simply it works around: your assured now has to 
cover fully in order to satisfy his Banker, and he will want 
to because he knows—in cold figures—what is, otherwise, 
his danger. 


The [loyd-Ihomas Co. 


RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 


1128 Wilson Avenue, CHICAGO 75 Fulton Street, NEW YORK 


Cincinnati St. Louis Buffalo Cleveland Milwaukee Toronto Detroit Pittsburgh Minneapolis Indianapolis 
Memphis Kansas City 


APPRAISERS 
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What To Look For 


GE... 





Dancin il 

The financial standing of a company can be learned easily 
and quickly, But to determine which of the many compa- 
nies showing favorable statements can be the most valuable 
to an agent requires a careful analysis of corporate character. 


In analyzing character the points to look for are: 


CONTACT of the close, intimate sort that 
brings the full force of the company into 
the agent’s office. 


CO-OPERATION that is constant, construct- 


ive and whole-hearted. 
CONFIDENCE inspired by the prompt 
discharge of moral obligations in a whole- 
some spirit of fair play. 


Nowhere will you find a better blend of these qualities 
than in the character of the London & Scottish. 


London & Scottish Assurance 
Corporation, Ltd. 
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AS SEEN FROM CHICAGO 








MAY 


OPEN 


CHICAGO OFFICE 
Thomas J. Houston, the new Illinois 
insurance superintendent, who was 
sworn into office last week, will en- 
deavor to open a Chicago office for the 
department and have someone in charge 
all the time. Mr. Houston has not 
worked out a plan under the present 
appropriation and does not know how 
far he can go. He realizes, however, 
that it would be very convenient to both 
the insurance folk and the public to 
have a Chicago office where the com- 
missioner or his representative can be 
reached. He plans to spend half the 
time in Springfield and half the time in 
Chicago. The detail work, of course, 
can best be disposed of at Springfield. 
Mr. Houston, however, believes that 
the chief business of the insurance com- 
missioner can be transacted with more 
satisfaction in Chicago. 
x & & 
DICKELMAN SUES THE IROQUOIS 


William L. Dickelman, who was 
formerly secretary of the new Iroquois 
Fire of Peoria, has brought suit against 
the company in Chicago to recover al- 
leged damages in the amount of $30,- 
000. Mr. Dickelman in his petition 
states that he was given an exclusive 
contract to sell the stock of the com- 
pany in Peoria by James A. Wallace of 
Des Moines, who was the fiscal agent. 
He alleges that Mr. Wallace persuaded 
the directors to cancel the contract. The 
suit covers the commission on stock 
seld in Peoria and the new issue of 13,- 
000 shares that is now being marketed. 
The commission to the fiscal agent was 
15 percent and he paid 12% percent 
to the producing agent. Mr. Dickel- 
man was formerly a local agent in Pe- 
oria before moving to Chicago. 

+ ke 
NEW TORNADO POLICY 


A special committee from the east, 
west and south has been working on a 
new standard wind-storm policy. It 
has now been printed and the Western 
Union is taking a mail vote as to adopt- 
ing it, providing that after Jan. 1, next, 
no other form of tornado policy shall 
be issued to local agents and policy is- 
suing offices and after Jan. 1, 1923, any 
other forms in the hands of agents or 
issuing offices shall be withdrawn. This 
will enable the companies to use up 
their present printed policies. 








The idea of the committee has been 
to work out a form that would make 
clear just what risks are covered and 
what are not. There has been much 
complaint of non-concurrency in the 
past in regard to wind-storm insurance. 
The assured made claims for losses and 
were not covered under the policy, 
Some were covered by the fire policy, 
some by tornado and some by sprin- 
kler leakage. Some of the leading pro- 
visions in the new policy are as fol- 
lows: 

“Uninsurable and Excepted Property, 
—This company shall not be liable for 
loss or damage to accounts, bills, money, 
deeds, evidence of debt, securities, bul- 
lion, manuscripts; nor (unless otherwise 
provided by agreement in writing in- 
dorsed hereon) to casts, curiosities, 
drawings, medals, models, jewelry, pat- 
terns, pictures, scientific apparatus or 
sculpture. 

“Hazards Not Covered—This company 
shall not be liable for any loss or dam- 
age caused by snowstorm, blizzard, 
frost or cold weather; nor for loss or 
damage occasioned directly or indirectly 
by or through any fire, explosion, tidal 
wave, lightning, high water, overflow or 
cloudburst; nor by theft; nor by neglect 
of the insured to use all reasonable 
means to save and preserve the property 
during and after a windstorm, cyclone 
or tornado. In case of fire occurring 
subsequent to any loss or damage by 
windstorm, cyclone or tornado, this com- 
pany shall be liable under this. policy 
enly for such loss or damage as oc- 
curred previous to said loss or damage 
by fire and for no loss by fire whatever, 

“Water and Rain Damage Exclusions. 

This company shall not be liable for 
any loss or damage caused by water 
or rain, whether driven by wind or not, 
unless the building described or contain- 
ing the property described shall first 
sustain an actual damage to roof or 
walls by the direct force of the wind, 
and shall then be liable only for such 
damage of the interior of the building 
or the described property therein as may 
be caused by water or rain entering the 
building through openings in roof or 
walls made by direct action of the wind, 
or by water from sprinklers or other 
piping broken by such damage to roof 
or walls.” 

ae. 
ADMITTED TO THE BUREAU 

The LaSalle Fire of New Orleans, 
La., has been admitted to membership 
in the Western Insurance Bureau. H. 
H. Rimington is secretary and general 
manager of this company. 




















GERMAN INSURANCE INTERESTS 


Hartwell Cabell, who has been attor- 
ney for the alien property custodian, is 
reported to have been appointed attor- 
ney for a number of German insurance 
companies to look after their interests 
now in the hands of the alien property 
custodian. Mr. Cabell said that he has 
been consulted by several of these Ger- 
man companies, but has not accepted 
any retainer from them. He is still 
finishing up some matters as attorney 
for the custodian’s office. He is prac- 
ticing law in New York City. 

That the German insurance interests, 
whose property is still in the hands of 
Alien Property Custodian Miller, have 
not given up hope that they can re- 
establish their connections in the United 
States now that the war is over is evi- 
dent from many activities. There is a 
concerted move in Congress among cer- 
tain representatives and senators, many 
of whom were accused of being pro- 
German when this country entered the 
war, who are bent upon restoring at 
once all property of German citizens, 
including insurance securities. In fact, 
Colonel Miller has been so much criti- 
cized for his recent activity in the Berg- 
doll case that one of the Brooklyn posts 
of the American Legion has come out 





VIEWED FROM NEW YORK 


By G. A. WATSON } 








emphatically in favor of his strongly 
American attitude. It is believed in New 
York that concerted opposition to the 
return of the German companies will be 
apparent as soon as any legal steps are 
taken by the fraternity which would 
permit them to resume business. It is 
stated that action by Congress would 
be essential for the release of these in- 
surance funds, and there is strong pro- 
German propaganda going on here to 


this end. 
* * Ox 


IMPORTERS & EXPORTERS PLAN 


The Importers & Exporters of New 
York announces a number of changes 
its staff in view of expansion plans that 
it has under way. Two field men are 
to be brought to New York to the home 
office to take charge of the outside field. 
It is the plan to have them spend about 
two-thirds of their time in the home 
office and one-third in the field. Brad- 
ford Murray, of Cincinnati, Ohio, and 
Indiana special agent, becomes agency 
supervisor and will have charge 0! the 
entire western business including the 
Pacific coast. He has had about 10 
years’ experience in the Ohio field, ow 
ing traveled for the Boston, National 
Ben Franklin and Cleveland National. 


Howard S. Coeyman, special agent in 
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Are You Selling 
Complete Protection? 











| / Arrange for a procession of your 
| | assured to pass before you in 
} | review. 


Study each one and his insur- 
ance needs. Is he fully covered? 


| | Get out your pad and pencil. 


As each customer passes by ask 
| yourself if he carries sufficient 
| fire and tornado insurance. 










=e How about his automobile in- 
\ \ surance? Use and occupancy? 
\ Rents? Leasehold? Profits? 
Riot and Civil Commotion? 
Marine? 
Are you an all round insurance mobile, Riot. and 
man? Tornado, Sprinkler 


Leakage, Registered 
Mail, Use and Occu- 


. " fy rae pwn 
There are many insurance com < ihen Caienaline 


panies but only one Hein, Profits. 


E. W. WEST, President 
H.N. DICKINSON, Vice-President 
F.M. SMALLEY, Secretary 

R.C. CARTER, Treasurer 

J. A. MAVON, Assistant Secretary 
F, L. COWLES, Assistant Secretary 


H.W. KNIGHT, Assistant Secretary 
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Intimate Relations 


With the Public 


[NSURANCE is very intimately 


related to the public. It touches life at a 
multitude of vital points. 


Insurance is a necessity in the 
economic, industrial, commercial and general 
business life of a community. 


It covers the home with its pro- 
tecting wings. 


People in general come in contact 
with insurance in numerous ways. 


It is not surprising that men look 
upon it as one of the necessities. Because 
of its intimate relationships it is subject now 
and then to criticism. 


is based on incomplete or faulty knowledge. 


It behooves us all, home office peo- 
ple and employes, field men and agents to 
know our business well to understand its 
functions, its history and its scope. 


We should be well informed so 
that we can impart correct knowledge and 
combat undeserved criticism. 


business and our community. 


Cleveland National Fire 
Insurance Company 





In almost all cases the criticism’ 


This we owe to ourselves, our 























Massachusetts, Rhode Island and Con- 
necticut is called to the home office and 
will have charge of New England and 
the east. 

F, E. Wolf, formerly executive as- 
sistant to Secretary Harold Knox, has 
been appointed agency supervisor of the 
south. J 

The company plans on a more ag- 
gressive campaign for business, espe- 
cially in the large cities. It feels that 
more is to be gained by centering its 
fire on large cities than attempting to 
operate in so-called country territory. 

* * * 


WATCHING ASPHALT PLANTS 


Underwriters generally are going 
over their records and calling up dailies 
on asphalt and asphalt rooting plants. 
The Warner-Quinlan loss in New Jersey 
has particularly called attention to the 
disagreeable habit of “boiling over” 
that asphalt tanks develop at time of 
fire. An oil tank will burn out like a 
candle, but an asphalt tank bubbles over 
and carries destruction to everything 
within reach. 

One large company claims its record 
on asphalt and asphalt roofing plants 
country wide, shows a loss rate of al- 
most 140 percent and is accepting lines 
on this class only after most careful 
scrutiny and ‘in a most conservative 
way. 

* * * 
PROVISIONS OF REVENUE ACT 


The provisions in the revenue act in- 
troduced in Congress this week as they 
apply to fire and casualty companies 
present slight changes from the 1918 
act. The taxes of life companies, how- 
ever, are different. The excess profits 
tax is eliminated for all insurance com- 
panies with the exception of life com- 
panies. There is no change in the other 
taxes except that the income for the 
calendar year 1922 and subsequent years 
is increased in common with other cor- 
porations from 10 percent to 12% per- 
cent. The capital stock tax and the 





premium tax is retained in the 1921 
measure in the same manner and at the 
same rate as in the 1918 act. 

Life insurance executives say as re. 
gards the proposed taxes on life insyr- 
ance the basis is that of a so-called free 
interest tax which ignores the under. 
writing end of the business and is based 
on the investments, profits and loss 
with an allowance of 3 percent for the 
legal reserves. This is lieu of the in. 
come tax and premium tax. 

Underwriters point out that the bill 
recognizes the fact that premiums for 
life insurance are no longer regarded as 
economic income, the tax being imposed 
purely on the income from life com- 
pany securities. The reason that pre- 
miums are omitted from taxation is be- 
cause of the recognition of the fact that 
they are not real income but the policy- 
holders’ contributions to life insurance 
funds. It is now recognized as unfair 
to tax life companies which are inheri- 
tantly different in their purposes on the 
same basis as an economic corporation, 
but the handling of the matter will tend 
to eliminate unnecessary litigation as 
regards the interpretation of the vari- 
ous statutes as applied to life insurance, 

ak ok Ok 

CONFER ON RATING SCHEDULE 


A further conference will be held this 
week between the New York insurance 
department and the managers of the 
three rating organizations in New York 
City, excluding the New York Ex- 
change, at which the uniform schedule 
proposed by the rating men and on 
which they have been working for seyv- 
eral months will be analyzed. 

It is stated that the Dean schedule 
has never been put before the confer- 
ence and is not likely to be unless the 
schedule prepared by the rating bureau 
managers for uniform use in this state 
should be turned down point blank by 
the insurance department, which is not 
probable. 
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- CHANGES IN THE FIELD 











NORTH AMERICA IN NEW PLAN 





Reid Gets Wayne County and North- 
western Michigan—Balance of 
State to E. P. Rogers 





The North America has rearranged 
its Michigan field. Nelson Reid, who 
has been Wayne county manager for 
the North America and state agent of 
the North America, Alliance and Phila- 
delphia Underwriters, is appointed 
Wayne county manager for all three 
companies, and in addition will have 
charge of the three companies in the 
15 counties north and west of Detroit. 
F. T. Bower, who has been special 
agent for the entire state, will be Mr. 
Reid’s assistant. Headquarters will 
continue at 1120 Dime Bank building, 
Detroit. 

E. P. Rogers is apopinted state agent 
for the three companies outside of 
Mr. Reid’s territory and will make 
headquarters at Grand Rapids. A. W. 
Reynolds, who has been special agent 
for the entire state, will act as Mr. 
Roger’s assistant. For the past few 
years Mr. Rogers has been an examiner 
in the western department of the North 
America. At one time he was Cook 
county special agent for the Continental 
and later was appointed Kentucky state 
agent for the company. He _ subse- 
quently returned to the western depart- 
ment of the Continental as an examiner 
for Illinois, Kentucky and Tennessee. 
He went with the North America as 
Missouri examiner for all three com- 
panies. While in Chicago for the Con- 
tinental, Mr. Rogers served as secretary 
of the Cook County Field Club. At 
present he is a member of the executive 
committee of the Examiners Club of 
Chicago. 





C. E. Farley 


The appointment of C. E. Farley is 
announced by John R. Criley, manager 
of the Northwestern Underwriters, 
Milwaukee, as special agent for Mis- 
souri, Kansas and Oklahoma. Mr. 
Farley was for some time with the 
National of Hartford, in the Kansas 
territory. He will have his offices at 
200 Hall building, Kansas City, Mo. 
Mr. Farley succeeded L. R. Choate of 
Kansas City, resigned. 





Fred D. Hatfield 


The Iowa and Nebraska special 
agency of the Northwestern Underwrit- 
ers of Milwaukee is now in charge of 
Fred D. Hatfield, 206 McCague build- 
ing, Omaha, Neb. He succeeds C. J 
Kannair. Mr. Hatfield has had a wide 
experience in fire field work and has 
been connected with the Iowa Service 
Bureau as a rater. 


L. W. Rich 


L. W. Rich, special agent of the Mil- 
waukee-Mechanics at Des Moines, Ia. 
has resigned. A successor has not yet 
been appointed, but is likely to be made 
within the coming week. 


T. C. Pollard 


T. C. Pollard, formerly with the North 
America in Missouri, has been appointed 
farm special agent for the Commercial 
Union in Rocky Mountain territory. 











C. W. Sherwin 


C. W. Sherwin, who has been an as- 
sistant examiner in the home office 0 
the Agricultural of Watertown, has 
been appointed special agent 0 je 
company in Missouri, Oklahoma an 
Kansas, assisting State Agent O. 
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The Ohio Farmers Insurance 
Company has always fostered 
those principles and practices 
that are fundamental. 


It has maintained in its 
intercourse with agents those 
customs and underwriting 
doctrines that have been tested 
and not found wanting. 


However, it does not rely en- 
tirely on the usages of the past 








OHIO 


FARMERS 
INSURANCE 
COMPANY 


LEROY OHIO. 


F. H. HAWLEY W. E. HAINES 
President Secretary 

N. R. CHALFANT J. W. CROOKS 
Ass’t Sec’y Treasurer 


Keep Abreast With the Years 


because the insurance business 
is progressive. New days 
demand a new creed. 


The Ohio Farmers moves along 
with the onward flight of time. 
It senses the needs of the pres- 
ent. It keeps abreast with 
progress. It realizes that 1921 
is the best year in the history 
of the world. 


In this year the Ohio Farmers 
is a 1921 company. 
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Price. He will make headquarters at 
Kansas City, Mo. 


John L. Chatterton 


John L. Chatterton has been ap- 
pointed state agent of the New York 
Underwriters in Nebraska with head- 
quarters at Omaha. He has been spe- 
cial agent at Iowa. 





R. E. De Haven 


R. E. De Haven, formerly manager 
for the Kentucky Actuarial Bureau in 
Lexington, Ky., has been appointed 
special agent for the Hartford and Citi- 
zens in Kentucky. 


W. P. Van Warmer 


W. P. Van Warmer, whe was re- 
cently manager of the Hall-Dodge In- 
surance Agency of Detroit, has been 
appointed special agent for the Home 
ot New York in Michigan. 


Would Limit Lawyers’ Activities 


WASHINGTON, D. C., Aug. 16.—A_ bill 
now before congress, sponsored by Rep- 
resentative Edmonds of Pennsylvania— 
the man who has been so active in 
building up the merchant marine legis- 
lation—would prevent former govern- 
ment officials from prosecuting claims 
against the government. It interests 
underwriters particularly, because of the 
fact that a number of insurance lawyers 
were actively engaged in work of some 
kind or other for the government during 
the war and now have frequent demands 
made upon them for legal advice along 
their chosen lines. If this bill should 
become a law, it would be impossible 
for them to handle many of the clients 
who have come to them. 

It seems that Attorney General Daugh- 
erty feels that the situation is serious 
and has so stated to the house judiciary 
committee which has been considering 
the Edmonds bill. There is an old law 
on the statute books aimed at just such 
practices but it has practically become 
a dead letter. Mr. Edmonds believes 
the bill should be strengthened by in- 
cluding a penalty of a fine of $10,000 or 
imprisonment for two years or both for 
its violation. 





HEARING IS RESUMED 
ON MISSISSIPPI CASE 


(CONTINUED FROM PAGE 12 


and their testimony was said to have 
been somewhat against what the plain- 
tiff had calculated it would be. Both 
were asked concerning an alleged or- 
ganization which existed among special 
agents for insurance concerns, but they 
explained that the so-called organization 
was simply an association of under- 
writing agents, which had nothing what- 
soever to do with rate-making and that 
this association had never even held a 
meeting in this state. Policy forms, they 
said, occupied the chief attention of this 
association. 


Former Agent Testifies 


The first testimony which in any way 
favored the case of the revenue agent 
came when Hamilton Sively, formerly 
of this city, now connected with a bank 
at Wilmington, N, C., testified in regard 
to the rate book furnished him by the 
Southeastern Tariff Association while he 
was writing insurance at Newton, Miss. 
Nothing was pasted in the front of this 
book, the witness said, which showed 
that the rates quoted therein were purely 
advisory and that he had always re- 
garded them as binding. In cross-exam- 
ination by the defense, Mr. Sively denied 
that his signature had been affixed to a 
ecard which receipted for one of these 
books and showing the conditions under 
which it was to be used, saying that his 
brother had signed the card. Under a 
rapid fire of questions from defense at- 
torneys, the witness was asked if he had 
written certain risks in Newton without 
Showing exposures and testified that he 
had, saying that there was always dan- 
ger of not getting the insurance through 
if the exposures were shown. 

A deposition by R. L. McLaurin, one 
of the attorneys for the defense, relative 
to the Magnolia suit, was read into the 
records in which Mr. McLaurin testified 
that the attorneys for the old line com- 
panies had nothing to do with the Mag- 
nolia litigation. 


May Finish in Two Weeks 


It is the belief of Chancellor Stricker 
that the case will be concluded within 





two or three weeks after which will 


come the tedious business of getting the 
suit before the supreme court, which is 
not likely to be accomplished before the 
latter part of the year. 

Attorneys for the insurance companies 
who are here actively engaged in han- 
dling the defense side of the case are 
W. H, Watkins, Judge J. B. Harris, R. L. 
McLaurin and Colonel Thompson of 
Texas, 


UNTERMYER VITRIOLIC 
IN HIS UTTERANCES 


(CONTINUED FROM PAGE 5) 
myer, in his statement from abroad, 
are that the fire companies, during his 
absence, are engaged in a far reaching 
propaganda campaign to maintain their 
monopoly. He charges the companies 
with gross misrepresentation and says 
they are attempting to create a false 
sentiment in anticipation of the as- 
Saults that are being launched by their 
press bureaus. 

Mr. Untermyer, quite naturally, does 
not seem to think it strange, that he 
should carry on a public propaganda 
against the companies, but, of course, 
he knows from experience that the daily 
papers will print anything about in- 
surance which he feeds to them. 


Charges Companies With Speculation 


Another charge made by Mr. Unter- 
myer is that the companies have main- 
tained a “marvelous and heretofore un- 
beatable lobby,’ which he fears will be 
used again to check the legislation which 
the Lockwood committee is to recom- 
mend. Mr. Untermyer then takes an- 
other tack by claiming that the com- 
panies primarily fear that their power 
to use their vast trust funds in stock 
speculation, will be ended and that their 
investments will hereafter be limited as 
are those of life companies. Further- 
more, he claims the companies fear that 
excessive and unequaled fire insurance 
rates and the methods heretofore em- 
ployed of maintaining them, will be here- 
after so regulated as to prevent “a con- 
tinuance of monopoly, oppression and 
excessive rates.” 

Mr, Untermyer admits that some of 
the reforms he advocated have been 
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accomplished, but evidently does not 
think they have gone far enough. Hp 
claims that the inquiry was suspended 
on the understanding that the fire com- 
panies will cooperate in necessary leg. 
islation with his committee, but eyj. 
dently he has lost faith in these promiges 
as a result of the publicity campaign 
which the companies have launched, 


“Business Stoppage Insurance” 


The men connected with the Lansing 
Insurance Agency and the Dyer-Jenj- 
son-Barry Company at Lansing solicit 
use and occupancy insurance as “bysj- 
ness stoppage insurance.” They find 
that this phrase makes clear imme. 
diately the purpose of use and occy- 
pancy indemnity. They have tried busj- 
ness interruption indemnity and the 
various other names given to the line, but 
have finally settled upon the phrase 
“business stoppage insurance.” 

These two agencies, which are closely 
affliated, have written many small poli- 
cies as well as big ones. 

Rent insurance is being pushed with 
great success, especially among people 
who live from rental incomes. 


Losses in South Dakota 


PIERRE, S. D., Aug. 16.—Property 
valued at $1,590,750 was destroyed by fire 
in South Dakota during the fiscal year 
ending June 30, according to a report of 
the state insurance department. The 
loss is the result of 651 fires and includes 
but a small percent of the farm fires and 
losses occurring in towns where no fire 
organizations are maintained. 

The fire at Phillip last fall, when 
nearly half the town was destroyed at 
an approximate loss of $225,000, was the 
most disastrous during the year. The 
previous year showed a property loss of 

739,655.91, with 521 fires reported. 


Investigation by the state fire mar- 
shal’s department of the fires in the plant 
of the Highway Trailer & Continental 
Axle Co., Edgerton, Wis., has revealed 
evidence of incendiarism. The first fire, 
July 4, starting in the paint shop and 
causing a large loss, was followed by 
another on July 29, and this was stopped 
with a small loss, 
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SOUND, SOLID, 


SUCCESSFUL 


SY 


SO UN D—Founded on conservative principles, this Company has never swerved from the path of safety. 

Sound in} theory and practice, the methods that insured success at the first, have stood the 
test of a half century of changing conditions;| years of war and conflagration and financial stress, meeting all 
obligations promptly and continually extending its field of usefulness. 


SOLID—Ne=) during the| years of its existence, has there been a shadow of doubt as to its financial 
strength and solidity. On the contrary it has, at the close of each successive year, shown a 
decided increase in assets and surplus; a record unapproached in the history of fire insurance in this country. 


SUCCESSFUL— 


Not only its financial history and its steady growth, but that unwritten record 
of square dealing and service with agents and policyholders and the generous 
waiving of technical rights and immediate settlement of claims in time of great disaster, has placed the New 
Hampshire Fire on the supreme honor-roll of success. 


A. D. YEATON, Western General Agent 
Room 1911, 175 West Jackson Blvd. 
CHICAGO, 


ILLINOIS 
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PUSH RAIN INSURANCE COVER 


A. W. Schell Agency of Cincinnati 
Making Special Effort to Write 
That Class of Business 


The A. W. Schell Agency of Cin- 
cianati has been making a special ef- 


| 


hut the matter should be placed in writ- 
ing so that in the event there is rain at 


| the time of the prospect’s enterprise, the | 


fort within the last several weeks to} 


write rain insurance. John F. Anken- 


bauer of this agency reports that sell- | 


ing of this form of insurance, the latest 
to be taken up by the stock companies, 


goes rather slowly in the start, but he | 


is a firm believer that it will eventually 
prove to be a source of real income 
to every agent who will give it the right 
kind of attention. The chief difficulty 
in selling rain insurance now is that 
prospects are entirely unfamiliar with it 
and are also doubtful about just how 
settlements would be made under the 
contract. As rapidly as a few settle- 
ments are made in various districts, Mr. 
Ankenbauer believes that this form of 
insurance can be written without great 
effort. 

During the summer months there are 
in every community hundreds of pic- 
nics, fairs, carnivals and other outdoor 
business enterprises, which depends 
upon the weather for their success. The 
agent who wants to write this class of 
business should first get complete data 
as to the expense likely to be involved 
on the part of the promoters and then 
write these promoters a letter outlining 
the approximate cost of the insurance 
and soliciting the business. Of course, 
the agent will make a personal canvass 
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agent will have written evidence 
loss could have been avoided. 
Prospects can be educated to take 
rain insurance just as they have been 
educated to take use and occupancy in- 
surance. When use and occupancy in- 


that | 


lagging, and it is the desire of insurance 
men that some rule be established which 
all will observe. 

Some offices have already adopted what 
amounts practically a 45-day basis for 
collections and are adhering to it. While 
they encounter difficulty, of course, they 


are finding it more satisfactory than a 
haphazard method that does not insure 


payment at any time. 
Probably the greatest loss encountered 


| in allowing accounts to run is receiver- 


ships, which 
In order to 


have been quite numerous. 
take over a business just 


| as it stands, the receiver generally can- 


|; cels the 


surance was first introduced, it was | 
difficult to get a start. How many 
firms consider this to be one line of 


insurance which must be carried. 


Columbus Agent for Alderman 


COLUMBUS, O., Aug. 17—At the pri- 
mary election held last week, John L. 
Davis, a well known fire insurance man 


| of this city, was one of the six success- 





ful candidates for the nomination to city 
council, three to be elected in November, 
in a field of 19. Columbus has the so- 
called “small council,” nominated and 
elected on a nonpartisan ticket, three and 
four in alternate biennial periods. 

Mr. Davis is the senior member of the 
fire agency of John L. Davis & Son, 
established in 1911 by the admission of 


W. E. Davis to an already well estab- 
lished business. The agency is in fire 
and excess lines exclusively and repre- 


sents the Abielle, British America, Dela- 
ware Underwriters, Importers & Ex- 
porters and Peoples National. 


Discuss New Collection Plan 

CLEVELAND, O., Aug. 16.—Early in 
the fall, as soon as the vacation period 
is. over, the Fire Insurance Club of 
Cleveland will endeavor to inaugurate 
a uniform method of collecting pre- 
miums. Owing to the business depres- 
sion, payment of premiums has been 





owner's insurance and has new 
policies issued in his favor on the 
property. The offices then receive the 


same percentage of their claims as other 
creditors and some of them have lost 
quite a good sum of money as‘a result. 
Prompt collections would often save 
these premiums. 


Virginia F. & M. in Ohio 


The Virginia Fire & Marine of Rich- 
mond has been admitted to Ohio, to write 
fire and tornado insurance. Fred W. 
Ransom, of the Providence Washington, 
has been named as state agent. 


Gearheart Approves Golf Policy 


COLUMBUS, Aug. 17—Golf insurance 
is the latest form of indemnification for 
loss approved by the state insurance de- 
partment. 
just approved combination 
offered by eastern and foreign companies 
for the protection of golf players against 
loss and breakage of equipment, damage 
by personal injury of the assured and 
liability for damage on account 
injury of others. 





Community Apparatus for Worthington 

The plans for community fire fighting 
apparatus for Worthington, O., a suburb 
of Columbus, have been brought to com- 
pletion. Contract has been closed with 
a reliable concern for a complete outfit, 


NIAGARA 


Fire Insurance Company 


ESTABLISHED 1850 


123 William Street, NEW YORK 


| including a motor-driven pump, chemical 
| tanks, hose, ladders, ete., mounted on a 





Superintendent Gearheart has | 
policy | 


| approached by 


of the | 


ton truck built for speed and endurance. 

The apparatus has been received in 
Worthington and will be given a public 
demonstration Friday evening, Aug. 19, 
under the supervision of Chief Daniels 
of the Columbus fire department, State 
Fire Marshal Dykeman, the Ohio Inspec- 
tion Bureau and the fire committees of 
the village council and chamber of com- 
merce. The demonstration is to be made 
a gala occasion. 
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DETROIT AGENCIES TO QUIT 


Many of Smaller and Newer Offices in 
Motor City Cannot Remain 
in Business 





DETROIT, MICH., Aug. 16.—Within 
the next month probably as many as 
25 local agencies in Detroit will con- 
solidate, merge, sell out, or go into 
bankruptcy. Detroit.is overloaded with 
fire insurance agencies. With the great 
slump that Detroit is now passing 
through there is not enough business to 
go around. Some of the offices that 
are now on the ragged edge cannot keep 
going. One agency in Detroit has been 
eight different agents 
within the last month with offers of sale 
or consolidation. A great many of the 
newer agencies that have sprung up in 
Detroit during the last few years will 
be forced out of business in the near 
future. They will have to drop out, 
because there is not sufficient business 
for them to live on. 
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The Automobile 


Insurance Company 
of Hartford, Conn. 


MORGAN G. BULKELEY, President 


CASH CAPITAL - - - - - - $ 2,000,000.00 
ASSETS - - - - - - = =  11,896,417.46 
LIABILITIES, EXCEPT CAPITAL  8,171,905.10 
SURPLUS TO POLICYHOLDERS  3,724,512.36 


Fire and Allied Lines 


Fire, Tornado, Rents, Profits, Lightning, Explosion, Commis- 
sions, Leasehold, Riot and Civil Commotion, Sprinkler Leak- 
age, Use and Occupancy, Automobiles, Aircraft, Floaters. 


Ocean and Inland Marine Lines 


Hulls, Cargoes, Merchandise, Specie, Builders’ Risks, War Risks, 
Registered Mail, Transportation, Motor Truck Contents, Sales- 
men’s Samples, Parcel Post, Tourists’ Baggage, Personal Effects 
Floater, Jewelry Floater, Fine Arts. 


Affiliated with 


AETNA LIFE INSURANCE Co. 
AETNA CASUALTY & SURETY CoO. 























JOHN C. BARDWELL, President F. E. NORWINE, Treasurer 
H. E. SCHULTZ, Vice President CLEM DECK, Asst. Treasurer 
CHAS. W. DAVIS, Asst. Gen. Mgr. GEORGEM.SEITZ, Asst. Secretary 
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Annual Statement OF Sf. LOUIS.MO, December 31, 1920 


ASSETS LIABILITIES 
Mortgage Loans....... $ 56,000.00 Unearned Premium Re- 
er 641,576.15 5, eee. 
Stocks.............. 64,595.00 Reserve for Taxes, etc.. 26,291.60 
PK tentennon ae .... 29,193.35 Unadjusted Losses..... 90,447.65 


Agents’ Balances...... 120,338.92 Accounts Payable..... 45,793.16 
Interest Accrued...... 13,601.75 
Market Value Bonds 

Over Book Value 

(Insurance Commis- 

sioner’s Valua- 

BO ik csiecinns Fae 
Due from Reinsuring 

Companies Account 


Paid Lowses........ 3,136.13 Surplus to Policyholders 444,784.97 


Capital Stock $200,000.00 
Net Surplus.. 244,784.97 





$936,392.95 $936,392.95 


RESULTS SINCE JANUARY 1, 1920 


Increase in Assets... .$362,648.75 Increase in Reserve. . . .$197,666.95 
Increase in Surplus. . . . . .$33,296.69 

















limitation in Detroit. One eastern 
company with a branch office in De- 
troit had 111 agents in the city at the 
last count. One of the home companies 
has 80 representatives in Detroit who 
do not issue policies, but merely line 
up the business and have the policy 
writing and signing done by the home 
office. This particular company does 
half of its Michigan business in Wayne 
county, and through its corps of non- 
policy writing agents offers very’ ag- 
gressive competition to Detroit local 
agents. The Detroit Insurance Ex- 
change does not limit the number of 
agents that a company may appoint in 
Detroit. Recently the more active mem- 
bers of the Michigan Association of In- 
surance Agents tried to pass an agents’ 
qualification law, but the measure was 
defeated. During the era of big busi- 
ness in Detroit when the city was ex- 
panding rapidly and real estate opera- 
tions broke all records, companies 
operating in Detroit appointed hundreds 
of agents in the outlying districts, and 
in the center of the new real estate de- 
velopments. Companies that originally 
had three or four Detroit agents in- 
creased the number to 15 or 20. There 
are any number of companies that today 
have as many as 25 agents in Detroit. 

There is a feeling on the part of the 
larger agencies that the companies 
should engage in a house-cleaning proc- 
ess so far as Detroit is concerned. It 
is the opinion of the well established 
agencies that the business should be 
more concentrated, and that the small, 
unstable offices should be eliminated 
There is strong sentiment in’ Detroit in 
favor of establishing some sort of a 
limitation so that a company may not 
appoint 50 or 60 representatives in the 
city. 

The difficulty of collecting money in 
Detroit will do much toward weeding 
out the smaller and weaker offices. All 
companies operating in Detroit have 
large outstanding balances. Even the 
better agencies are collecting premiums 
with the greatest difficulty. The smaller 
offices that have no money with which 
to finance themselves are now forced 
to throw up the spenge. The bigger of- 
fices can keep going, because they have 
some reserve funds to draw on. The 
smaller agents, if they cannot collect 
their balances, will simply have to close 
up shop. There are plenty of business 
men in Detroit who, if they can be car- 
ried over the present depressed period, 
will eventually come out all right and 
discharge all of their obligations. They 
are asking the fullest credit from all 
with whom they transact business, in- 
cluding the insurance man. The big 
agencies are carrying their customers 
along, awaiting the day when there will 
be a revival of business in Detroit. The 
smaller agent cannot do this. He at- 
tempts to force collection, and if he can- 
not do that has to close his doors. 


Protection for New Lansing Suburb 


LANSING, MICH., Aug. 16.—The city 
of Lansing is preparing to take care of 


,jthe new addition to the population of 


the city and the expected growth caused 
by the erection of the new Ver Linden 


branch of the Durant Motors Corpora- 
,tion which is expected to reach a pro- 


duction stage on or before Nov, 1. This 


,plant is to cost about $3,000,000 and to 
,employ over 3,000 men, so the police and 
_fire commission has taken steps toward 
_the erection of a fire engine house and 


the purchase of equipment to protect the 
plant and the influx of population which 


,will locate in that section of the city. 


Permission also been granted for the 


_organization in Lansing of a Metropoli- 
_tan Club among the police and firemen. 


The police and fire commissioners real- 


_ize that this organization is in no way 


connected with the labor unions and it 
is expected that such a club will tend 
to increase the morale of the men. 





Freeport to Be Inspected 


President C. G, Wonn of the Illinois 
Conservation & Fire Prevention Associ- 
ation announces that the members will 
meet at Freeport, Ill., Sept. 14, when the 
town inspection will be made. President 
Wonn is urging all field men to partici- 
pate in this important work. Secretary 
James F. Joseph of the western advis- 
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ory committee of the National Board and 
State Fire Marshal John G. Gamber wij] 
be present. 


Fire Department May Disband 


Members of the volunteer fire depart- 
ment at Culver, Ind., have notified the 
citizens of that town that the depart. 
ment will be disbanded at the next regu- 
lar meeting, Sept. 12, unless arrange- 
ments are made toward meeting the 
demand of the company. These demands 
are that each member will receive $2 for 
each fire call and 25 cents for attendance 
at monthly meetings. The direct cause 
of this action was the refusal of the 
town board to reimburse the firemen for 
a sleep lost and clothing ruined at 

res. 


Rockford Fire Chief Resigns 


Frank E. Thomas, chief of the Rock- 
ford, Ill, fire department for the past 
20 years, has resigned owing to poor 
health. John Camlin, the well-known 
local agent at Rockford, is chairman of 
the fire and police board which wil] 
select a successor to Chief Thomas, 
On account of Chief Thomas’ long and 
highly appreciated service it is hoped 
that some arrangements can be made 
whereby the department will retain his 
services in an advisory capacity. 


New Companies in Michigan 


The following fire insurance compa- 
nies have been admitted to Michigan 
since Jan. 1, 1921, up to Aug. 1: Mans- 
field Mutual, Mansfield, O.; Federated 
Fire Reinsurance, Mason City, Ia.; New 
India Assurance, Bombay, India; Ohio 
Underwriters Mutual, Van Wert, O.; Ohio 
Mutual, Salem, O.; Great Union Fire & 
Marine, New Orleans, La.; Importers & 
Exporters, New York; Central States 
Fire, Wichita, Kan.; Savannah Fire, Sa- 
vannah, Ga.; LaCubano Compania Na- 
cional DeSegures, Havana; Eureka, Phil- 
adelphia; City, Sunbury, Pa.; Pawtucket 
Mutual, Pawtucket, R. I.; Northwestern 
Mutual, Seattle, Wash.; Michigan Rein- 
surance, Lansing; Virginia Fire & Ma- 
rine. 


Michigan Notes 


Losses sustained in the fire at Do- 
wagiac, Mich., Aug. 3, are as follows: 
George H. Little department store build- 
ing $10,000, stock $40,000, with insurance 
of $27,500; Joseph Krziza, optical offices, 
$300 with no insurance; Dr. George Her- 
kimer, not known; Robert C. Phillips, 
real estate, $750, without insurance; Lin- 
coln Bascombe, $500, no_ insurance; 
George Fields, law office, loss $100; Mrs. 
J. R. Edwards, building $5,000, insurance 
not known. 

The village of Ashley, Mich., suffered 
a disastrous fire Aug. 11, believed to be 
cof ineendiary origin. The entire east 
side of the main street was destroyed and 
the balance of the village was saved with 
difficulty by the aid rendered by the 
departments from Elsie and St. Louis. 
The fire destroyed the building occupied 
by the Red Cross, the Larnum drug store, 
the Gunn meat market and the Fred 
Ashley barber shop. Loss estimated at 
$25,000. 


Illinois Notes 

Fire, which originated in bake room 
of the Meyer & Kolb bakery at Moline, 
Ill, Aug. 10, spread to apartments on 
either side of the bakery, causing a total 
loss of $25,000, almost entirely covered 
by insurance. Water reached stocks in 
the bakery and caused heavy loss. 
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CLEANING UP WIND LOSSES 





Claims in the Dakotas Are Now Being 
Disposed Of—Some Companies 
Lost Heavily 





Adjusters are still cleaning up the 
losses due to the heavy windstorm In 
the Dakotas some weeks ago. The St. 
Paul Fire & Marine is the heaviest 
loser, as it had the largest amount at 
risk. Its losses will run upward ty) 
$300,000. The Commercial Union losses 
will amount to probably $150,000. The 
farmers in the vicinity ef the storm = 
been very well canvassed for fire an 
tornado insurance, so that there was 
more windstorm insurance in effect than 
is found in many of the more populate 
states. The one thing that seems 
stand out very prominently as 2 result 
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Fire, Automobile, Tornado, 
Explosion, Sprinkler Leak- 
age, Hail, Earthquake, 
Tourists’ Baggage, Use and 
Occupancy, Rents, Profits, 
Parcel Post, Commissions, 


Riot and Civil Commotion. 
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NEW YORK BRANCH 
Executive Office—Washington Park, Newark, N. J. 


Your clients are continuously de- 
manding more than an insurance 
policy. They want insurance that 
will specifically meet the peculiar 
requirements of their own business 
and the agent who will not so 
equip himself is working under a 
severe handicap. 


The successful local agent will 
_ equip his office to meet all demands 
and in the Liverpool ¢@ London ¢& 
Globe he can find full facilities for 
supplying the wants of his clients. 


With your 1921 fighting spirit and 
L. @& L. @ G. representation you 
can serve your community confi- 
dent in the thought that your 
agency will become known as one 
of utmost dependability. 


We 12> [ONDON: 4.2 (7 LOBE 
]kyerreer Jonpon 2 Grose, 
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SURANGCE COMPANY 
OF AMERICA 


CHICAGO BRANCH SAN FRANCISCO BRANCH NEW ORLEANS BRANCH 
Insurance Exchange Bldg. 444 California St. Cor. Carondelet and Common Sts. 
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of the storm is greater damage done to 
barns. It is the feeling of insurance 
men that the barns are much more 
flimsily constructed than dwellings and 
hence are more susceptible to storms. 
In farm after farm can be found a 
heavy barn loss where the dwelling 
came out unscathed or at least only 
partly damaged. 


Would Form Insurance Group 


MILWAUKEE, WIS., Aug. 16.—The 
Milwaukee Association of Commerce is 
endeavoring to interest Milwaukee fire 
underwriters and field men in a plan to 
form an insurance group in the associa- 
tion. Many of the members of the Mil- 
waukee Board and other organizations 
are members of the association. It is 
not proposed to supplant the board with 
any: new organization, but to get all the 
fire: insurance men of varied interests 
and work, grouped as a body in the as- 
sociation of commerce, for the best in- 
terests of the city, as many other groups 
in other business already exist. 

It was suggested during the recent 
meeting tnat such a group would have 
assistance in legislative matters from 
the association, but a number of the 
members of the board feel that so far as 
that is concerned, the board is in a bet- 
ter position to look out for its own in- 
terests, and so are other fire insurance 
organizations, than any association of 
commerce or similar general organiza- 
tion. 


May Change Milwaukee Board Rules 


MILWAUKEE, WIS., Aug. 16.—The 
Milwaukee Board will nominate officers 
for the annual October election on Sept. 
14. Directors and members are now con- 
sidering a resolution by which the re- 
election of directors to consecutive terms 
will no longer be prohibited. It is said 
by the proponents of the measure that 
the restriction, preventing the reelection 
of men with intimate touch upon affairs 
and wide experience, is not for the best 
interest of the organization. Those who 
favor retention of the rule state that it 
tends to pass around the directorships 
and offices and stimulate interest in the 
general work of the organization. The 
resolution will probably come up for 
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final consideration Sept. 14. Lively inter- 
est is being expressed in the forthcoming 
meeting, 


Oshkosh Agents Organize 


At a large meeting Monday at Osh- 
kosh, Wis., formation of the Oshkosh 
Fire Association was _ started. it “38 
planned to perfect a county organization 
of fire underwriters. William B. Cal- 
houn of Milwaukee, president of the 
Wisconsin Association of Insurance 
Agents, addressed a luncheon meeting 
which was one of the features of the 
gathering. Mr. Calhoun stated that the 
state association is getting under way a 
state-wide membership drive, which will 
be launched as soon as the vacation 
period is over. The plan of local as- 
sociations of fire agents will be carried 
out in all important centers of the state. 

Executive Secretary Fletcher of the 
Wisconsin Insurance Federation, at 
meetings held in Oshkosh last week for 
the organization of a Winnebago county 
federation group, urged the local fire 
agents to form an association and 
pledged the assistance of the federation 
in every possible way to make the Osh- 
kosh Fire Association a success. 

Fred C. Clinton, field secretary of the 
federation, also addressed the meet- 
ings. Clarence Robinson of the Frater- 
nal Reserve Association was elected 
county chairman. Mrs, Myrtle West, 
well-known member of the West, Nevitt 
& Co. agency at Oshkosh, was elected 
secretary. 


Auto Reciprocal in Trouble 


There is trouble brewing for the Auto- 
mobile Association of America, with 
home offices in Minneapolis. Commis- 
sioner Lindquist has applied for a re- 
ceiver and Aug. 20 has been set as the 
date for the hearing. 

According to figures released by the 
insurance department, as of April 30 
last, the association had assets of 
$8,226.92 and liabilities of $19,337.90, thus 
showing a deficit of $11,110.98. Pre- 
miums in force April 30 were $37,079.40. 
Frank J. McCracken is president of the 
Association, Charles E. Howard secre- 
tary, and A. J. Shunk superintendent of 
agents. Under the assessment insurance 
law the policyholders have a contingent 
liability of $1.25 for each $1 of the first 





year’s premiums paid in. An assessment 


has been called for. 


Twin City Fires Incendiary 


Incendiarism is suspected in two Twin 
City fires of Aug. 10, one causing $50,000 
loss to the Erie Grain Company elevator 
at Washington avenue and Erie St., 
Southeast, Minneapolis, and the other 
$25,000 loss in destruction of the Con- 


sumers’ Lumber Company yard at 1563 
Selby avenue, St. Paul. Investigations 
are in progress. 


In the lumber yard firemen found sup- 
plies of newspapers soaked with kero- 
sene in several different places. The 
elevator fire started in one of the grain 
bins. Automatic sprinklers prevented 
destruction of the elevator but a large 
amount of grain was water-soaked. 


South Dakota Storm Losses 


HURON, S. D., Aug. 16.—Thirty-five 
percent of the corn crop was destroyed 
about ten miles north of this city last 
week, when a hail storm extending over 
a strip about four miles in width struck 
here. Small grain in shock in the area 
was not damaged to any extent. The 
storm was followed by a heavy rain. 

Two persons were injured, several 
puildings demolished, and a large amount 
of farm machinery damaged, when a 
wind storm hit territory adjacent to 
Frederick’s, S. D., near Aberdeen. No 
estimate of the damage was available, 
but information is to the effect that no 
insurance was carried. 


State Hail Claims Heavy 


BISMARCK, N. D., Aug. 16—Nearly 
10,000 hail insurance claims have been 
filed so far this year, according to offi- 
cials of the state hail department. This 
exceeds the number of those filed last 
year by 1,000. 


Attack South Dakota Hail Law 


An action that may result in a test of 
the constitutionality of the South Dakota 


‘state hail insurance law has been started 


at Yankton. In this case Frank Cwach, 
a Yankton county farmer, sought to col- 
lect the premium on hail insurance al- 
leged to be due from the defendant, Dick 
Haney, a tenant of the plaintiff. A de- 
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murrer entered on the ground that the 
law is unconstitutional was sustained, 
Attorneys for the plaintiff were given 1¢@ 
days in which to file notice of appeal, 


Minnesota Notes 


An inspection has been made at Eve. 
leth, Minn. and a number of recom- 
mendations have been made in regard 
to the reduction of fire hazards. 

Speed of fire apparatus in Minneapolis 
streets may be limited as the result of 
several accidents which have occurred 
lately. The latest was on Aug. 11. Three 
small touring autos were hit by Fire 
Truck No. 3 from Station 5 on the way 
te the Erie elevator fire. Two of the 
ears were badly smashed but none of 
the occupants hurt. 

tats gnawing on electric wiring were 
blamed for a fire which caused damage 
estimated at more than $70,000 Tuesday 
night to two firms at 116 Washington 
Avenue, North, Minneapolis. The losses 
were estimated at $20,000 to the Worth- 
ington Pump & Machinery Company, on 
the first floor of the building and $50,000 
tu the Mirviss Manufacturing Company, 
makers of shirts and overalls, on the 
second floor. Most of the damage was 
done by smoke and water. Both firms 
are covered by insurance. 


Dakota Notes 


Perry Floodeen and three other life 
insurance men of Fargo, N. D., are about 
to open a general insurance office in that 
city. Mr. Floodeen is located at 1322 
Sixth avenue south. 

Fire, which destroyed two grain ele- 
vators and the Soo line depot at Eckman, 
x D., Tuesday, caused damage  esti- 
mated at more ion $25,000. The fire, 
which is believed to have started from 
transients smoking near the elevators, 
was not discovered until it had made 
headway and was impossible to extin- 


guish. Owners carried some insurance. 
Miscellaneous Notes 
Fred H. Sabin of Chicago, western 


is spending three weeks in Wisconsin 
, Visiting the agencies with State Agent 
Barnes. 

Alfred S. Gormly, special agent of the 
Springfield Fire & Marine, will speak on 

“Fire — Protection and Fire Prevention” 
Sept. before a mass meeting of citizens 
at Frisian; Wis. The purpose of the 
meeting is to decide on the purchase of 








fire fighting equipment for the township. 





general agent of the North British fleet, 
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DEPENDABLE 


We have established Claim Service Depart- 
ments in all of the principal cities of our terri- 
These Claim Service Departments devote 
their entire time and attention to the immediate 
adjustment and prompt payment of all losses 
occurring in their district. 


In all other princi- 





INSURANCE 


Quick Settlements Make Lasting Friends 


We take just pride in the fact that no company 
in America pays claims more rapidly and with 
less friction. 


pal cities and centers of the United States and 
Canada we have adjusters who handle claims 
in the same manner as do our Claim Service 


Departments. 


All just losses are adjusted and paid without 


any argument, delay or red tape. 


If you don’t already represent us, we will gladly 
Territory: Illinois, 
Indiana, Iowa, Michigan, Minnesota and Ohio. 


Michigan Automobile Insurance Company 


consider your application. 


GRAND RAPIDS, MICHIGAN 
Capital $250,000.00 Fully Paid In 


Michigan Automobile Insurance pr. 
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OPENS WHOLE RATE FIELD 


Kansas Conference Will Take Up Fire 
and Tornado as Well as Hail 
Business 


TOPEKA, KAN., Aug. 16.—Super- 
intendent Travis has opened the entire 
fire and hail insurance rate structure in 
this state to revision. He has set a 
hearing for Oct. 17 for a wide-open 
discussion of the rate business through- 
out the state. The hearing will now 
include all fire rates, city and farm, 
tornado, hail rates, hail coverage and 
maximum limits and the riders protect- 
ing various interests in growing grain. 

It was announced some time ago that 
the departmefit was preparing to hold 
a general conference on the hail busi- 
ness this fall to try to work out a more 
scientific basis for writing the hail 
lines. The announcement that the fire 
and tornado lines would also be con- 
sidered came as a surprise to the insur- 
ance men. That other rates and lines 
than hail would be considered was de- 
cided upon following the compilation 
of this underwriting experience by 
classes of the companies, recently com- 
pleted by the department. This made 
an unusually low showing in the loss 
ratio in this state, an average of 34.3 
per cent, and the department believes 
this warrants a material reduction in 
the fire and tornado rates. 

The purposes of the hearing are out- 
lined as follows: 


(a) To determine whether the fire 
and tornado insurance rates applying to 
all classes of insurable property in this 
state can be reduced and to what extent. 

(b) To determine whether the hail 
insurance rates applying to all classes 
of insurable property in this state can 
be reduced and to what extent. 

(c) To determine upon a new basis 
for hail insurance covering and fixing 
maximum limits per acre. 

(d) To determine method of protect- 
ing interest of various persons insured 
under hail policies, eliminating the writ- 
ing of policies to protect each interest. 





Change in Nellis Agency 


Daniel W. Nellis, one of the oldest 
insurance men in Kansas, has retired 
from the Nellis agency in Topeka and 
his grandson, Edwin Nellis, has suc- 
ceeded to his interest. The agency will 
continue as the Nellis agency, writing 
all lines on the same site where the 
agency was established in 1876. Carl 


Nellis, who has been a partner with his 
father since 1889, continues at the head 
of the agency with his son Edwin as 
an active partner. 

Daniel W, Nellis opened the agency in 
1876 and continued it until 1882, when 
John D. McCune became his partner. It 
was Nellis & McCune for eleven years 
and then Mr. McCune went to Chicago 
as the western manager for the North- 
western National. It has been the Nel- 
lis agency ever since with father and 
son as active managers. 


Increase in Thresher Fires 


TOPEKA, KAN., Aug. 16.—There has 
been a heavy increase in the number of 
threshing machines burned in Kansas 
this season and the insurance men are 
beginning to wonder what is happening. 
The Threshermen’s Mutual of Topeka, 
which handles a large line of threshing 
Machine insurance, asserted this week 
that the number of threshing machines 
burned this season was double that of 
the 1919 or the 1920 season. The 1919 
season was among the worst the insur- 
ance companies had known as there was 
a great deal of trouble from I. W. W. 
agitators putting matches and steel into 
the wheat in shocks and stacks. Most 
of the threshing machines are burned at 
night. There does not appear to be any 
8reater number of machines’ burned 
while in operation than usual. Tim 
Payne, secretary of the association, has 
asserted that a good many of threshing 
machine fires were of mysterious origin. 
rosy of these fires are under investiga- 

on, 











PROGRAM OF IOWA AGENTS 
George E. Turner and W. B. Flickinger 
Will Make Principal Talks at 
Annual Convention 


DES MOINES, IA., Aug. 17.—P. J. 
Clancy, president of the Iowa Associ- 
ation of Insurance Agents, has just 


about completed the program of the 
annual convention of the organization 
to be held at the Hotel Fort Des 
Moines, Aug. 30. There will be a talk 
by George E. Turner, manager of the 
Casualty Information Clearing House 
of Chicago. Mr. Turner will talk on 
“Mutual and Reciprocal Casualty Com- 
petition.” W. B. Flickinger, assistant 
western manager of the North America 
at Chicago, will speak on “Organiza- 
tion.” John Hynes of the Snider- 
Walsh-Hynes Agency at Davenport, 
la., will talk on surety bonds. There 
will also be a talk by the Iowa insur- 
ance commissioner, Arthur C. Savage. 
John Cutter of Shenandoah, Ia., will 
probably give a paper on the opportu- 
nities of the small town agent in vari- 
ous lines of insurance. 

“Responses to our announcements to 
the agents have been such as to lead 
us to expect a very satisfactory con- 
vention,” says President Clancy. “The 
promises of entertainment at the State 
Fair appeals to the agents who will en- 
joy pleasures mixed with their business. 
I am very sanguine over the sessions.” 


Tangle Over City’s Insurance 


DES MOINES, IA., Aug. 16.—As if Des 
Moines were not having enough grief 
with no street cars running and jitneys 
the only source of public transportation, 
the council is now in a muss as to in- 
surance on city owned automobiles. 

Last year, this insurance was car- 
ried by the Illinois Automobile Insur- 
ance Exchange. Local insurance men 
kicked but the council stood pat and the 
Illinois concern handled the risks. This 
year, the council to avoid a row, awarded 
the business to stock companies rep- 
resented by P. J. Clancy, well known 
local agent. The business proved too 
expensive, however, and on June 1, the 
stock companies cancelled the contract. 
The city then set about to give the 
business to the Illinois concern again. 
But in the meantime, although the Des 
Moines representatives accepted it, the 
officers of the Illinois exchange turned 
down the insurance and the city is now 
endeavoring to get someone to carry 
the business. 

Owing to the money stringency, the 
city has been unable to keep up its 
premium payment. It is now $2,000 be- 
hind in the amounts due the stock com- 
panies for insurance carried up to the 
cancellation of the contracts. Plans to 
pay in I. O. U.’s were thwarted by a 
group of taxpayers who secured an in- 
junction to keep the council from living 
beyond its means, 

One claim for damage on a machine 
remains unsettled. One of the city’s 
big cars was demolished in an accident. 
The Iowa Bonding & Casualty refused 
to pay the city’s claim for damages un- 
til the city had kicked in with the 
amount due the companies for carrying 
the insurance. There was no dispute 
as to the loss but the company saw it- 
self paying a damage claim when the 
payee had not paid his premiums. 


Conservation Association’s Work 


ST. LOUIS, MO., Aug. 16.—At the regu- 
lar quarterly meeting of the Conserva- 
tion & Fire Prevention Association of 
Missouri reports from the committees of 
the various local organizations, organ- 
ized during the winter, will be received 
and discussed. The following cities are 
among those organized: Jefferson City, 
Fulton, Hannibal, Springfield, Carthage, 
Aurora, Webb City, Joplin, Nevada, Mex- 
ico, Moberly and Marshall. The work 
done at Jefferson City especially merits 
favorable mention. The mayor of the 
city and the chief of the fire depart- 
ment have given not a little valuable 
assistance in eliminating fire hazards. 





EDWARD H. SHERWIN, President 


Fire Tornado Farm 


TWIN CITY FIRE INSURANCE COMPANY 


MINNEAPOLIS, MINNESOTA 
The Company That Aims To Excel In Service 


WILLIAM WALSH, Secretary 


Hail Automobile Tractor 








223 West Jackson Boulevard 


J. G. HUBBELL, Mer. 


NATIONAL INSPECTION CO. 


A Clearing House for 


UNDERWRITING INFORMATION 


CHICAGO 


H. B. CHRISSINGER, Ass’t Mgr. 








MILWAUKEE 





INCORPORATED 1852 


INSURANCE COMPANY 


MILWAUKEE, WISCONSIN 


AUTOMOBILE INSURANCE 


Fire, Tornado, Theft, Collision and Property Damage 


MECHANICS’ 

















INDEPENDENT ADJUSTERS 











ILLINOIS MISSOURI 


QUINCY ADJUSTMENT 
and SERVICE BUREAU 


Wells Bldg., Quincy, Ill. George C. Gill, Mgr. 


IOWA 


IND. ILL, RY. 
H. N. ODELL 


110 Upper Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and 
Inland Marine 





ILLINOIS 





INDIANA | WNP Kelley, Pres ‘American Trost Sidg. 
. P. Kelley, Pres. merican irust 
ELDRIDGE H. SPERRY H. % Lederer, Vice-Pres. South Bend, 
ne eee = and Automobile Losses =, Ww C. W. Ginz, Secy. & Treas. Tad: 
ie Bilin ‘Belt 458 eis “concern” is well equipped to handle ail 
ILLINOIS .... .«. WESTERN INDIANA | NORTHERN MICHIGAN ADJUSTMENT COMPANY 


D OSBORN 1104 Clark St., URBANA, ILLINOIS 
° rd of Fire and Tornado Losses 
Accurate Valuation of Buildings and Property Appraisal 

85 years’ experience as contractor and builder. 





Illinois Adjustment Company 
For company only 
ny ee any place 


We also do inspection, 
52214 E. Adams Street Springfield, Illinois 
Phone Main 423 





‘Windstorm 





Illinois Indiana Kentucky 


ELLIOTT & SON 
Adjusters for the Companies 


Fire, Tornado, and Automobile Losses 
First Natl. Bank Bldg. McLeansboro, Ill. 


D. A. MILLIGAN 
ADJUSTMENTS OF ALL KINDS 
SHELBYVILLE, ILL. 
NEBRASKA—IOWA—KANSAS 
A. J. BALDWIN 

t Adjuster 


FIRE, AUTOMOBILE and TORNADO LOSSES 
614-15 Paxton Block, Omaha, Neb. 


INDIANA ILLINOIS MISSOURI 


SANGAMON ADJUSTMENT CO. 


Missouri 











7th FLOOR BOOTH BLDG. SPRINGFIELD, ILL. 


General Adjusters for the Companies 


We are equipped to handle all kinds of 


» appraisements and inspections. 
Long Distance Bell Phone Main 2036 








Adjusters of Fire Losses 
206 Schirmer Bldg. 
Federal Ave. 


304 ww, Mich. 
MISSOURI KANSAS 





F. W. LITTLE JR., Adjuster 
FIRE and AUTOMOBILE LOSSES 
503-505 Orear-Leslie Bidg., Kansas City, Me. 
Over 30 Years’ Experience 


MISSOURI KANS43 


Mid-West Adjustment Co., Inc. 


Automobile and Fire Adjusters 








322-324 Ridge Bldg., Kansas City, Mo. 
T. W. GARRETT, Manager 
KANSAS 


JOHN M. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
FIRE, TORNADO and AUTOMOBILE 

ADJUSTED 


HUTCHINSON KANSAS 


Kansas Oklahoma Eastern Colorado 
ee ADJUSTMENT BUREAU 
- B. WARREN, Manager 
_ Loss BF ae for the Companies Oniy 
No. 229 Beacon Building Wichita, Kansas 


WISCONSIN AND MICHIGAN 
Fire Loss Adjustments—Wis, and North. Mich. 
Over years’ experience. 
DAVID LAWSO N 
Room 1, Cook Block Oshkosh, Wisconsia 
Local and Long Distance Telephone 78 











Seeeinn f sem, und ond meted automobiles 
Adjusters certificate of authority State of Wisconsin 


Cc. C. JOHNSTON 
ter and Automobile 


612 Loan —— 
MIL) 


Telephone 
Grand 3% WA 








——————==—==£==== 





We desire Live Agents in all protected towns in which we are not represented. 
Write for particulars. 





Ghie Valley Fire & Marine Ins. Co. 


Frank M. Fisher, Pres. 


R. G. Fisher, Manager. 


PADUCAH, KY. 
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Great American 
Insurance Company 


New Dork 


INCORPORATED -i872 


CASH CAPITAL $10,000,000 


Company owns United States Liberty and Victory Loan 
Bonds in amount equal to its capital 


POLICIES ISSUED TO COVER 


Fire 

Lightning Profits 
Tornado Commission 
Wind Storm Automobiles 
Hail Motorcycles 
Explosion Leasehold 
Rents Marine 

® 


War Risk Mail Package 
Hulls Tourist Baggage 
Cargoes Sprinkler Leakage 


Inland Marine 
Inland Transportation Riot and Civil Com- 


Floaters 


Registered Mail 


Use and Occupancy 


motion 











FIRE RE-INSURANCE 


Norwegian Atlas Insurance Co., Ltd. 


Northern Underwriting Agency, Inc. 
15 William Street, New York 














THE CENTRAL STATES 
FIRE INSURANCE CO. 


WICHITA, KANSAS 





Kansas 
Cklahoma 


Nebraska 


Texas 





- WHALEN, Pres. 


DAN T. CALLAHAN, See’y 
LA ROSE, V-Pres. 


H. 
S. B. G. MAINS, Asst. See’ 











Home Office, Insurance Exchange 


[FIRE] 


Great Lakes 


Jusurance Company 
CHICAGO, ILL. 


N. L., Piotrowski, President 


CASH CAPITAL - - - ~ $400,000.00 
SURPLUS TO POLICY HOLDERS, $760,390.32 











© in Chicago, Cook County and the Greater Metropolitan District. 
nspections {This inspectorate very properly gauges the expectancy of fire 
risks and intelligently anticipates events before they occur. {The 

‘ 2 undersigned sells this talent to companies, agents, brokers and the 
business lic, herewith tendering counsel to all State Insurance Officials, Legislative and 
ae Communities and all ba yf ~ area insurance laws designed for the public weal. 
— tet Fecit— 





we 
22 years in this field. 


Office with Jos. C. Knight & Co. 


Room 1568 Ins. Exchange, CHICAGO, ILL. 


Phone Wabash 3033 


C. W. PIERCE 


Independent Inspector and Fire Prevestion Connseler. 





The chief has made rigid inspections in 
the mercantile district and placed in- 
spection blanks in the hands of the 
school children for their homes. The 
text-book prepared by the National 
Board, “Safeguarding the Home Against 
Fire,” was also taught in the schools. 
Other cities in the list were equally 
zealous in the work. Much credit re- 
dounds to the company field men over 
the state as well as to the local organ- 
izations for the substantial progress 
made in cleaning up Missouri fire haz- 
ards and teaching fire prevention dur- 
ing the past winter. 


St. Louis Delegates 

ST. LOUIS, MO., Aug. 16.—Samuel G. 
Kennedy and W. D. Hemenway, two 
strong pillars of ethical underwriting at 
St. Louis, are among those who will at- 
tend the annual convention of the Na- 
tional Association of Insurance Agents 
next month at Los Angeles. Both of 
these gentlemen have been writing in- 
surance for more than 40 years and 
still quite as “young” and active as ever. 
Others who will attend from here are 
Charles L. Crane, C, C. Dickinson, L. L. 
King and E. V. Thompson. 





St. Joseph Agent Dead 

Patee Russell, head of the Russell & 
Co. agency, at St. Joseph, Mo., died 
suddenly of apoplexy last week. He 
was stricken while mowing the lawn. 
Mr. Russell was 53 years old; a life-long 
resident of St. Joseph and a member of 
ene of the pioneer families. His agency 
was one of the oldest in the city. The 
Patee House, the first hotel in St. Joseph, 
was built by his grandfather. 


Heavy Loss on Topeka Church 

TOPEKA, KAN., Aug. 16.—Fire 
wrecked the First Methodist Church of 
Topeka last week. The loss is between 
$150,000 and $200,000, with only $68,000 
of insurance. The fire was caused by 
spontaneous combustion in a pile of 40 
tons of mine run coal in the basement. 
The coal had been heating for several 
days and part of it had been moved to 
stop the heating. The officers of the 
church knew of the trouble but did not 
notify the fire department or take any 
particular steps to remedy the condi- 
tion. Fire Chief Hanlon of Topeka 
termed the fire one of criminal negli- 
gence and sharply critiziced the church 
officers. They had criticized the fire 
fighting force for alleged incompetency. 

Cc. G. Blakely & Co. carried the line 
on the church. The firm has been urging 
the church board to take out additional 
insurance for some time and recently 
there was some increase but not nearly 
sufficient to carry the load. The pipe 





INSURANCE AGENCY 
Want to buy an insurance agency, general 
line preferred. Would prefer agency locat- 
ed in Oklahoma, Iowa, South Dakota or 
Michigan. Be explicit. Address 46-I, 
Care The National Underwriter. 








FIELD POSITION 


Wanted—By young man with five 
years field experience with old line com- 
panies. At present employed. Ohio pre- 
ferred. Any territory considered. Address 
40 C care The National Underwriter. 








FOR RENT 


Private office suitable for 
special agent or broker. 
Located on one of the upper 
floors of the Insurance Ex- 
change, Chicago. 


Address 45-H, care The National 


Underwriter. 











SPECIAL AGENT 


WANTED—By Eastern Fire Insurance Company» 
experienced Union Special Agent familiar with Illinois. 
Wisconsin, Iowa and Nebraska field. Apply with 
full particulars, age, references and salary expected 


Address 44-G, care The National Underwriter. 

















organ, many years old and one of the 
finest in the state, was destroyed. In- 
surance on building: 


rc $ 1,000 N. Y. Und....$7,000 
Franklin .... 2,500 Niagara ..... 4,000 
Franklin .... 1,000 Northern .... 3,500 
General ..... 4,000 North Brit.... 1,000 
Great Amer.. 3,000 Phila. Und.... 3,500 
Hartford ... 5,000 Reliance ..... 2,000 
London ..... 2,000 Twin City.... 8,000 
National 13,000 
On organ: 

rere $ 500 Northern ....$ 500 
LOnRGon. ...... 500 Phila. Und... 1,000 
National ..... 2,500 


On fixtures: 
Great Amer...$2,000 Phila, Und. ..$ 509 
National is 500 


Rain Cover on Kansas Fair 


TOPEKA, KAN., Aug. 16.—The Eagle, 
Star & British Dominions has written 
$25,000 of rain insurance on the Kansas 
Free Fair at Topeka. The same com- 
pany was the first to write rain insur- 
ance in Kansas when it wrote a policy 
for a similar amount a year ago on this 
fair. Since that time there has been a 
considerable amount of rain insurance 
written in Kansas. The fair makes no 
charges for admission to the grounds 
and exhibits. It is partly supported 
by the state and county in the way 
of agricultural and live stock prizes 
and the balance of the revenues come 
from concessions, horses and motor car 
racing and the night show. The policy 
requires half an inch of rain during the 
week and the company agrees to make 
up any deficit of receipts due to the 
rain. 


Fargo Succeeds Kempster 


George B. Kempster, manager of the 
Western Adjustment at its St, Louis 
office, is resigning on account of ill 
health and will go to Los Angeles where 
he will locate permanently and open an 


independent adjusting office. H. B. 
Fargo, assistant manager, becomes 
manager at St. Louis. Mr. Fargo 


is well known in the western field, 
having traveled as a_e state agent 
before entering adjustment work. A. 
L. MacCormack, formerly adjuster at St. 
Louis, but now connected with the 
Lloyd-Thomas Company, appraisers and 
engineers, becomes assistant manager at 
St. Louis. He was formerly in charge 
of the loss department at the home 
office of the American Central. 


Plan Joint Blue Goose Outing 


KANSAS CITY, MO., Aug. 16.—Mem- 
bers of the Blue Goose of Missouri have 
been courting the Kansas Blue Goose 
with the idea of luring them into the 
Ozarks for an outing, but for some rea- 
son they have not yet succeeded in 
making a date with the Sunflower birds. 
They are not ready to cease from their 
efforts, however, and hope that they may 
yet get together for an outing before 
the vacation season is over. 


Fewer Incendiary Wheat Fires 


Where there were a great many fires 
in wheat fields in Kansas last year at- 
tributed to the I. W. W., there has been 
but one reported to State Fire Marshal 
Hussey so far this season. This report 
came from L, C. Wente, who lives near 
Lucerne, Sheridan county, Kan. His 
wheat in the stack was burned one day, 
and the next day his barn and contents 
were consumed, 


Plan New Movie Ordinance 


KANSAS CITY, MO., Aug. 16.—The city 
counselor’s office of Kansas City has ap- 
pealed to F. J. Fetter of the Missourl 
Inspection Bureau for help in the prep- 
aration of an ordinance to be presented 
to the city council to regulate the motion 
picture theatres, so far as fire risks are 
concerned. The building code committee 
of the Chamber of Commerce will pre- 
sent a section of the code to cover the 
same thing, but the counselor’s office 
desires, owing to the risks that are 
being run on account of antiquated regu- 
lations, and oldtime equipment, to take 
steps at once to reduce the risks. _The 
building in Kansas City of two strictly 
up-to-date picture theatres has made 
local authorities realize the improvement 
that have been made in the matter of 
fire prevention in theaters during the 
past decade, and they are anxious to eX- 
tend these improvements to all of the 
theaters in the city. The new theaters 
being put up here include the Pantages 
theater, which is one of a number being 
erected by the same company, each of 
which is costing more than a million 
dollars. The one in Kansas City will 
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cost $1,250,000. Other houses are being 
puilt in Salt Lake City, San Francisco, 
and New Orleans. The same firm has the 
contract for the heating and ventilating, 
of the whole string, and the same gen- 
eral plans for safety and comfort are 
peing worked out in each of the houses. 


Jones Agency’s Vacation Plan 


Bryson Jones was the one remaining 
Jones on the job at the R. R. Jones & 
Sons agency in Kansas City during the 
first half of August—R. B. and all the 
other sons having gone on their vaca- 
tions. So it has been definitely decided 





NEW YORK 


*“One of the Giants” 





that next year the vacation plans will be 
different from what they have been in | 
the past. In the future, one-half of July | 
will be set apart for vacation, and one- | 
half of the force will go on their outing 
at that time. Then there will be two | 
weeks following in which the whole 
force is on duty, and they will all work 
together, and catch up. Then during two 
weeks in August, the other half of the | 
force will take its vacation. In this | 
manner, it is expected that the work 
of the agency will be conducted with a 
great deal less confusion, and without 
any special hardship upon anyone. 


Losses Show Increase 


KANSAS CITY, MO., Aug. 16.—Ad- | 
justers for companies operating in the | 
Kansas City territory report that the | 
losses in all departments are on the in- | 
crease. While there have been no big | 
fires, the reports continue to come in, | 
and in the aggregate, amount to so much | 
that the companies are very much con- | 
cerned. With increasing losses, and de- | 
creasing premiums, the companies are | 
facing a serious situation. Explaining | 
the situation, one state agent gave it as | 
his opinion that the fires, while they | 
could not be said to have been actually | 
set by the insured, were due in a large | 
degree to his carelessness. He said that | 
when the value of the property was on 
the increase, and the policy was consid- 
erably less than the value of the goods | 
insured, the holder of the policy could | 
not afford to burn out, and he took great 
pains to see that he did not. But now | 
that the value of the goods is consider- 
ably less, in many cases than the amount | 
of the policy, it would really be a money | 
making event, if the fire would give an 
opportunity to collect the cash from the 
company. In such cases, the insured is 
not so careful. The result is a large 
number of fires, and consequent losses 
to the companies, While it is not charged | 
that the overinsurance has led to crime, | 
it is believed that it has resulted in | 
much carelessness, and consequent | 
losses. 





Favor Excluding Shingle Roofs 

KANSAS CITY, MO., Aug. 16.—Since | 
announcement has been made that the | 
building code committee of the Chamber 
of Commerce had in mind a report in 
favor of excluding wooden shingles as a 
roof covering in the future, there have 
been received a great many communi- 
cations on the subject from a number of 
sources. While some of them have been 
laudatory, others have questioned the 
wisdom of the plan. One shingle man 
calls attention to the wide difference in | 









wooden shingles, and suggests that the , 


INS. CO. OF AMERICA 


ASSETS 
*Market Value 
December 31, 1920 
| U. S. Gov’t Securities...... $ 4,642,707.77* 
Other Bonds and, Stocks.... 9,386,107.93* 
Loans on Bonds and Mort- 
BABES oc ececcccccccesccccce 60,000.00 
Cash in Banks and on Hand _1,167,851.11 
| Premiums in Course of Col- 








CHICAGO 





po eee eee eae 1,491,078.62 
| Accrued Interest and Other 

PUI sviccadcssieingenones 296,904.45 

Ketel Assetee ccc ccdiacices $17 044,649.88 





ANNUAL STATEMENT, JANUARY 1, 1921 





LIABILITIES 

Unearned Premium Re- 
GREOS Fn cdsccsnvnteenennssens $ 8,081,898.22 

Losses in Course of Ad- 
SS ere 1,389,475.36 

Commissions and Other 
pe ea ae 549,077.11 
Capital Stock....$2,000,000.00 $12,020,450.69 

Net Surplus Beyond Capi- 
tal and all Liabilities.... 5,024,199.19 


Policyholders’ Surplus...... $ 7,024,199.19 
*Security Valuations on Basis Fixed by 
National Convention of Insurance Com- 
missioners. 





Western Department P- D. McGREGOR, Manager 


| W. E. McCULLOUGH, Assistant Manager 
Cc. P. HELLIWELL, 2nd Assistant Mgr. 








Actual market value for all securities 





D. H. Dunham, President 
Neal Bassett, Vice-President 
John Kay, Vice-Pres. & Treasurer 
H. Hassinger, Ass’t. Sec’y. 
John A. Snyder, Secretary 


THE 


MECHANIC 


INSURANCE CO. 


of Philadelphia 
Organized 1854 


Stat et 





y 1, 1921 
ASSETS AND LIABILITIES 


Capital 
Reserve Reins. Fund 1,465,929 
Reserve all other 

liabilities ......... 
Net Surplus........ 


159,357 
564,541 


Total 


Policyholders Surplus, $1,164,541 





aaa 600,000 





. H. Dunham, President 
Neal Bassett, Vice-President 
John Kay, Vice-Pres. & Treasurer 
A. H. Hassinger, Secretary 


FIREMEN’ 


INSURANCE CO. 


of Newark, N. J. 


Organized 1854 


Statement January 1, 1921 


ASSETS AND LIABILITIES 


Capital ............$1,250,000 
Reserve Reins. Fund 5,191,079 
Reserve all other 
liabilities ......... 1,205,347 
Net Surplus........ 2,086,742 


Total ..............$9,733,168 


Policyholders Surplus, $3,336,742 











THE 
Girard F&M. 


Capital 
*Reserve Reins. Fund 2,295,788 
*Reserve all other 


Net Surplus...... 


ROMO ccesasc: 


Policyholders Surplus, $1,449,841 


ham, Vice-President 
Neal Bassett, Vice-President 
John Kay, Treasurer 
A. H. Hassinger, Ass’t. See’y. 


INSURANCE CO. 


of Philadelphia 


Organized 1853 
Statement Febuary 16, 1921 


ASSETS AND LIABILITIES 
cee eee eens «$1,000,008 


liabilities 


... + $4,006,578 





* As of December 31, 1920. 











Loyal to friends and loyal agents 














SAMPSON& DILLON 


ATTORNEYS & COUNSELORS AT LAW 
Suite 601 Register & Tribune Bldg. 
DES MOINES - - - = - IOWA 


fe 
HENRY E. SAMPSON 


For six years Assistant Attorney General of lowa 
and Special Counsel of the Commissioner 
of Insurance 


. SIDNEY J. DILLON 





P. J. CLANCY, President 





DES MOINES 


Reinsurance Only 


DES MOINES, IOWA 


REINSURANCE FIRE COMPANY 


F. E. HATHORN, Secretary 












P Asset, over $1,000,000.00 


The Indemnity Co. of America 


St. Louis, Mo. 

















AUTOMOBILE INSURANCE In All Its Branches 


LIABILITY 
PROPERTY DAMAGE 
COLLISION 
FIRE 
THEFT 


FULL COVERAGE 











ROLLINS BURDICK HUNTER CO., General Agents, Chicago 





ONE POLICY 
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1841 


Asurance (0. 
OF NEW HAVEN. CONNECTICUT. 


CASH CAPITAL, $ 1,000,000 


Western Department, Roc cford, Illinois 
WALTER D. WILLIAMS, Mgr. 














MINSTER MUTUAL FIRE. | 


INSURANCE wo Inc. 1849 MINSTER, OHIO | 


j. B. , President JOS. E. SCHMIBDER, Secretary 


 B. ARNOLD, Special Agent, bima, Oliio 5 








ae Record-Breaking Year 
Company YW is in prospect for The 

: Great American. The 
general business depres- 
sion which has swept the 
country has not affected 
Great American business. 





MANSFIELD, OW/O 








It was never better. 






Ohio’s + and Strongest 


Automobile Insurance Company 
























E. J. MILLER 


General Agent 


| 
FIRE and CASUALTY INSURANCE 


Business cared for in the States of Colorado, 
Wyoming, New Mexico and Utah 


311 Gas and Electric Bldg. DENVER, COLORADO 



























Nearly Fifty Years of success under same management 
INCORPORATED 1876 


THE OHIO MUTUAL FIRE INSURANCE CO. 


Total Cash Assets $344,207.54 SALEM, OHIO Net Cash Surplus $250,358.96 
Losses Paid Since Organization, $1,290,498.45 


J.R. VERNON, President J. AMBLER, Secretary 




















code allow the use of wooden shingles, 
if they come up to a certain standard 
as to grade of wood and thickness 
Members of the committee are dis- 
posed to hold that if it is a good thing 
to reduce the risk some, it is better to 
reduce it to the minimum, especially as 
they believe that it can be done with- 
out adding to the expense of the building 
either as to first cost or in upkeep. 





Rules Against Reciprocal 

TOPEKA, KAN., Aug. 16.—Kansas does 
not recognize the theory that an insur- 
ance agent is really the agent of the 
insured and not of the company. That 
was the decision of the department in 
connection with a claim of a Kansas 
man against the Continental Auto In- 
demnity of Springfield, Ill., one of the 
Rockwood chain of reciprocals. Early 
last spring a Kansan was solicited to 
take out insurance on his motor car 
and signed the application and paid the 
first membership fee and installment to 
the agent. The agent neglected to send 
the application and money to the home 
office for a considerable period and in 
Juiy there was a loss. The company 
contended that it did not receive the 
application until after the loss had oc- 
curred. Then it made the further con- 
tention that under the reciprocal plan 
of insurance the agent who gets the 
business really acts for the insured and 
not for the association and that it was 
the agent of the insured who delayed 
sending the application. The Kansas 
department held that neither reciprocal 
nor old line companies could be permit- 


| ted to conduct business in Kansas upon 
| that theory. 


Missouri Notes 


Poplar Bluffs, Mo., has made arrange- 
ments to purchase new fire apparatus 
and improve its waterworks. 


The Central States Fire of Wichita, 
Kan., has just been licensed in Missouri 
and is now building an agency plant in 
that state. 


Miss Florence Hinsche, assistant to 
J. W. Rodger, secretary of the St. Louis 
Underwriters Association, is spending a 
few weeks in the Ozark Mountains. 


Brookfield, Mo., is putting up a 65,000,- 
000 gallon storage reservoir, building a 
new pumping station, putting in nine 
new pumps and repairing the mains. 


There has been an unusually large 
number of windstorm losses in St. Louis 
and St. Louis county the last few weeks. 
The losses were small, most of them 
below $200. 


Moberly, Mo., has started work on its 
dam, which will hold back 365,000,000 
gallons of water. It now has a million 
gallon reservoir, but it has proven en- 
tirely inadequate. 





Iowa Notes 


The Mississippi Valley Fair and Expo- 
sition company of Davenport, Ia., has 
taken out $40,000 of rain insurance cov- 
ering fair week. The policy was issued 
through the Snider, Walsh & Hynes 
agency of Davenport. 


Fire, believed to have resulted from 
spontaneous combustion in paper stored 
in a warehouse, caused $32,000 loss to 
the Davenport Iron & Machinery Com- 
pany, Davenport, Ia. Insurance is 
carried to extent of $15,000. A _ four- 
story frame structure and a smaller ad- 
jacent warehouse were destroyed. The 
buildings were used to store waste. 


















HOME OFFICE, PIERCE, BUILDING 


Sr.Louis 
CHAS. W. DISBROW, PRESIDENT 











“All Kinds of Insurance on Artomobiles” 
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Utility- Service-Elegance 


oiltte- modern in Equipment~ 
air System 

Garene int the Courtesy of its Service 
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Whitmore Hotel ‘Company 
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S.J.Whitmore TZ Joseph Reicht 
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BREVOORT 


HOTEL 
Madison Street CH IC AGO 


East of La Salle 
Insurance Headquarters 
Brevoort Hotel upholds worthily 


the best traditions of American 
hotels famed for hospitality. 











THE 
London & Lancashire | 
Insurance Company | 


Limited 


of London 


CHARLES E. DOX, Manager 
Western Department 


39 S. La Salle St., Chicago, Illinois 


A. G. McILWAINE, Manager 
Hartford, Conn. 


GEORGE O. SMITH, Manager 
San Francisco | 
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The Concordia Fire 


Insurance Compan) 
of Milwaukee, Wis. 


Total Assets, 

Jan. 1, 1921 . . $4,640,812.52 
Capital Stock ... 750,000. 
Re-Insurance Reserve . 2,822,721.23 
Reserves of other 
P Liabilities . . . . 458,949.12 
urplus to Policy- 

ho : — . .  1,359,142.17 

—Writing— 
Fire Tornado 
Sprinkler Leakage 
Rents Use and Occupancy 
Automobile 
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Omaha Liberty Fire Insurance Company 
OMAHA, NEBRASKA 


Assets Paid in Cash Capital 
$844,470.53 $250,000 
Liabilities Except Capital Surplus to Policyholders 
$346,129.98 $498,340.55 


Licensed in Illinois, Indiana, New Jersey, Pennsylvania, Ohio, Texas, Kansas, 
Iowa, Nebraska, Minnesota, Celifornia, Massachusetts and Mississippi. 

L. A. BURNETT CO., Pittsburgh, Pa., Mgrs. for Pennsylvania and Ohio. 

H. C. BURT & COMPANY, Houston, Texas, Mgrs. for Texas. 

THE MILLER-SOWERS INVESTMENT CO., Topeka, Kan., Mgrs. for Kansas. 

ROBERT J. ERSKINE, 530 Insurance Exchange Building, Chicago, Mgr. tor 
Cook and Lake Counties. 

F. F. ROGERS, Ames, "owa, Mgr. for Iowa. 

CHAS. FITZPATRICK, State Agent, 322 Plymouth Bldg., Minneapolis, Minn. 

PACIFIC COAST AGENCY CO., LTD., 114 Sansome St., San Francisco, Mgrs. 
for California. 

R. S. HOFFMAN & CO., 69 Kilby St., Boston, Mgr. for Massachusetts. 

PERCY L. J.IND, State Agt. for Illinois and Indiana, 719 Linn St., Peoria, Ill. 

M. W. RELCHER, Mgr. of the State of Mississippi, Jackson, Mississippi. 


P. F. ZIMMER, President R. J. WACHTER, Sec’y & Treas. 








CHARTERED A. D., 1794 


= OF: PENNISHAVANTAY 


308-310 WALNUT ST., PHILADELPHIA, PA. 









GUSTAVUSSREMAK, Jr. Pres. 
WAITE BLIVEN, Vice-Pres. 


JOHN J. P. RODGERS, Sec’y and Treas. 
SAM’L P. RODGERS, Asst. Sec’y 





CASH CAPITAL $1,000,000 
TOTAL ASSETS SURPLUS TO POLICYHOLDERS 


231.98 
FIRE, TORNADO, AUTOMOBILE, LIGHTNING, RENT, USE AND OCCUPANCY 
INSURANCE. © AGENTS WANTED WHERE NOT REPRESENTED. 








orth American National 


Insurance Company 


CROCKER BUILDING 
DES MOINES, IOWA 


Assets, $906,777.10 
Lines Written : 
Fire 
Tornado 
Hail 


O. P. ODE, President 
JOHN PETERSON, Secretary 
V. F. BECKER, Treasurer 
W. G. HODGE, Asst. Sec’y 











The North River Insurance Company 


Capital $1,000,000 
Assets 7,463,760 
Net Surplus 2,475,898 














| SOUTHWESTERN FIELD | 


OKLAHOMA LOSS RATIO RISES 











Note of Warning Sounded by Commis- 
sioner in Giving Out Prelimi- 
nary Figures 


OKLAHOMA CITY, OKLA., Aug. 
16.—An increase of 13.6 percent in the 
fire loss ratio in Oklahoma last year is 
shown by preliminary figures compiled 
by the Oklahoma department, which 
warns the people of the state that if 
they desire to obtain lower insurance 
rates, some remedy must be found to 
change the existing condition. Com- 
missioner Hardin declares further that 
it will be necessary to reduce the fire 
losses throughout the state, or else the 
experience for the present year will be 
even more unsatisfactory. He says: 

“During the present vear the large 
number of heavy individual fire losses 
aione will probably exceed the total 
loss of 1920 for the corresponding pe- 
riod. Adding to this total the sum of 
the usual small losses which occur regu- 
larly, we will no doubt find on Dee. 31, 
1921, that our fire losses exceed those 
of the previous year.” 

In that connection the report says 
further: . 


The previous report of this department 
referred to an unusual condition which 
has existed in Oklahoma for the years 
1918 and 1919 in fire insurance conditions. 
In each of these years the amount of fire 
losses paid was greater than was re- 
,ported as incurred, indicating that the 
increased prices obtaining, especially in 
building materials rendered it almost im- 
possible to correctly estimate the amount 
of claims for losses, even after the fire 
eccurred. 


Losses Decrease in 1920 


The paid losses being somewhat 
greater did not increase the percentage 
materially, but these figures certainly 
indicated that the citizens of this state 
were attempting through fire prevention 
methods to obtain lower insurance rates. 
With the advent of more stabilized mar- 
keting conditions we could naturally ex- 
pect that our loss ratio would not be in- 
creased to any appreciable extent. We 
find, however, that the total increase of 
fire premiums, amounting to $3,469,745.34, 
did not produce the desired result. 

The fire losses incurred for 1920 by 
stock companies alone, increased to 45.5 
percent of the premiums received and 
incurred losses on marine premiums in- 
ereased to 50.7 percent producing an 
average loss ratio of 46.9 percent for 
both classes, which was 13.6 percent over 
the previous year. If we complete this 
comparison by taking the average loss 
ration for 1919 of 33.3 percent and apply- 
ing it to the increased premiums for 1920 
of $14,427,507.43, we find that our in- 
curred losses for last year should have 
amounted to only $4,804,359.97 while they 
were $6,764,811.54 showing an additional 
loss without apparent reason of $1,960,- 
451.57. 

Big Growth in Premiums 


The total net fire premiums paid to 
the stock fire companies in 1920 were 
$10,726,253.34, or $3,255,699.98 more than 
in 1919. Mutual companies collected 
$569,552.40 for fire policies, which was 
$243,269.30 more than was paid in the 
previous year. Reciprocal exchanges 
were paid $262,815.12 as deposits under 
their fire contracts, which was $29,493.94 
less than they collected for the year 
ending Dec. 31, 1919. From these results 
we find the total fire insurance premiums 
in Oklahoma for last year amounted to 
$11,558,620.86, being $3,469,475.34 more 
than was paid to all licensed stock, mu- 
tual and reciprocal exchanges during the 
previous year of 1919 for direct fire pro- 
tection. 

The stock fire premiums for 1918 were 
only $5,714,203.84, consequently they 
have almost doubled in two years which 
is a very remarkable showing in view 
of the fact that they were $2,393,355.00 
for the year ending Dec. 31, 1907, at 
‘which time 100 stock companies were 
licensed by the insurance commissioner. 


Companies Licensed Last Year 


_ The department issued licenses to 110 
foreign stock fire companies and one do- 








Opportunity 


Your clients who have Fire 
Association policies have never 
had cause to feel anything but 
satisfaction. The service that 
you and the Fire Association 
have rendered made that 
possible. 


Isn’t it reasonable to suppose 
that they would appreciate 
other forms of protection with 
this same service? Let’s con- 
sult them and find out. 


From the fourteen kinds of 
protection offered, you can 
easily find one that will appeal 
to them. 


FIRE ASSOCIATION 
of PHILADELPHIA 


WESTERN DEPARTMENT 
INSURANCE EXCHANGE 


CHICA GO 
J. M. Thomas 
Manager 
F. H. Burke A. F. Powrie 


Asst. Manager 2nd Asst. Manager 

















TRACTOR 


INSURANCE 
SPECIAL 
POLICY 





AUTOMOBILE DEPT. 
HANOVER FIRE 


® INSURANGE GO. e 
@Ee YORE CHICAGO . SAN FRANC SCO 




















The Mansfield Mutual 


Fire Insurance Co. 
MANSFIELD, OHIO 


An Agency Company Founded 1873 
Cash Assets - - - - - - = $227,443.89 
Liabilities «olan = = $15805615 227,43.9 
t urplus - - 056. 
Contingent Assets - --- - 386,367.56 


Total Resources of Company $613,811.45 
Total Amount at Risk - - - $12,297,591.00 
Total Losses Paid - - - - - 748,789.21 
Total Savings to Policyholders 630,173.57 
E. J. FORNEY, Pres. J. M. COOK, See’y 
Present Rate of Dividend to Policy Holders 
25 Per Cent 
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INCORPORATED 1851 


WESTERN ASSURANCE 


OF TORONTO, CANADA 


ae aa AUTOMOBILE, EXPLOSION, RIOTS, CIVIL COMMOTION 
AND STRIKES. MARINE AND TORNADO INSURANCE 


| mestic company for the year. It also 
licensed two domestic mutual hail com- 
panies and six mutual fire companies, 
operating in three counties, as well as 
one mutual fire company operating 
throughout the state. 

, For the same period the State Insur- 
ance Board issued licenses to 17 foreign 
and one domestic mutual, also to 33 
reciprocal exchanges to write fire and 
casualty lines, including automobile in- 
surance. This was an increase of 16 
foreign fire companies and four mutuals 
while one reciprocal, the Wichita Great 













AUTOMOBILE ACCIDENT and 
INSURANCE _ gy ® rE B wnaneee 
COLLISION HOME OFFICE Sutifectore 
Neary ‘ Settlements 

Ae MUTUAL INsURAN = 


PLATE GLASS — Rates Less — Agents Wanited 








Che Columbian Jusurance Company 


Home Office, Indianapolis, Indiana 


Writes Fire and Tornado Insurance 


Agents wanted in Minnesota, Wisconsin, 
Illinois, Ohio, Indiana and Michigan 








Organized 1867 


WHEELING FIRE INSURANCE CO. 


Wheeling, West Virginia 





0. E. STRAUCH, Secretary WM. V. FISCHER, Asst. Secy. E. A. KEELER, Special Agent 











CAPITAL 


ASSETS 
$450,000.00 $1,173,684.53 
EPNSURED’S SURPLUS LIABILITIES 
$635,344.48 $538,340.05 





Business Is All Right—Let’s Go! 


THE HENRY CLAY FIRE INSURANCE CO. 
LEXINGTON, KY. 














RE-INSURANCE BUSINESS ONLY 


Federated Fire Re-insurance Co. 


HOME OFFICE 
314-320 M. B. A. Bldg. 


Mason City, Iowa 

















Exceptional facilities for handling Surplus and difficult lines 
and unusual forms of insurance in best American and Foreign 
companies and at Lloyds, London. 
Re-I nsurance Contracts Drawn and Placed. 
YOUR BUSINESS SOLICITED; 
PROMPT ATTENTION 
F. R. THOMPSON 


Insurance Exchange 


‘SURPLUS 
LINES anp 
FLOATERS 


Chicago, II. 


Western Underwriters, was placed in the 
hands of receivers, leaving the total 
number of exchanges at one less than 
the previous year. 


W. S. Leake’s Change 


W. S. Leake, formerly special agent 
for the Royal in Arkansas and more re- 
cently with Adams & Boyle at Little 
Rock, has been appointed speciai agent 
for the London & Lancashire in Ar- 
kansas. 


Texas May Carry Own Insurance 


AUSTIN, TEX., Aug 16.—The lower 
house of the Texas legislature has 
adopted a concurrent resolution intro- 
duced declaring that it is the fixed policy 
of the state of Texas to carry its own 
insurance on _ public buildings. The 
resolution as adopted carried an amend- 
ment providing for an emergency sinking 
fund of 1 percent annually which would 
accumulate a limit of 10 percent of the 
total valuation of the buildings. The 
fund would be invested in school district 
bonds. A similar resolution was adopted 
by the house at the regular session last 
January, but the senate amendments 
were never acted upon by the house and 
the bill died on the calendar. 


Report “Graft” Charges Groundless 


AUSTIN, TEX., Aug. 16—The charges 
by Governor Neff, that graft was prac- 
ticed by some of the employes of the 
Texas Fire Insurance Commission proved 
to be a tempest in a teapot, according to 
the findings of a joint legislative com- 
mittee which probed the allegations. The 
“graft” committee made its report to the 
legislature last week, finding that ‘“‘the 
charges of irregularities in the Fire In- 
surance Commission were originally 
made and discovered by G. W. Tilley, 
who holds the position on the commis- 
sion as state fire marshal.” 

It appears, the probers said in their 
report, that in determining the proper 
rate and classification of the City of 
Wichita Falls, Texas, that several young 
men employes of the department who 
spent something like thirty days in that 
city, turned in an expense account in 
which they charged the department with 
$3 a day for board and $1.75 per day for 
room rent; that in fact these men did 
not pay the sum of $1.75 per day for 
room rent, but that their actual ex- 
penditures on this item was only $1.16 
per day. It appears from the testimony, 
however, that these young men did 
actually expend for necessary expenses 
a sum equal to the amount turned in by 
them in their expense bills, and in order 
to have the money to meet their ex- 
penses, three of them occupied one room 
in order to secure a lower rate, and that 
they did thereby secure a lower rate 
than if they had each occupied a separate 
room. This was the “irregularity” 
which was promptly corrected by State 
Fire Marshal Tilley and his department 
as soon as discovered. 


Fire Losses in Illinois 


State Fire Marshal Gamber of Illinois 
shows the total loss for July to be 2$,- 
184,002, the largest monthly loss of the 
year except during March, when the 
$2,000,000 Armour grain elevator loss 
occurred in Chicago. The increase of 
July loss was largely due to two fires. 
The $453,000 warehouse loss in Stick- 
ney, Cook county, and the $364,000 loss 
at the Rock Island arsenal. Both of 
these heavy losses are attributed to 
spontaneous combustion which leads all 
other causes of fire for the month. 


Miscellaneous Notes 


The British Oak of London is arrang- 
ing to enter Canada, It will operate as 





a tariff company. 














THE INTER-STATE FIRE INSURANCE CO. 


CAPITAL; $259,150 ASSETS, $530,140.65 
SURPLUS TO POLICYHOLDERS; $320,267.97 


408 FORT STREET, WEST, DETROIT, MICHIGAN 


The Milwaukee fire department Satur- 
day received four automobile pumping 
engines and two tractors, and is await- 
ing the arrival of two more pumpers. 
This will practically complete the mo- 
torization of the entire fire department. 

I. L. Franks, former editor of the Im- 
boden Journal, Imboden, Ark., resigned 
several weeks ago to give his entire time 











to the fire insurance business. 
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Insurance Service 
FOR KANSAS AGENTS 





ALL BRANCHES OF INSURANCE 


All Business Reported to the 
General Agencyat Topeka,Kansas 


The Mifler-Jones Investment Company 
GENERAL AGENT 
701 Jackson St. Topeka, Kansas 


Desirable Agency Connections Solicited 








Chartered 1865 


The Reliable 


Fire Insurance Company 
of Dayton, Ohio 





Capital - - - = $250,000.00 
Surplus to Policyholders over $910,000.00 


WM. F. OELMAN, Pres. WM. F. KRAMER, Secy, 
E. J. WEISS and H. J. FAVORITE, Special Agents 











FIRE—TORNADO— AUTOMOBILE 


COMMERCIAL UNION 

Assurance Co., Ltd., of London 
PALATINE 

Insurance Co., Ltd., of London 
COMMERCIAL UNION 

Fire Insurance Co., of New York 
UNION 

Assurance Soc., Ltd., of London 
CALIFORNIA 

Insurance Co., of San Francisco 


WESTERN DEPARTMENT 
N.E. Cor. Clark and Monroe Streets 
hicago 


C. E. PORTER, Manager 
A. M. NELSON, Asst. Manager 








Dayton Mutual Fire 


Insurance Co., ayn 


B. C. COLEMAN, Secy. 


Conservative and Careful 
Management 


AGENTS WANTED 
Address Home Office 








Wisconsin Live Stock 


Insurance Company 
Bank of Wisconsin Building 
MADISON 
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Rate Reducing 
Appliances 


Bearing the label of the 


Underwriters Laboratories, Inc. 





AUTOMOBILE LOCKS 


PERRY AUTO LOCK CO., 2635 Michi- 
gan Ave., Chicago; Perry Steering Wheel 
Locks for all Cars; Perry No. 5, Ford 
Lock, list $7.00; Perry No. 6 for large 
cars, list $17.50; Perry No. 8, small cars, 
list $16.50; Perry No. 9 De Luxe, Ford, 
Dodge, Chevrolet, Maxwell, list $16.50; 
Perry No. 10, Tilt Wheel, list $27.50. 





FIRE EXTINGUISHERS 


FIRE PROTECTION EQUIPMENT CO,, 
Rand McNally Bldg., Chicago, Ill.: Soda 
and acid quart type and non-freeze fire 
extinguishers, chemical engine, hose and 
building equipments. Complete engi- 
neering service and discounts to all in- 
surance agents, 


SAFETY CANS 


JUSTRITE MANUFACTURING Cco., 
2067 Southport Ave., Chicago, Ill.; Non- 
explosive safety cans, automatic oily 
waste cans, fire extinguishers. Under- 
writers’ label on all devices. 





SIMPLEX CORPORATION 
2214 So. Michigan Ave., Chicago 
Simplex Theftproof Auto Lock for all cars..$15 
Simplex Theftproof Auto Lock for Ford....$7 


Simplex Theftproof Auto Lock and steering 
wheel for Fords...ccccccccccoccccces OT 


All these locks are installed in 20 minutes or 
less. Lock wheels rigid—car can’t be steered 
or towed. 


ORIENT 


INSURANCE 
COM PANY 


of HARTFORD, CONN. 











A. G. McILWAINE, Jr. - President 
HARTFORD, CONN. 


CHARLES E. DOX, Manager 


WESTERN DEPARTMENT 


39 S. La Salle St., Chicago, Ill. 


GEORGE O.SMITH - - Manager 
SAN FRANCISCO 














Cincinnati Underwriters 
121 East 3rd St., |CINCINNATI, O. 
Bureka FP. & M. Ins. Co. Security Ins. Co. 


Organized 1864 Organized 1881 
COMBINED STATEMENT 

Capital -----+-+--- $ 250,000.00 

eae EM -  1,049%353.18 


Se to Policy Holders ¥ i a 


PF. A. ROTHIER, Prest. 


674,097.22 





ADAM BENUS, Secy. 
FP. C. BARTON, Asst. Secy. 
R. B. HEATON, State Agt. 











| THE SOUTHERN STATES 














DISCUSS TOBACCO SITUATION 





Kentucky Men Confer on Ways and 
Means to Reduce Losses for the 


Coming Season 





LOUISVILLE, EY... Atio: 16—In 
view of the fact that the tobacco har- 
vesting season is close at hand, and 
tobacco will begin going into barns 
again, the special agents and farm writ- 
ers of the state are considerably inter- 
ested in reducing the heavy losses which 
resulted last year. A meeting of the 
farm tobacco writers was held last 
week, with about 20 in attendance, and 
considerable discussion was heard con- 
cerning rates on tobacco in barns. In- 
surance is based on so much per acre 
of tobacco cut. It is held that last year 
farmers in some instances had as much 
as $200 per acre in insurance, for to- 
bacco that was not worth $75 an acre 
on the market. 

This year an effort is being made to 
get down to below actual value, to re- 
duce the moral hazard. At this meet- 
ing it was the consensus that dark to- 
bacco should not be written at more 
than $50 to $100 per acre, the average 
at about $75 for fair to good quality. 
On burley tobacco the range will prob- 
ably be from $50 to $125 an acre. This 
was an informal meeting, and_ prin- 
cipally for the purpose of curtailing 
losses in the western district of the 
state where many, many tobacco barns 
burned last year. 

While it was claimed that the fall was 
very dry and windy, resulting in to- 
bacco fires setting off many barns, some 
of the tobacco insurance writers are more 
or less of the opinion that it was not the 
dry weather or winds, but the moral 
hazard that was largely responsible. One 
agent said: “It would be almost impos- 
sible to get the farmer to accept insur- 
ance on a two-thirds basis, but the moral 
hazard is too great. If he has a poor 
quality crop carrying high insurance, 
marketing is not always the chief of his 
worries. To market his crop it fre- 
quently means first the cost of stripping, 
then dragging a wagon through im- 
passable roads, and probably practically 
no market for it. Last year prices were 
all shot. There was a good deal of in- 
surance in effect and the companies had 
to pay for a lot of burned tobacco.” 

It is fully realized that values have to 
be based so that there is no incentive 
to do other than market crops. In order 
to reduce the moral hazard insurance per 
acre must be lowered. This will not be 
entirely fair to the good farmer who has 
good tobacco, but it will result in every- 
one trying to safeguard their tobacco 
and barns. 





Louisville Insurance Picnic 


LOUISVILLE, KY., Aug. 16—The sec- 
ond annual picnic of the Louisville fire 
insurance circles, including members and 
employes of the Louisville Board, Ken- 
tucky Actuarial Bureau and Fire Under- 
writers Association of Kentucky, was 
held at Fern Grove, Ind., last week, the 
trip being made on the steamer America, 
there being about 500 picknickers in the 
party. 

Various athletic contests were staged 
and some baseball games. The team of 
the K. A. A. licked the Fire Underwrit- 
ers by a 7 to 6 score, in a clean fielding 
game. J. T. Higgings of the bureau re- 
ceived a prize for the best playing. The 
spar riding contest went to Nelson F. 
Dickey, the nail driving contest to Miss 
Viglini, marshmallow contest to Mrs. 
Fellmer Hoenig, peanut eating contest 
to Mrs. E. C. Knoop, three-legged contest 
to LeCompte & Schwartz, horse shce con- 
test to FE. C. Knoop. 

There is no doubt as to these outings 








TOTAL ASSETS - - 


J. A. RIGBY, President 





Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 


BUSINESS CONFINED TO OHIO 





~ = = = $2,486,445.48 
R. SMITH, Secretary 





National Security Fire Ins. Co. 


Agents Wanted in Nebraska, lowa, 
Kansas, Colorado and Wyoming. 


‘*Agency Service With A Personality’’ 











OMAHA U.S.A. 
H. M. BARFIELD H. S. BASSETT CHARLES H. HARRADEN 
President Secretary Managing Underwriter 


Buckeye National Fire 


Insurance Co. 
i} Surplus to Policyholders . . . . $149,508.34 





ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 





OHIO AND MICHIGAN AGENTS WANTED! 














The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
LANSING, MICH. 


am, ASSETS - - = = = =  $1,981,305.41 
a ff SURPLUS TO POLICYHOLDERS - - $1,170,026.07 






LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, lowa, Minnesota, New York, Massachussetts, 
Rhode Island, Louisiana, California, 
Tennessee and Kansas 


A Reliable Progressive Agency Company Representatives Solicited 











ANTHONY MATRE 


HENRY REIS, M. D. 
President 


JOSEPH BERNING 
Vice-President 


Vice-President 


NAPOLEON PICARD 


Secy-Treas- 


Licensed in the following States: 


Colo.; Ill.; Ind.; Ia.; Ky.; La.; Md.; Mass.; Mich., Minn.; 
Miss.; Mo.; Mont.; Nev.; N. H.; N. J.; N. Y.; N. C.; Ohio; 
Pa.; S. C.; Tenn.; Tex.; W. Va.; Wis. 


A good company for good agents 


MARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 
INSURANCE EXCHANGE 
ASSETS OVER $1,500,000 CHICAGO 








The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organized 1883 


HENRY WENTZ, President L. A. DENNIS, Sec. and Gen’l Agent 
The only Ohio Company Specialising on Plate Glass Insurance. Not an Experiment. 


SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 








DETROIT NATIONAL FIRE 


Insurance Company 
41-43 John R. Street 
DETROIT - 


PHILIP BREITMEYER, Pres. 


MICHIGAN 


GEORGE K. MARCH, Sec. & Gen. Mgr. 














The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan, Minnesota, Oklahoma, Missouri and Iowa 
THE KASKASKIA LIVE STOCK INSURANCE CO. 


INCORPORATED 


Home Office: ° = ~ Sheibyville, Illinois 
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FIRE— 
MARINE— 
AUTOMOBILE— 
RIOT and CIVIL 
COMMOTION—EX- 
PLOSION — SPRINK- 
Insurance Company LER, LEAKAGE TOR, 
NADO—RENTS—USE and 
OCCUPANCY — TOURISTS’ 
BOSTON, MASSACHUSETTS eaccaGe-anctenee tae. 
STATEMENT, 1921 
Hl Total Assets ............2... $13,616,501 Pld C 
Liabilities ....... ws 
Net Surplus 0 Oy 
LS eee eee 1,000,000 
Net Surplus to Policyholders 4,656,315 





FIRE—MARINE—AUTOMOBILE— 
| SPRINKLER LEAKAGE—EX- 


Jnsurance Company 
BOSTON, MASSACHUSETTS 


STATEMENT, 1921 


PLOSION—RIOT and CIVIL 
COMMOTION — TORNA- 
DO—RENTS—USE and 

































OCCUPANCY—TOUR- RD once Sncccedsdecoce wesbsbbeueeeeeeawecscccomieee 
ISTS’ BAGGAGE— SUNMREINED <asae0enskeuenssessacanes Recvcccccccccesccccccs 197908 
REGISTERED — ow oe neeccccsccccccccccccsccceccccese woee be} 
SS re ae ee SRE? edacienwse + 1,000, 
MAIL Net Surplus to Policyholders...................005 oo+ 2,134,433 
HOME OFFICE, 87 Kilby St., Boston, Mass. 
Western Department Pacific Coast Department 
Lansing, Michigan 230 Sansome St., San Francisco, Cal. 
Rawlings & Hewett, Managers A. T. Bailey, Manager 

















PROVIDENCE WASHINGTON INSURANCE Co. 
PROVIDENCE, RHODE ISLAND 





Every Form of Policy Issued Covering the Hazards of Fire—Tornado 
—Marine—Transportation—Riot and Civil Commotion—Sprinkler Leakage— 
Automobiles, Against Fire, Theft and Collision. 


New England’s Oldest Company—One Hundred and Twenty-two Years of Service 
WESTERN DEPARTMENT, CHICAGO, ILL. 


FRED. B., LUCE, Manager C. E. CLUTIA, Asst. Manager 











FIRE 
5 TORNADO 
, e . THEFT 
in COLLISION 


, CASUAL SURANCE CO. PROPERTY 


DAMAGE 
HAMILTON, OHIO LIABILITY 


THE RIGHT WAY TO WRITE AUTOMOBILE INSURANCE 








THE GENERAL AGENCY OF 


Automobile NEARE. GIBBS & LENT 


CINCINNATI 
“The Office With the Quick Service 


Handles eight companies for automobile fire, theft and transporta- 
A g en t Ss tion insurance and has an agency organization, with first class 
9 special agents’ and adjusters’ service, in fourteen states. 
Prompt correspondence with agents, quick adjustments and settlements. Only 
high grade companies handled. 


At ten tion Write Us for an Agency 


We also handle river hull, yacht, river cargo, ocean cargo, parcel post, registered mail, tourist, 
floater, transportation floater and traveling.salesmen floater insurance. 

















(Established in 1782) Head Office: 
100 Williams St., New York 
’ s Insurance Exchange, Chicago 
Marine and Automobile Dept: 
OF LONDON 27 William St., New York 
Automobile—Use and Occupancy—Tornado—Sprinkle: Pacific Department: 
FIRE Leakage—Explosion and Riot and Civil Senananien. 53 Semen &., San Francisco 














== 
now being regular annual affairs, accord. 
ing to officers of the various bodies which 
took part. 


Seek Successor to Robb 


RICHMOND, VA., Aug. 16.—Carroll [, 
Garnett, assistant secretary of the 
Springfield, spent several days in Rich. 
mond last week looking into the ques. 
tion of getting a successor to the late 
Charles B. Robb, special agent for Vir. 
ginia and North Carolina. It is under. 
stood that he has several applications 
under consideration but may not reach 
a decision in a week or two, if that 
early. Mr. Garnett planned to visit Roa- 
noke before returning to the home of- 
fice. He formerly traveled the Virginia 
and North Carolina territory, having 
been succeeded by Mr. Robb when he 
was called to the higher position. 


Richmond Exchange Changes Rules 


RICHMOND, VA., Aug. 16.—Real es- 
tate firms with insurance departments 
may now enter the Richmond Under- 
writers Exchange, a rule of long stand- 
ing barring all but regular straight-out 
insurance agencies having been recently 
rescinded. Two realty firms handling 
insurance which were members of the 
exchange when the rule went into effect 
20 years ago were permitted to remain 
inside the fold. 


Another Fertilizer Loss 

The Armour Fertilizer plant at Colum- 
bus, Ga., had a loss the other day 
amounting to about $300,000. The south 
has been particularly unfortunate in 
fertilizer risks. The Southeastern Un- 
derwriters Association has appointed a 
committee to revise its old schedule for 
rating fertilizing property in the south, 


Louisville Board’s Progress 

LOUISVILLE, KY., Aug. 16.—W. M. 
(Pop) Watson, secretary of the Louis- 
ville Board, is very much pleased with 
the results of the efforts of the board to 
become self-sustaining. For some years 
it was the only local board kept up by 
the companies, In the old days the local 
board handled inspection and rate work, 
and was a company proposition to a con- 
siderable extent. However, practically 
all of that work was taken over by the 
rating bureau, as was also the work of 
the old Kentucky Association of Fire 
Underwriters . Finally it was decided 
that the Louisville Board would shuffle 
for itself, and the plan was put into 
effect, with a little doubt at first as to 
the outcome. However, the organization 
has grown in membership and strength 
and was‘ never in a more commanding 
position than it is now, while on the 
other hand it today is accepting no 
favors from anyone. 


Kentucky Notes 

The Perry Insurance Service, a re- 
cently formed local agency, has been ad- 
mitted to the Louisville Board. 

Edward J. Miller, local fire insurance 
agent, who is also a member of the 
Louisville Board of Public Works, has 
laid down the law to all city chauffeurs, 
relative to disregarding general traffic 
laws, the fine to be “two weeks without 
pay,” for all violations. 

It has been expected for two weeks or 
more that a special agent weuld be 
named to represent the Fire Association 
in Kentucky, but no announcement is 
out as yet. It is reported that R. L. 
Palmer, of the Atlanta or Southern De- 
partment, looked over eleven candidates 
while recently in Louisville. 

The principal fires reported in Ken- 
tucky during the week were a $25,000 
fire in the junk storehouse of H. Myers, 
Hopkinsville, and two garage fires, one 
the Auto Sales & Supply Co., Owensboro, 
Ky., loss $15,000 to $20,000, and the other 
at Eminence, Ky., where the undertak- 
ing and auto Business of McCarthy & 
Ricketts sustained a loss of $60,000. The 
Owensboro loss is said to have been fully 
covered. At Hopkinsville insurance of 
$5,000 was carried, and report given on 
Eminence states full coverage. 





Virginia Notes 

Richmond is considering a proposition 
to vote more than a million of bonds for 
extension and improvement of its water 
distribution system. More pressure 1S 
especially needed in the congested value 
business district. It is planned to in- 
stall larger mains to feed that section. 

The engagement is announced of 
Stuart Ragland of Richmond and Miss 
Mary Harding Buckner of Nashville, the 
wedding to be celebrated in the early 
autumn. Mr. Ragland is special agent 
for the T. Garnett Tabb insurance agency 
in Richmond and is very popular with 
the fraternity. 

Arrests in three alleged arson cases 
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-ere made in Virginia last week. W. J. Southern Notes 
ae and wife, running a boarding 
caus at Langley Field, near Newport Will McNulty and Mance Sherill of 
can were charged with burning the | Chattanooga, Tenn., have formed a part- 
house to collect $4,000 insurance on the | nership, and will conduct a general in- 
furniture. Two negroes also were ar- |} surance agency, handling multiple lines. 
rested on similar charges. Mr. McNulty is an insurance man of con- 7 
Having sold out his interests in a hard- | siderable experience. Mr. Sherill is at 
pardware firm in Petersburg, Va., Ben A. | present circuit clerk of Hamilton county. 
fh as r , ic 1 and A 
Ruffin has returned to- Ric hmond t The Brasher Lumber Company, of 
reentered Pay to 1 a The Glendon, Ala., has filed suit in United of Waterton... 
B. nd ‘represents ‘the Standard Acci- | State District court against the Southern 
are the British America and the Colum- | Railroad Company, for $75,000, alleging 
— ’ Por several years before connect- | damage to the plant of the lumber com- 
ae with the Petersburg firm Mr. Ruffin | pany at the hands of the railroad. Sev- 
oe manager of the New York city office | eral fire insurance companies are parties 
“the General Accident. to the suit. 
— FIRE, MARINE, WINDSTORM, 
ON THE PACIFIC COAST AUTOMOBILE, SPRINKLER 
LEAKAGE, RIOT AND 
FRISCO BLUE GOOSE ELECTS | auarters in San Francisco, was the prin- EXPLOSION INSURANCE 
cipal speaker before the California 
Electrical Development League this week. 
Milton Pinney of Niagara Chosen to| He outlined to the electrical men the a : 
Head California Pond for the mode of operation of fire insurance com- STUART MORGAN, State Agent, Michigan, East Lansing 
: panies and gave an instructive and in- CASHMAN & EVANS, General Agents, Colorado, Denver ; 
Coming Year teresting statement regarding the Lock- N. T. JULIAN, State Agent, W. A. SEAVER, Special Agent for Ohio, Columbus, Ohio 
ae eee eee wood investigation in New York. He ALFRED PAULL & SON, General Agents for West Virginia, Wheeling, W. Va. 
SAN FRANCISCO, CAL., Aug. 16. | WS well received and was voted thanks F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
_The San Francisco Blue Goose met in | °° the comprehensive manner in which O. T. PRICE, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
San Francisco last week and elected he enlightened the laymen as to the E. S. FREEMAN, State Agent for Iowa and Nebraska, Omaha, Neb. 
officers fae the following year as {ol- many misunderstandings of the business. E. W. PEPPER, State Agent for Minnesota, Minneapolis 
lows: “Milton Pinney special agent for —— J. D. LA TEER, 2127 Insurance Exchange, State Agent, Ililnois and Wisconsin, Chicago 
the Niagara, most loyal gander; Jay W. | Milwaukee Mechanics Plans in Doubt 
Stevens, head of the fire Prevention bu- SAN FRANCISCO, CAL, Aug. 16— 
reau of the National Board, supervisor | what the Milwaukee Mechanics will do 
ol the. flock; Frank H. Young, Spring- toward entering California is yet unde- 7 
field F & M, keeper of the grand goose | cided according to word received in San eo 
egg; John H. Schively of the National | Francisco. Robe Bird, who visited San ~ 
Board, wielder of the goose quill; | Francisco a couple of months ago to 
Charles A. Colvin, assistant manager of | !ook over the field, will return shortly . 
the New Hampshire, custodian of gos- | 2% complete arrangements, but whether 
=e y 2 ih 6S er: > “1, | it shall be a general agency or a depart- 5 éo an 
lings: Se - Hamilton of the ment branch office is understood to be nmSsutaire mH 
Aetna, guardian of the nest. yet undetermined by the company. of - 
Stevens Is Portland Speaker 
PORTLAND, ORE., Aug. 16.—Business Coast Notes SRCORPORATED UNDER THE LAWS OF THE STATE OF NEWYORK IN 1850, 
men of American cities can do a great c. C. Wright, assistant secretary of aie 
deal in cutting down arson and fires | the Fireman’s Fund, has returned to STATEMENT JANUARY 1, 1921 
doing heavy damage as the result of in- | San Francisco after an extensive visit Cash Capital - - - $r,000,000.00 
adequate or inefficient fire department | throughout the East. Assets -  - Pale. bart Ste — eng "SS 828 21S 
. re iabiliti i i i - q ,072. t olders - - . ° y 
protection, Jay W. Stevens, formerly fire Arthur S. Hackett, for some time with Atniien, inbatinn Coe Gee. ai ee 


marshal of this city and now representa- 
tive of the National Board, told the 
Progressive Business Men's Club at 
luncheon here. Inefficiency of fire depart- 
ments and arson were the principal 
causes for at least a half billion dollar 
loss last year, he declared. 











Frisco Managers Aiding Mancha 

SAN FRANCISCO, CAL., Aug. 16.—San 
Francisco fire managers are enthusias- 
tically behind the Los Angeles contin- 
gent for the annual convention of the 
National Association of Insurance Agents 
and have pledged their support to Matt 
T. Mancha and his committee to the end 
that the gathering will be the most in- 
teresting and entertaining in the history 
of the organization. 


Explains Fire Insurance Points 


Percy V. Long, assistant general coun- 
sel of the National Board, with head- 


the Fire Association as _ special 
has resigned to engage in the 
agency business in Sacramento Cal. 


agent, 
local 


Matthews & Livingston, Pacific Coast 
marine general agents for the Aetna, 
have been appointed general agents for 
the Universal of Newark and the marine 
department of the Franklin. 


Harvey O'Bryan, a local agent at Port- 
land, Ore., since 1887 died at Salem, Ore., 
Aug. 3 after an illness lasting a year. 
Mr. O'Bryan at one time was credited 
with the largest fire insurance business 
in Portland. 


James J. Ryan, secretary of the Insur- 
ance Federation of California, and Wil- 
liam Klinger of Goodwin Klinger & 
McKay left Wednesday evening to attend 
the national convention of Foresters in 
Baltimore. In California Mr. Ryan is 
completing plans for an extensive and 
intensive campaign for individual mem- 
herships in the Federation and he states 
that during the coming year he antici- 
pates the greatest interest yet manifested 
in the organization. 








IN THE MOUNTAIN FIELD 





ROUND UP AUTO THEFT GANG 


Twenty-Seven Stolen Cars Are Recov- 
ered at Cheyenne, Wyo.—More 
Arrests to Follow 


DENVER, COLO., Aug. 16.—Fed- 
eral officers, with the assistance of the 
police authorities in Colorado, Wyom- 
ing and Nebraska, have just rounded up 
a gang of alleged automobile thieves in 
Cheyenne, Wyo., and have recovered 
27 automobiles, several of which have 
been claimed by owners in Omaha, 
Neb. This is the result of a carefully 
laid plan on the part of the authorities, 
the culmination of which was at the 
Frontier Days celebration recently held 
in Cheyenne, when a number of cars 
Were stolen. A number of arrests have 


been made and it is thought more will 
follow. 


The lack 
of field men 
keenly 








of cooperation on the part 
n and the companies is being 
felt by the police departments 


as evidenced by a remark recently made 
by a Denver officer in charge of the 
automobile theft bureau. One of the 
federal officers asked this official what 
support he received from the auto- 
mobile insurance companies and he re- 
plied “Not a d——— bit.” The Rocky 
Mountain Field Club has an automobile 
division but outside of one or two mem- 
bers there seems to be a woeful lack 
of interest in its operation. Much good 
could be accomplished by this club if 
an active interest were taken by all 
members and support were given the 
local authorities in trying to recover 
stolen cars. 





Buys Stovall Agency 


DENVER, COL. Aug. 16—Mark A. 
Skinner, former collector of internal 
revenue and more recently interested in 
the Van Gilder Agency, has purchased 
the Stovall Agency Company and will 
immediately take charge of this office, 
retiring from the Van Gilder Agency. 
The Stovall Agency Company will repre- 


HEAD OFFICE: 709-717 Sixth Avenue, Cor. 4Ist, Street NEW YORK 








HAWKEYE SECURITIES FIRE 








INSURANCE CO. 





Inc. 1918 


FIRE, TORNADO, HAIL and AUTOMOBILE 


Applicants for agencies address 


Home Office, Masonic Temple, Des Moines, Iowa 








INCORPORATED 1720 


RoyYAL EXCHANGE ASSURANCE 


United States Branch, 83 Maiden Lane, New York 


E. C. STOKES GAYLE T. FORBUSH, 
United States Manager A iate M 


ARTHUR WALLER, 
4 Assistant Manager 

















PITTSBURG UNDERWRITERS 
gy ey 4 Commonwealth Bldg., Pittsburgh, Pa. 


Underwritten by 


Allemannia Fire Ins. Co. Republic Fire Ins. Co. 
National-Ben Franklin Fire Ins.Co. Superior Fire Ins. Co. 
All of Pittsburgh, Pa. 


Combined Capital $2,300,000.00 Assets, $12,794,139.23 
Surplus to Policyholders $4,545,299.44 





G. R. Goodsell, Columbus, Ohio, State Agent for Ohio 
Eliel & Loeb Com: y, General nts for Illinois and Indiana 
W. P. Ray, Mgr., Indianapolis, Ind. 
Fish & Schulkamp, Madison, Wis., General Agents for Wisconsin 
NEW AGENTS SOLICITED 
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One inch, one time, 


WANT ADS One Column wide $3.75 
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sent the St. Paul Fire & Marine, Home 
Underwriters of the Home of New York 
and the automobile department of the 
Fireman’s Fund, 


Colorado Blue Goose Picnic 
The Colorado Blue Goose held its an- 
nual picnic, Aug. 15, at Troutdale-in-the- 








Pines in Bear Creek Canon. Dinner was 
served at the hotel, there being eighty- 
five at the table, after which a dance was 
given, the party breaking up at midnight 
and motoring back to their homes in 
Denver. It was a most enjoyable affair 
and much credit was given the commit- 
tee in charge. 








NEWS FROM EASTERN FIELD 











PREMIUMS DOWN 30 PERCENT 


New York Shows Big Drop in Income 
and Increase in Losses—-Ex- 
cess Lines Shy 


NEW YORK, Aug. 16.—During 1920 
the premium receipts of the fire insur- 
ance companies operating in the bor- 
oughs of Manhattan and the Bronx, ac- 
cording to figures filed with the New 
York Insurance Patrol, aggregated $37,- 
826,172. For the entire territory under 
the jurisdiction of the New York Fire 
Insurance Exchange which embraces, in 
addition to the boroughs already named, 
those of Brooklyn and Queens and the 
water front in the borough of Richmond 
the receipts in round numbers totaled 
$47,000,000; these including automobile 
as well as fire insurance premiums. 

From returns sent the New York Pa- 
trol thus far, the income of the com- 
panies for the first six months of the 
present year will show a decrease of 
from 20 to 30 percent compared with 
those for the like period of 1920, and 
it is anticipated that the same ratio 
will be maintained during the remaining 
half of the year. Some offices, because 
of peculiar conditions, are able to make 
an increased showing, but these are in 
the great minority, the bulk of the com- 
panies experiencing a marked decline in 
income. The condition is induced by 
great shrinkage in values and by a 
dearth of new business. All company 
and agency offices have been spurring 
their solicitors to increased effort, but 
the brokers simply have no business to 
place and are unable to respond to the 
appeals made to them. 

Generally speaking too, the losses in 
the Metropolitan District this far in 
1921 are heavier in amount than were 
those for the first seven months of last 
year, attributable in no inconsiderable 
degree, according to underwriters, to 
the moral hazard. If the offices manage 
to break even—losses and expenses as 
against income—in the Metropolitan 
field during 1921 they will consider 
themselves fortunate. The outlook for 
profit- this year making is decidedly 
blue. 





Boston Half-Year Figures 


BOSTON, MASS., Aug. 16.—The Boston 
fire insurance premiums for the first six 
months of 1921 for the first time in many 
years show a decrease from the figures 
for the corresponding period of the pre- 
ious year. Not only is there a decrease, 
but the falling off in premiums is most 





marked, 
cent. 

The total premiums received by all the 
fire companies doing business in Boston 
during the first six months of the pres- 
ent year were $4,140,788, as against $5,- 
898,336 for the corresponding period in 
1920. The total of premiums for this 
year is lower than the receipts for even 
1919 and 1918. Of the total receipts the 
stock companies took in $4,013,448 and 
the mutuals $127,340. 

The following are some of the leading 
companies based on the Boston 
miums received: 
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Philadelphia’s New Fire Boats 


Philadelphia is improving its harbor 
protection by the addition of two new 
,fire and police boats. The fire and 
police boat, Rudolph Blankenburg, 
named for the late mayor, was launched 
at Elizabeth, N. J., August 9. The fire 
fighting equipment includes four cen- 
trifugal pumps with a capacity of 2,500 
gallons per minute, each feeding four 
nozzles, three of which are mounted on 
towers and the fourth is mounted on the 
pilot house. The hull is completed and 
the machinery will be installed and the 
vessel fitted up at Elizabeth before pro- 
ceeding under her own steam to Phila- 
delphia. 

A contract was awarded on August 10 
to the Merchant Shipbuilding Corpora- 
tion, Chester, Pa., to build a fire and 
police boat, to be completed in seven 
months at a cost of $212,496. The boat 
will be of the most modern type for 
fighting fires. The boat will be named 
the J. Hampton Moore, for the present 
mayor. 


Eastern Notes 


Edward D. MacDonald has 
pointed special agent of the 
Fund in New England. 
inspector for John C, 
Boston. 

Maxwell F. Liebler has joined the staff 
of the Commercial Union group and will 


been ap- 
Fireman’s 
He has been an 
Paige & Co. of 


assist in the handling of loss adjust- 
ments in Greater New York and 
3rooklyn. 


John M. Coombe, insurance broker for 
many years, of Mahanoy City, Pa., died 
Aug. 9 at a hospital in Philadelphia. Mr. 
Coombe was past grand sachem and re- 
cently elected representative to the na- 
tional body of Red Men. 


The following agency transfers took 
place in Philadelphia last week; Queen, 
from Robert M. Coyle & Co. to Creth & 
Sullivan; Norwich Union, from L. M. 
Addis & Co. to Ulsamer & Binder; Com- 





mercial Union, from James C. McCurdy 
to Wagner, Taylor, Edson Company. 
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URGES THE LOCK WARRANTY 


Armstrong Crawford of the Michigan 
Automobile Gives Some Observa- 
tions on the Theft Losses 


Armstrong Crawford of the Chicago 
office of the Michigan Automobile de- 
clares that there should be some com- 
pulsory legislation requiring locks on 
automobiles. The Michigan Automobile 
insists on the lock warranty on all cars 
in the larger cities. Mr. Crawford calls 
attention to the fact that in the news- 
paper accounts of various crimes, espe- 
cially bank robberies, pay-roll hold-ups, 
murders and so on, the use of a big 





black, high powered touring car is ever 
in evidence. It develops frequently that 
the automobile was a stolen car. Com- 
menting on the situation Mr. Crawford 
Says: 

To a certain extent we cannot blame 
the clever criminal for picking out a 
high-powered, speedy car with which to 
commit. his crime, because they afford 
greater efficiency with which to operate 
and enables him to make a speedy get- 
away. At least 90 percent of this class 
of cars are easily stolen, as they have 
only the ordinary simple locks which 
are installed upon them at the factory. 
These locks do not afford any real pro- 
tection and most any small boy can 
easily pick them in a few moments’ time 
without exerting any great amount of 
effort, energy or work. Thus you see, 


unfortunately, the insurance company 
insuring cars and not requiring approved 
locking devices, together with the 
owner, aids the crook who is creating 
the havoc which is increasing crime, and 
increased taxes, which must be levied to 
combat this condition. 


Would Require Locks 


Recently the Chicago Crime Commis- 
sion created a special committee to in- 
vestigate motor car thefts. It is the 
purpose of this committee to investigate 
all thefts and create measures which 
will prevent thefts. One of the first and 
most important questions asked is ‘““‘Was 
your car locked?” The parties respon- 
sible for this movement are to be con- 


gratulated. This is surely a step in the 
right direction. If this committee will 
thoroughly investigate thefts and then 


cause to be passed and put into effect a 
city ordinance which requires all auto- 
mobiles to be locked with approved lock- 
ing devices when they are not being 
driven or occupied by the owner, it will 
be the first sane action ever taken to 
curb thievery at its source. A measure 
of this kind will reduce the wide spread 
of crime, make our cities safer, aid in 
safeguarding institutions where money 
is accumulated, lessen the speedy get- 
away of vicious outlaws, reduce crimes 
agains society, reduce the number of 
thefts and reduce insurance rates. Citi- 
zens should demand a law of this kind 
for their own safety. 

The automobile which is not properly 
locked with an approved locking device 
is a tremendous hazard, a source of great 
loss to insurance companies, and a men- 
ace to society. It waves temptation into 
the face of demented and delinquent 
rogues. Why not securely lock the auto- 
mobile? Isn’t it just good common sense? 
It may not entirely eliminate the present 
outrageous condition, but it is a thou- 
sand to one shot it will be a great help. 


Wants Change in Theft Plan 


KANSAS CITY, MO., Aug. 16.—The 
Law Enforcement League is preparing a 
letter to the Western Automobile Con- 
ference, in which the companies com- 
posing that body will be asked to co- 
operate with the league in reducing the 
amount of auto thefts in Kansas City. 
The league is convinced that over insur- 
ance on cars is largely responsible for 
the increase in the number stolen, and 
that the only way to secure a reduction 
will be through the reduction of the 
moral hazard. The league will recom- 
mend that there be a reduction of the 
amount written on a car, to not more 
than 80 per cent of the cost price. It 
will recommend that the policy be writ- 
ten for a given amount, that the prem- 
ium be collected for that amount, and 
that the settlement should be, in case 
of loss, for the full amount. 

It will further recommend that the 
fullest investigation be made of the ap- 
plicant, and that insurance be refused to 
all but good risks, realizing that the 
moral hazard is the chief hazard, after 
all. 


Oppose “Non-Valued” Stickers 


E. H. Morrill, Jr., manager of the 
brokerage and agency department of the 
Aetna, states that insurance brokers are 
opposed to the use of stickers on auto- 
mobile policies, calling attention to the 
non-valued clause of the cover now 
being issued. They prefer to have notice 


to this effect printed on the outside of 
the policy, rather than to use stickers. 
Mr. Morrill bases his assertion on the 


answers received from several hundred 
brokers, to whom he recently sent ques- 
tionnairies in New York City. 

In a service bulletin sent out with the 
questionnaires, Mr. Morrill called the at- 
tention of the brokers to the fact that 
they should notify all persons assured 
of the discontinuance of the valued form 
of policy, and make it plain that all re- 
newals would be written on the non- 
valued form. He says that it will be 
necessary for the insurance men to edu- 
eate their clients to insure for amounts 
under the non-valued policy less than 
formerly carried under the valued poli- 
cies. Otherwise, he declares, trouble will 
inevitably follow the brokers and com- 
panies, 


Kansas City, Kan., Theft Record| 


Kansas City, Kan., is priding itself 
upon its automobile theft record for the 
first seven months of the year. There 
have been, according to the report of 
Chief Zimmer, 56 cars stolen and 58 cars 
recovered in the city. Of the cars stolen, 
38 have been recovered, leaving 18 that 
are still out. The 20 cars to make up 
the total of 58 were cars which had been 





stolen in other places, and were recoy. 
ered int Kansas City, Kan. 


Michigan Automobile’s Agencies 
The Michigan Automobile of Grand 
Rapids has made the following agency 
appointments: Illinois—Ben H. Gullett, 
Decatur; Smith & Boben, El Dorado, 
Indiana—Clinton Trust Co., Clinton; 
Sarah Realty Co., Anderson; First State 
Bank, Owensville; Joseph R. Harrison, 
Columbia City. Iowa—Wm. Huxtable, 
Newell; Albert Cloud and Elmer f&, 
Smith, Manchester. Michigan—Wm, ¢, 
Peters, Port Huron. Minnesota—Boyan- 
Alexander Insurance Agency, Fergus 
Falls. Ohio—M, W. McCready, Ashland; 
R. J. Speaker, Elyria; R. S. Ackom, Van 
Wert. 





New Reciprocal Starts 
The Casualty Association of America, 
with headquarters in Detroit, is a new 
reciprocal that has been licensed by the 
Michigan Department. The attorney-in- 
fact is the Michigan Casualty Corpora- 
tion. The latter has $35,000 paid in 
eapital. Lawrence M. Goodman is presi- 
dent and general manager, Theodore 
F. Henry secretary and Paul E. Hinkley 
treasurer. The concern writes auto- 
mobile insurance. In addition to the 
standard policy it issues a _ contract 
covering fire and theft, which excludes 
theft of tires and motometers at reduced 
rates. It has a collision policy which 
excludes loss or damage to fenders and 
running boards. The attorney-in-fact 

receives 25 percent commission. 


LOS ANGELES MEETING 
PROGRAM IS ISSUED 


(CONTINUED FROM PAGE 3) 


dents caused by irresponsible or unin- 
sured owners or operators. _ 
Feneral Cover as Affecting Local 


Agents—A general discussion. 

Its operations and effects. 

General open discussion. 

Thursday Afternoon—There will be no 
session. Instead an automobile ride to 
Inceville, through Hollywood, “the home 
of the movies,” into the San Fernando 
Valley to Topango Canyon—one of the 
most wonderful drives in America—to 
the shores of the Pacific. 


FRIDAY, SEPTEMBER 16 
Morning Session, 10:00 A, M. 


Band concert, 

Companies’ Brokerage Service Depart- 
ments—A general discussion. 

Where are they leading? 

Our Responsibilities and Obligations— 
An address by J. B. Levison, president, 
Fireman’s Fund, 4 ‘ 

Advantages of Local Organization—A 
general discussion. 

Necessity for and results of. , 

The Casualty Information Clearing 
House—aAn address by an officiai of that 
corporation. 

Final report on 
qualification law. , 

General open discussion. 

FRIDAY, SEPTEMBER 16 
Afternoon Session, 2:00 P. M. 





the uniform agency 


Band concert. : : 

Stabilizing the Compensation Rating 
System—A general discussion. | 

Discussions, postponed or unfinished. 

Report of the committee on resolu- 
tions. : 

Report of the committee on nomina- 
tions and election of officers. 

Presentation of trophies. : 

Unfinished business—Discussion 
disposition of. 

New business, 

Adjournment, 


and 


Uneasy About Scandinavian Companies 


NEW YORK, Aug. 16.—There is a cer- 
tain amount of uneasiness in some quar- 
ters regarding the condition of affairs 
in Scandinavia. Many New York under- 
writing companies have been in the 
habit of placing lines of reinsurance In 
that part of the world since the German 
market was eliminated by the wart. 
Scandinavian concerns sometimes do not 
realize that reinsurers are prone to de- 
mand, and oft succeed in getting terms 
of advantage which, during a period of 
narrow profits, such as we are passing 
through now, leave littie for anyone who 
is willing to give the large commis- 
sions. The result is, there is a lot of 
apprehension as to what will be the out- 
come of this policy. 

It may surprise some to hear that 
already the Germans have been at work 
trying to get this business again. Not 
only have there been tentative offers 
going round in some quarters with re- 
gard to this, but there have even been 


attempts to place German reinsurance 
in New York. This has met with no 
success, 
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NON-CANCELLABLE IS 
NOW WATCHED CLOSELY 


Attracts Attention of All Under- 
writers in Accident and 
Health Field 


MUCH WATCHFUL WAITING 


Some Companies Confident of Success 
—Others Prefer to See How Plan 
Will Work Out 


The field of the non-cancellable is 
being watched closely by every acci- 
dent and health man writing it, some 
with fear and trepidation, others with 
an aggressive, confident att‘tude. It 
is being followed by those not writing 
it, some with a slightly doubtful atti- 
tude, waiting for the others to develop 
a satisfactory experience, at which 
time they will follow, others with a 
complete disregard, believing the pol- 
icy a failure, certain of self-extinction. 
The last group seems to be very small, 
the majority being inclined to believe 
that a non-cancellable policy will suc- 
ceed, though with an erratic career at 
first, and waiting for the opportune 
moment to jump in. 

The non-cancellable feature is a great 
problem and has worried many an un- 
derwriter in its development. There 
are many points on which dangerous 
ground is found and through the misin- 
terpretation of which great losses can 
be incurred. Naturally these are em- 
phasized by the opponents of the policy. 
However, confident in the practicability 
of the policy and the development of 
proper policy forms and rates, the non- 
cancellable underwriters and salesmen 
are only too eager to meet any argu- 
ment whatsoever. 


Dangers of the Form 


The first danger, according to the 
ordinary health and accident men, is 
that in the name itself. The very feature 
of cancellability is of utmost impor- 
tance to such a line, they believe. As 
one said: “The companies will need an 
endless treasury to carry all of the dis- 
ability cases, if they have not the 
chance to step out from under undesir- 
able cases. When a man has filed a 
number of claims, although he is ap- 
parently a good moral risk, there is 
usually an acquired moral hazard, for 
it is not often that a man incurs a 
succession of sickness and accidents 
through natural causes. The ordinary 
underwriter can scratch the name of 
such a man from the books, while the 
non-cancellable man must keep the pol- 
Icy and continue to pay claims.” 


May Develop Moral Hazard 


ay Was pointed out that a non-cancella- 
k e policy is such as to develop a moral 
azard. Knowing that he is covered by 


a permanent policy, the assured, a man 
of the highest moral character at the 
time of application, is very apt to take 
advantage of his policy in times of 


CASUALTY 





RECORD CLAIM RATI 


—_ 


INDUSTRIAL H. & A. SHOWING 





Death Rate Lowest Since 1916, But Sick 
Benefits Mount to Highest 
Point in Years 





Accident and health underwriters are 
today facing the worst claim record on 
industrial business seen in years. While 
the death rate is the lowest since 1916, 
the sick benefits have mounted to such 
a figure that many companies now have 
the highest claim ratio on record. Nor 
is this confined to any district. The 
south has been the hardest hit, but the 
same conditions exist throughout the 
country. It seems to the claim men 
that the policyholders and the medical 
men have combined against the com- 
panies. Everywhere doctors are dis- 
covered “fixing” claims for policyhold- 
ers. 


Bold Cases Discovered 


Several very bold cases have been 
discovered and suspicion has been 
aroused in many other cases, but the 
fraudulent claims continue. One claim 
manager said that a doctor had been 
found in Georgia advertising for the 
purpose of making claims. Another 
case was mentioned where a doctor 
went the rounds of his district, looking 
for prospects for claims. Any policy- 
holder is material for this class of medi- 
cal man. 

The National Life, U. S. A., has in- 
stalled a system of investigating every 
claim by a medical man. The smallest 
claim is followed and true conditions 
sought, but even with this careful 
watching, the claim ratio is practically 
the highest on record. The doctors have 
discovered many fraudulent cases and 
have saved the company from a far 
worse loss, but the policyholders are 
too clever for them to be able to hold 
claims down to normal. Many cases, 
suspected but not known definitely, are 
discovered at the last minute by chance 
and some doctor is shown to be acting 
with the policyholder to the detriment 
of the company. 


Claims Far Above Normal 


One underwriter estimated that the 
claims were 100 percent over the nor- 
mal figure today. With the low death 
record and general health conditions 
normal, claims should not be running 
over 30 percent, but the company which 
has 40 percent ratio now considers iteslf 
fortunate. The Interstate Life & Acci- 
dent of Chattanooga has compiled some 
figures that show the trend of claims. 
The present amounts paid by it for sick 
benefits are higher than at any time for 
five years. At the same time its death 
ratio is the lowest in the same period. 
The president of the Interstate says that 
while fraudulent claims ordinarily con- 
stitute 3 percent of the total, they now 
run as high as 10 percent. Industrial 
conditions combine with the efforts of 
the “doctors” to bring this about. 

Strain Is Heavy 

Such losses cannot continue. It will 

mean a loss of $80,000, or thereabouts, 


to the Interstate and other companies 
will feel it even more severely. Many 
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SURETY SECTION 


RINKAGE 


GOOD RECORD FOR CASUALTY 





Casualty companies find that their 
premiums have been maintained re- 
markably well so far this year. They 


have stood out among all other classes 
of insurance writers in showing no 
decrease in premiums. Companies writ- 
ing compensation business now find 
that in the renewals there is a material 
reduction in pay roll. The pay roll 
audits will not show the increases in 
premiums as they did last year. 

The first seven months of this year 
show a decided increase in casualty 
premiums. About the same ratio of 
increase was found as last year. Many 
companies have increased their auto- 
mobile business materially. There was 
a large amount of small compensation 
business gathered from various states. 
Owing to the falling off of fire insur- 
ance, undoubtedly a number of agents 
worked harder for casualty lines. 
Agents have felt it necessary to main- 
tain their premium income and hence 
discover the line of least resistance is 
to study the casualty lines and solicit 
their customers for them. There has 
been a hard drive for fidelity bonds and 
bank burglary business. In many of 
the larger cities burglary insurance has 
increased wonderfully. 








the strain of a prolonged period under 
such conditions and some are now re- 
ported to be looking for help. The 
policyholders will have to be weeded 
out and the doctors watched carefully. 
All cases of fraud will be prosecuted 
and the company officials intend to use 
every means possible to check the 
losses. One claim manager is using his 
own policyholders to help combat the 
fraudulent cases. He has asked them 
to report any suspicious case, pointing 
out that it is to their own interest to 
assist in the proper distribution of 
funds. The plan is working well and 
getting the cooperation of the policy- 
holders may be a means of a marked 
improvement in the claim ratio of that 
office. The losses will have to be 
checked, for at this time the companies 
cannot carry the heavy burden of ex- 
cessive losses as well as reduced pre- 
mium income. 


Good Argument for Auto Men 


Automobile insurers in Milwaukee are 
making good use of an unusual case 
just “filed in the courts against Herman 
Kiel, prominent Milwaukee baker. In 
June he started for an automobile ride 
with his partner, Gustav Bischoff, and 
two friends, Louis and Mary Multisch, 
as guests. He hit a culvert in trying 
to avoid a collision with another auto- 
mobile. Each occupant of the car as 
Kiel’s guest claims injuries and asks 
for $2,000 damages in the suit. The 
Kiel-Bischoff partnership was dissolved 
as the result of the accident. Kiel was 
not protected by insurance. 


Manager Frederick Richardson of the 
General Accident was in Chicago this 
week on his way to the Pacific coast 
where he will visit the agency of the 
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NON CANCELLABLE RATE 


SCHEDULE IS GIVEN 


Premiums Have Kept Up Remarkably Connecticut General Life An- 
Well for the First Seven nounces Forms Which It 
Months of 1921 Will Issue 


RESERVE TO BE CREATED 


Accident Benefits Will Be Paid from 
Start But Waiting Period Pro- 
vided for Sickness 


The Connecticut General Life is the 
first company to issue a new series of 
noncancellable accident and health poli- 
cies. Up to the present time the non- 
cancellable disability policies issued by 
the company have covered both acci- 
dental injury and illness with a waiting 
period of 14 days for both benefits. 
The Connecticut General states that its 
experience has shown a far broader 
demand for accident insurance than for 
health insurance. Among those who did 
not want health insurance there was an 
indifference to protection against ill- 
nesses of short duration. 


Six New Policies 


The Connecticut General gets out six 
new policies. One provides accident in- 
surance only. The other five provide 
both accident and health insurance, but 
each with a different waiting period for 
the health feature, 14 days, 30 days, 90 
days, 180 days and 360 days. In addi- 
tion to these changes the new policies 
continue certain benefits common to 
commercial accident insurance which 
have not been present in the company’s 
previous noncancellable form. These 
are, first, the absence of any waiting 
period for accident benefits; second, the 
insurance for partial disability on acci- 
dents, and, third, optional lump sum 
settlements in lieu of weekly indemnity 
if injuries caused dislocation, fractures 
or loss of fingers and toes. 


Reserve Is Provided 


The Connecticut General says that 
the earlier form providing only for total 
disability and with a waiting period of 
two weeks for both accident and health 
benefits will not be withdrawn. The 
Connecticut General says that during 
the past few years several companies 
have issued noncancellable accident and 
‘health insurance at a flat rate with no 
difference for age except an increase at 
age 51. The company believes this is 
wrong in principle and in issuing its 
new policies adheres to its original plan 
by which a reserve is built up tor the 
increasing hazard just as in life insur- 
ance. 

Rates Are Given 

In the subjoined rates, plan A in- 
cludes accident benefits only, plan B 
allows a 15-day waiting period for sick- 
ness disability; Plan C, 30 days; Plan 
D, 90 days; Plan E, 180 days, and Plan 
F 360 days. Under all forms accident 
benefits are paid from the beginning. 














of the smaller companies cannot stand 


company there. 


The annual premium for each $5 weekly 
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indemnity for select and preferred risks 
are as follows: 
Annual Premiums for each $5 weekly in- 


demnity for “Select” and “Preferred” 
risks, 


Plan Plan Plan Plan Plan Plan 
A Cc D F 







Age B 2] 
21....$3.53 $11.90 $10.21 $7.90 $6.87 $6.17 
é 12.01 10.36 8.02 6.99 6.2 
3.8 12.16 10.50 8.16 7.09 6.35 
: 12.31 10.66 8.28 7.18 6.42 
2: abel 12.46 10.83 8.41 7.30 6.55 
3. 12.64 11.00 8.54 7.42 6.62 
. 8.67 12.84 11.16 8.71 7.52 6.75 
3. 13.07 11.36 8.85 7.68 6.84 
3. 13.26 11.55 8.99 7.79 6.96 
é ae 13.48 11.74 9.16 7.94 7.07 
31. - 13.74 11.96 9.34 8.05 7.19 
32. 3.66 13.96 12.17 9.50 8.20 %.32 
33.... 3.68 14.22 12.41 9.69 8.35 7.45 
34.... 3.70 14.49 12.62 9.85 8.50 7.50 
35.... 3.73 14.77 12.85 10.05 8.66 7.68 
86.... 3.75 15.03 13.11 10.24 8.82 7.83 
37.... 3.78 15.32 13.36 10.45 8.98 7.99 
38.... 3.81 15.64 138.62 10.65 9.16 %.15 
39.... 3.84 15.95 13.91 10.89 9.35 8.31 
40.... 3.87 16.26 14.20 11.09 9.52 8.47 
41.... 3.90 16.59 14.47 11.382 9.72 8.62 
42. . 3.93 16.97 14.81 11.59 9.90 8.80 
43.5... 3.97 17.8T 38.16 11.88 20.11 9.00 
44.... 4.00 17.76 15.54 12.16 10.37 9.19 
45.... 4.04 18.21 15.94 12.49 10.58 9.38 
46.... 4.08 18.68 16.37 12.84 10.82 9.60 
47.... 4.12 19.18 16.82 13.23 11.06 9.83 
48.... 4.16 19.69 17.28 13.60 11.33 10.09 
49.... 4.20 20.21 17.79 14.03 11.63 10.39 
50.... 4.24 20.76 18.32 14.44 11.97 10.70 
51.... 4.29 21.37 18.88 14.93 12.32 11.03 
52.... 4.83 22.04 19.48 15.45 12.69 11.39 
53.... 4.87 22.75 20.18 16.02 13.17 11.82 
54. 4.41 23.56 20.95 16.68 13.66 12.29 

Extra Proferred Risks 

The annual premium for each $5 


weekly indemnity for “extra preferred 

risks,” except physicians, surgeons and 

dentists are as follows: 

Annual Premiums for each $5 weekly in- 
demnity for “Extra Preferred” risks 


(except physicians, surgeons and dent- 
ists) 


Plan Plan Plan Plan Plan Plan 

Age A B c D oj F 
21....$5.29 $15.33 $13.31 $10.53 $9.30 $8.46 
22.... 5.30 15.48 13.50 10.69 9.45 98.58 
2% .. 5.380 15.64 13.65 10.84 9.56 8.67 
24.... 5.81 15.83 13.85 11.00 9.68 8.77 
26.... &38 16.02 14:07 11.16 9.83 8.93 
26....... GSE 1:24 34:27 11.382 3:97 . 9:01 
27.... 5.86 16.48 14.47 11.53 10.10 9.18 
28 . 5.88 16.76 14.70 11.69 10.29 9.28 
29.... 5.40 16.99 14.94 11.87 10.43 9.43 
30. 5.43 17.26 15.17 12.08 10.61 9.57 
31 . 5.46 17.58 15.44 12.30 10.75 9.72 
32.... 5.49 17.85 15.70 12.50 10.94 9.88 

33 . 5.52 18.17 16.00 12.73 11.12 10.0 
34 . 5.56 18.51 16.26 12.94 11.32 10.19 
35.... 5.59 18.84 16.53 13.17 11.51 10.33 
36.... 5.63 19.17 16.86 13.42 11.71 10.53 
37....¢ BBY 10.523 “17.17 13.67 11.91 10.72 
38. . 5.71 19.91 17.48 13.92 12.13 10.92 
39.... 5.75 20.28 17.83 14.21 12.36 11.11 
a9... 5.80 20.67 18.20 14.46 12.58 11.32 
41... 5.85 21.08 18.53 14.75 12.83 11.51 
42.. 5.90 21.55 18.96 15.09 13.06 11.74 
43)... 5.95 22.03 19.388 15.44 13.32 11.99 
44.. 6.01 22.52 19.86 15.80 13.65 12.24 
45.... 6.06 23.06 20.34 16.20 13.91 12.47 
46.. 6.12 23.64 20.87 16.63 14.21 12.74 
47.... 6.18 24.25 21.42 17.11 14.51 13.03 
48.... 6.24 24.88 21.98 17.57 14.84 13.36 
49.... 6.30 25.51 22.61 18.10 15.22 13.73 
50.. 6.36 26.18 23.26 18.60 15.64 14.11 
51 . 6.43 26.93 23.94 19.20 16.07 14.52 
52.... 6.49 27.74 24.67 19.83 16.52 14.96 
58.... 6.55 28.61 25.52 20.53 17.11 15.49 
54 . 6.62 29.60 26.47 21.34 17.72 16.08 
55.... 6.69 30.65 27.46 22.24 18.46 16.71 

Ordinary Risks 

The annual premium for each $5 


weekly indemnity for ordinary risks in- 

cluding physicians, surgeons and den- 

tists are as follows: 

Annual Premiums for each $5 weekly in- 
demnity for “Ordinary” risks (includ- 
ing physicians, surgeons and dentists) 


Plan Plan Plan Plan Plan Plan 
Age A C D ¥ F 
21....$7.06 $17.94 $15.74 $12.74 $11.40 $10.49 
22.... 7.06 18.08 15.94 12.90 11.56 10.61 
23.... 7.07 18.28 16.12 13.08 11.69 10.72 
24. 7.09 18.49 16.35 13.25 11.82 10.83 
25.... 7.10 18.68 16.56 13.42 11.98 11.00 
36... 7.12 18.92 16.79 13.59 12.14 11.10 
sc 7.15 19.20 17.02 13.83 12.29 11.28 
ae 7.17 19.49 17.27 14.01 12.49 11.40 
29.... 7.20 19.76 17.54 14.21 12.65 11.57 
30. 7.24 20.06 17.80 14.44 12.86 11.73 
31. 7.27 20.40 18.09 14.68 13.00 11.89 
32.... 7.32 20.71 18.38 14.91 13.22 12.08 
33.... 7.36 21.06 18.71 15.17 13:43 12.26 
34.. 7.41 21.44 19.01 15.41 13.65 12.43 
$35.... 7.46 21.81 19.82 15.68 13.87 12.60 
38... 7.51 22.17 19.68 15.95 14.10 12.81 
7. 7.56 22.56 20.01 16.23 14.32 13.03 
38. 7.61 22.99 20.36 16.50 14.57 13.25 
39.... 7.67 23.41 20.76 16.84 14.83 13.48 
40.. 7.73 23.84 21.16 17.12 15.08 13.7 
ee 7.80 24.30 21.54 17.45 15.37 13.94 
42.. 7.86 24.81 22.00 17.82 15.62 14.19 
43..... T9383 26.85 2248 16.21 15.91 14:47 
44.. 8.01 25.90 23.01 18.62 16.29 14.76 
45.... 8.08 26.50 23.55 19.07 16.58 15.02 
46.. 8.16 27.14 24.14 19.55 16.92 15.34 
47. 8.24 27.82 24.75 20.08 17.26 15.66 
48 8.32 28.51 25.38 20.59 17.64 16.03 
49.... 8.41 29.22 26.08 21.19 18.07 16.46 
50. 8.49 29.97 26.79 21.75 18.54 16.89 
51. 8.57 30.77 27.684 22.40 19.91 17.322 
52.... 8.65 31.67 28.35 23.11 19.52 17.83 
53.... 8.74 32.63 29.29 23.89 20.18 18.43 
54 . 8.83 33.73 30.33 24.78 20.86 19.07 
55.... 8.92 34.88 31.42 25.77 21.67 19.78 














MUTUAL GETS CHECKER 


CAPTURES CHICAGO BUSINESS 


Difference of Opinion Over Question 
of Maximum Limits Under New 
Illinois Measure 


The Automobile Liability Limited 
Mutual of Milwaukee is making quite 
a drive for taxi-cab business in Chi- 
cago, following the passage of the local 
ordinance requiring’ $10,000 insurance 
or $10,000 bond state law of 
similar import. General Manager Val 
Gottschalk is spending some time at the 
Chicago office to look after this busi- 
ness. It is understood that the Auto- 
Liability has secured the 
Checker Taxicab Company line, which 
originally was supposed to have been 
gotten by the Zurich General Accident. 
[he Zurich arranged to carry the 
Checker Taxicab business for $5,000- 
$10,000 limits. In order to comply with 
the state law and the city ordinance, 
the limit of liability had to be $10,000, 
and hence the Zurich was compelled 
to revise its rates. It had its policy 
approved by the secretary of state at 
Springfield, granting a $10,000 limit on 
a single person or a single accident. 
However, the Checker people got a bet- 
ter figure from the Automobile Lia- 
bility and it is stated that the Mil- 


waukee company has secured the busi- 
ness. 


and a 


mobile 


Gets Considerable Business 


The Automobile Liability has spe- 
cialized on jitney and taxicab business, 
as there are a number of cities and 
towns that have ordinances requiring 
such vehicles to furnish insurance. It 
carries a number of taxicabs in Kansas 
City, Mo., Lacrosse, Wis., and else- 
where. Wisconsin has a public carrier 
bonding law which covers jitneys or 
busses operating between two or more 
cities. The Automobile Liability has 
written a large amount of this business. 
The Automobile Liability has had its 
policy approved by the secretary of 
state. It grants $10,000 flat liability 
and personal damage indemnity. 


Question of Maximum Limits 


There is a difference of opinion as to 
the limit of liability in a single acci- 
dent. Some underwriters declare that 
while there is a limit of $10,000 on a 
single person, there is no limit to the 
amount of liability in a single accident. 
The test of the pudding, however, is in 
the eating, and inasmuch as the sec- 
retary of state has approved a policy 
granting $10,000 limits on a single ac- 
cident, it would seem that the state au- 
thorities concur with the view that 
there is a limit of $10,000 for any one 
vehicle in a single accident. There has 
been some confusion also as to the prop- 
erty damage. Figures have been quoted 
granting $10,000 liability and then $10.- 
000 property damage. However, the 
best authorities feel that the entire lia- 
bility in any one accident, both prop- 
erty damage and personal accident, 





Noncancellable policies run to age 60. 
These policies will be issued for an an- 
nual premium only, but upon any anni- 
versary they may at the request of the 
insured be changed to a quarterly or 
semi-annual basis. The quarterly pre- 
miums will be 26 percent of the annual 
rate and the semi-annual 51 percent. 
Thirty-one days of grace with interest 


is granted for payment of premiums 
after the first year. The maximum in- 
surance under plan A_ will be $150 


weekly indemnity and under plans B 
to F $100. Under plan A total disabil- 
ity continues as long as the disability 
lasts. Partial disability, which is one- 


half the total is payable for periods not 
exceeding 26 weeks. 


EXAMINATION IS MADE 


HARD ROW FOR AUTO MUTUAL 


Report on U. S. Mutual by New York 
Department Shows Difficulties 
Experienced 


NEW YORK, Aug. 16.—The difficul- 
ties experienced by mutual automobile 
casualty companies in making both ends 
meet is shown by the report of the 
United States Mutual Automobile Cas- 
ualty of New York City, a report on 
whose condition as of May 31, has just 
been made by the New York depart- 
ment. The report shows that the ex- 
pense of management since the organi- 
zation of the company in August, 1920, 
was 42.45 percent of the net premium 
up to Jan. 31, 1921, when a previous 
examination was made by the depart- 
ment. Since then this item has been 
reduced somewhat under an arrange- 
ment made by the company with an 
agency company which has to pay all 
expenses including loss expenses. It is 
provided in this contract that the insur- 
ance company shall pay the agency 30 
percent of the earned premium, this ar- 
rangement beginning Feb. 1 last. 

At the date of examination the mu- 
tual had total admitted assets of $88,- 
610.49; total liabilities of $74,985.96; and 
a surplus of $13,624.53. Under the re- 
quirements of the New York law at 
least $100,000 in premiums must be in 
force at all times by a mutual casualty 
company. On May 31, as of which date 
the examination was made, the mutual 
had but $94,378.83, but in the first 15 
days of June, $10,896.63 was written in 
premiums, thereby bringing the totals 
on June 15 above the statutory require- 
ment. The company has an arrange- 
ment to reinsure in the Employers In- 
demnity of Kansas City, al! liabilities 
which may be incurred by the company 
in excess of $5,000 for injury to one 
person and $10,000 for any one accident. 
The liability of the reinsuring company 
not to exceed $50,000 in any event. E. 
F. Perry is president and Lewis H. Par- 
ker secretary and treasurer. 


cannot exceed $10,000. In that case a 
policy covering $10,000 personal lia- 
bility and property damage would seem 
to be sufficient. 

The double decker motor buses that 
run up the North Shore may find con- 
siderable difficulty in getting insurance. 
The manual rate on these buses is 
something like $1,000. Recently an in- 
vestigation was made of the claim 
experience of the motor buses, and it 
was found that they were confronted 
with a number of small claims. Peo- 
ple on the top of the bus would be 
injured by being struck with overhang- 
ing branches. Other injuries were 
caused by people slipping on the stairs. 
There were a number of property dam- 
age claims by owners of automobiles 
that were struck by the big motor 
buses. Agents find that the high rates 
are frightening the owners of taxicabs, 
even if a monthly payment arrangement 
is made. So far, neither the state nor 
city has forced the new _ regulation. 
The Motor Vehicle Underwriters, an 
interinsurance concern, is out for the 
business strong at a rate, it is said, less 
than half what the Associated Com- 
panies are quoting. 


State Mutual Hearing Continued 


Vice Chancellor Backes at Trenton. 
N. J.. last week continued the hearing 
on the rule requiring the 1750 policy- 


holders of the State Mutual Liability of 
Newark to show cause why they should 
not be assessed to make good a deficit 
of $66,530.11, found to exist by an ex- 
amination ordered by the New Jersey 
Department. Investigation showed that 
the outstanding claims against the con- 





cern amounted to $86,156.50. The de- 
funct company specialized in bonding 
owners of jitney conveyances. 





———_ 


CAUSES OF INJURIES 


TRAVELERS COMPILES DATA 


Automobile Accidents Most Frequent— 
Interesting Table Shows Results 
For One Year 


“Protection,” the weekly publication 
of the Travelers presents some very 
interesting statistics on accidental in- 
juries, as compiled from the 1920 expe- 
rience of that company. The automobile 
leads as a cause of accidents. Of the 
claims for non-occupational accidents 
paid by the Travelers last year, 28.6 
percent in number and 38.4 percent in 
amount were for automobile accidents, 
while the “at home” accidents, which 
used to be the most numerous, amounted 
to 25.1 percent in numbers and only 
20.2 percent im amount, and “travel” 
accidents, against which many people 
still think insurance is especially needed, 
accounted for only 5.8 of the number 
of claims and 8.3 percent of the amaunt. 
Twenty thousand accident claims paid 
by the company last year are classified 
as follows: 

No. Amount 
ACCOMODNER 2 sc icsivnes 3,567 $729,320 
AG IRR ININET <a-go 5, ara Peia a alanis act 3,120 384,580 


POCUGSITIANS 6.06. hws ose wis 2,311 315,996 
Sports and recreation.... 2,038 220,740 
MOONEE ovtcnnsskcuees caus 727 156,956 
Miscellaneocs .....s.06. 281 31,655 
Hcrse and vehicles...... 240 39,323 
Bicycles and motorcycles. 143 13,444 
OCOCUPACIONAL 26 ci i ccssccne 7,572 600,394 
IOV ELOED © 4.5 o)hcseerateescaumr 40 8,994 

DUA ae eae ener 20,045 $2,501,407 


Times Have Changed 
Some years ago it used to be stated 


that about 10 percent. of the deaths 
were the result of accident. That the 
ratio of accidental deaths to deaths 


from all causes among men is now 
much higher than this is shown by fig- 
ures taken by “Protection” from the 
United States census reports for 1919, 
showing that in the registration area, 
including 81.2 percent of the total popu- 
lation, deaths among white males from 
external causes, excluding © suicide, 
amounted to the following percentages 
of all deaths: Ages 20 to 24, 18.10 per- 
cent; 25 to 29, 14.38 percent; 30 to 34, 
13.13 percent; 35 to 39, 13.22 percent; 
40 to 44, 11.99 percent; 45 to 49, 10.49 
percent. 

The experience of the Travelers, em- 
bracing some 600,000 lives, shows that 
about 125 disabling injuries of every 
kind occur for each accidental death. 


Write Maritime Business in Ohio 


COLUMBUS, 0., Aug. 17—Superintend- 
ent Gearheart issued a ruling Monday 
under which liability companies, barred 
from the state under the workmen's com- 
pensation law, will be able to reenter it 
for the writing of employers’ liability 
insurance in martime and admiralty em- 
ployments. Employers in these classes 
cannot come under the workmen's com- 
pensation law, as the federal constitu- 
tion specifically puts all maritime ques- 
tions under jurisdiction of the federal 
courts. 

The question has been before the de- 
partment in various aspects for several 
years, Last year, while Judge Gearheart 
was special counsel in the attorney-gen- 
eral’s department, he wrote an opinion, 
which was authorized by Attorney-Gen- 
eral Price, holding that dock employes, 
engaged in loading and unloading ships, 
were in maritime employment, and that 
the state industrial commission had no 
jurisdiction over them and was not 
authorized to pay any claims for injury 
to workers in these classes, out of the 
workmen's compensation funds. 

Today’s ruling is, therefore, regarded 
as the logical sequence of the opinion 
promulgated a year ago. It is expected 
that a number of liability companies will 
reenter the state for the purpose of writ- 
ing this business. 


J, W. Seovall, automobile special agent 
for the Hartford Fire and Hartford Ac- 
cident in Indiana, has resigned to £0 with 
the Globe Indemnity in the New York 
city metropolitan department. 
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MAY REVISE KENTUCKY RATES 


Board Considering Change in Schedules 
in Accordance With Request of 
National Council 


LOUISVILLE, KY., Aug. 16.—C. C. 
Ousley, secretary of the Kentucky Man- 
ufacturers’ Association, has _ notified 


the state, there will be no change in the 
basic rate. 


Oregon Commission Cuts Force 
PORTLAND, ORE., Aug. 16.—An- 
nouncement was made a few days ago 
that the state industrial accident com- 
mission would cut its force 20 percent on 
Sept. 1. The cut is due to the slump in 





industrial activities, particularly the 


; lumber industry, and the cut in wages 


members that a general revision of rates | 


applying to industrial and commercial 
lines is now under consideration by the 
Kentucky Workmen’s 
Board. 

Revision has been asked by the Na- 


sation Insurance, representing stock, 
mutual and reciprocal companies. The 
request is a repetition of one made by 
the carriers about this time last vear. 
That request was never granted by the 
Kentucky Board, but the long and care- 
ful consideration since given it by the 
Board, with the assistance of its own 
actuary, indicates that an early decision 
will be reached in regard to the present 
plea. 

Revision of the Kentucky rates is 
asked on the ground that present rates 
are antiquated, being based on “expe- 
rience” prior to 1917, while the proposed 
new rates cover that tremendously in- 
creased 
added singe then. 


The Board devoted two full days last |. # 
| Silo near Geneva, Ill, the other day. 


week to a hearing on the subject. The 
first session was held in Frankfort and 
the second in Louisville. On invitation 
of Chairman Alvis S. Bennett, of the 
Board, the Kentucky Manufacturers, As- 
sociation was represented at both ses- 
sions. 

The rate changes proposed by the car- 
riers vary but little from those of last 
year, and that variance is downward. 
The mean average premium of the pro- 
posed new rates will be approximately 
the same as that under which Kentucky 
has operated since 1917. In effect, this 
means a Slight reduction of rates, when 
it is recalled that under the amendments 
of 1920 the carriers must take care of 
increased benefits. 

In event the revision is ordered by the 
Kentucky Board, the basic rate in about 
50 percent of the cases will be increased, 
while in an approximately like number 
of cases it will be decreased. In a few 
of the more than 200 classifications in 


Compensation | 


which has been directly reflected in the 
commission's income. Under provisions 
of the workmen’s compensation law, the 
commission is limited to 10 percent of its 
income for administrative purposes. 


Churches Under Compensation Law 
PHILADELPHIA, PA., Aug. 16.—Phila- 





! ‘ L : t | delphia churehes have been notified that 
tional Council on Workmen’s Compen- | 


they are subject to the provisions of the 
workmen’s compensation law of Penn- 
Sylvania the same as are railroad com- 
panies, commercial establishments, man- 
ufacturing and mining industries and 
are required .to obtain insurance on 
clergymen, sextons, organists and all 
other persons employed. Compensation 
officials hold that clergymen are likely 
to meet with accidents in their pastoral 
visiting, particularly those having auto- 
mobiles. They cite as an instance the 
recent death of the Rev. H. G. G. Vin- 
cent, rector of the Protestant Episcopal 
House of Prayer, at Branchton, a Phila- 
delphia suburb, who was struck by an 


} automobile as he was leaving his home 


“experience” which has been | 


to visit a woman in a hospital. 








Need to Carry Compensation 
Two farm hands met their death in a 


| There have been a number of cases 





where farmers or their help were over- 
come by gas in silos. In the fermenta- 
tion process gas arises from the ensilage 
which often smothers the person before 
he can be gotten out. In cases of this 
kind, if an employe is killed undoubt- 
edly the farmer can be held liable. It is 
another argument for accident insurance 
and also for writing the farmers for 
workmen's compensation insurance even 
if he does not come under the law. 


Goes With Hood Agency 

Davis B. Griswold, who was in charge 
of the Minnesota branch of the National 
Workmen’s Compensation Service Bureau 
for the past two years, is now asso- 
ciated with the Hood Agency, of Minne- 
apolis. He will have charge of the engi- 
neering department, organized for the 
purpose of rendering service under the 
merit rating schedule. 








ACCIDENT AND HEALTH 

















PUSH FOR NONCANCELLABLE 


Some Companies Are Out Strong for 
Business Before Change Is 
Made in Rates 


_ The Pacific Mutual Life is now mak- 
ing a big drive for noncancellable acci- 
dent and health insurance before any 
changes are made in rates or forms. 
The companies writing noncancellable 
msurance held a meeting or two in New 
York endeavoring to work out a scien- 
tihe rating system. Undoubtedly it will 
mean that rates for noncancellable in- 
surance will be much higher. The Con- 
necticut General has reported its plans 
for the future. Every company writ- 
ng noncancellable insurance is going 
over the subject. It was felt that the 
Pacific Mutual would have its new 
Tates out by this time. Both the lite 
and accident men of the Pacific Mutual 
are writing large amounts of noncan- 
cellable business before the change is 
made. The Continental Casualty is also 
very active in this direction. The Pa- 
cilic Mutual forces in large cities are 
making hay while the sun shines and 
are getting in touch with leading people 
Placing before them the desirability of 
taking a noncancellable policy on the 
Present terms. 

It is stated that a further conference 
of officials of companies writing this 





class of business will be held in Louis- 
ville at. the time the Insurance Commis- 
sioners Convention is holding its annual 
meeting. So far no company has offi- 
cially promulgated new rates. 

It is found that many life men finding 
business rather dull at this time are 
taking up the sale of noncancellable 
policies and find that it is a remunerative 
field. During the summer months par- 
ticularly the life men have found their 
own business rather dull. They have 
,been able to get audiences through the 
medium of nonecancellable disability in- 
surance. Therefore, the companies writ- 
ing this class that are not afraid of it 
are making a number of new brokerage 
connections. 


Made Milwaukee Department Manager 

Bryant Henning has been appointed 
manager of the accident and health de- 
partment of the Roberts company of Mil- 
waukee. This agency represents the 
General Accident. Mr. Henning is widely 
known in Milwaukee business circles and 
has been writing health and accident 
and other insurance as a special agent 
for a number of large companies in the 
Milwaukee territory. 


Will Have Bulletin Service 
The Federal Savings of Indianapolis is 
arranging to issue a quarterly bulletin 
prepared by its medical director, Dr. C. 
L. Marlatt. It will be distributed free 
to the public. It will cover disease and 


(CONTINUED ON PAGE 37) 











Federal Surety Company 
Home Office, Davenport, Iowa 


Began business July ist, 1920 
Licensed by U. S. Government November 20th, 1920 


An Institution of Service 


Writing Fidelity and Surety Bonds, Accident and 
Health Insurance. Burglary, Larceny, Theft and 
Hold-up Insurance. General Liability and Elevator 
Insurance. Automobile Liability, Property Damage 
and Collision Insurance. 


Workmen’s Compensation 


We are well equipped to serve Agents of the 
Mississippi Valley—Correspondence Solicited. 


W. L. TAYLOR 


OAKLEY H. BEYER 
Vtee- President and General Manage: 


Superintendent of Agcats 


























Workmen’s Compensation 
All Liability Lines 
Automobile Insurance 
Accident and Health 





Where We Are Doing Business: 


Cal., Conn., D. C., Ills., Ind., Ia., 
Md., Mass., Mich., Minn., Mo., 
N.J., N.Y., Ohio, Pa. R.I., Wis., 
Ga., Ky. and Tenn. 


United States Head Office: 
431 Insurance Exchange, Chicago 
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SEE MUCH ROAD WORK; COST AT BOTTO 
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35.00 


$454,768. $264,400. 
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+60 
$284,292, $260,000. 


19.00 
All these bids were based oh cement boing furniched by the State. 
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The Travelers has just demicased two | 
bronze tablets commemorative of the 
service of employes of the company in 
the war and of 27 who died in the serv- 
ice. The tablets, which are “approxi- 
mately five by seven feet in size, have 
been placed on either side of the en- 


BY C. W, OESON 

HE subject of Good Roads has come to the front as 
T: topic of conversation on a par with the weather, 

servants, and one’s health. Motoring has its fairway 
and hazards, its routes and detours, with every member 
of three families out of five a fan if not a fanatic in the 
knowledge of the trails for a hundred miles around, as well 
as country wide tours. Is it any wonder then that the 
details of highway construction are of vital interest every- 
where? 

Since the spring of 1919, it has been my practice to 
make a study of all the larger groups of Illinois highway 
lettings and publish a bulletin of that analysis for the 
benefit of contractors, surety underwriters and others, 
The last issue was the Feb. 18, 1921, rejected bids, which 
tabulation can be furnished for the purpose of com- 
parison. Between January and July, 1921, comparatively 
few Illinois jobs of substantial mileage were negotiated. 

* * x 


Material and labor entering into the cost of road con- 
struction has sailed on a choppy sea. The “per square 
yard” of concrete slab will illustrate. In May, 1919, it was 
about $1.50; August, 1919, $1.90; March, 1920, $2.20; Sep- 
tember, 1920, $2.50; February, 1921, $2.70, which was the 
after-war peak. But with labor, sand, and gravel on the 
skids, together with everything else, the new average on 
the present tabulation shows $1.99. This is a reasonable 
present market price based on the normal economic read- 
justment, that has taken place since January. Dunnegans’ 
figure of 50 cents in July for excavation against a 75 cent 
bid in February is perfectly logical. The present price of 
common labor, reduced from .55 to .35, and 


aggregates 
reduced from about .80 to .60, confirms this. 


None of these 
figures include cement, which is contracted for by the 


state, the cost of which is understood to be slightly lower 
than last year, in spite of the 40 percent freight advance 
applying this year. 

* * * 

Any discussion of highway costs “per mile” is mis- 
leading. A price of $25,000 per mile on one section may 
be as high as $50,000 on another section where the ex- 
cavation may be through a hill, over a fill, or including 
one or more bridges; whether over an old pike; re-routed; 
or with grading and culverts already done the mileage 
basis is completely changed. The unit is absolutely neces- 
sary as a guide and the only guide. 

W ithout having seen the compilation herewith, a num- 
ber of representative contractors consulted, gave us a 
commentary on the situation in detail of which the follow- 
ing is an average conclusion. General change in cost of 
highway labor and material since January, 18 percent. 
Sand, 14 percent. Gravel, 18 percent. Hauling, 20 percent. 
Labor, 23 percent. Overhead, 10 percent. Cause of reduc- 
tion is given as unemployment, smaller margin of profit, 
anxiety to keep organization intact, and a general lessened 
cost of production. 

i ee 

One contractor added: “The highway department has 
placed upon the lettings an unfortunate confusion by per- 
mitting in certain cases the item in the estimate for cor- 
porate bond to be used to change bid if personal bond is 
furnished. In the long run personal bonds cost more than 
corporate unless the personal surety is imposed upon with 
risk at loss without sharing profit, if any. The department 
cannot consistently have two standards of credit measure- 
ment without damaging its relations with the contractors 
and leaving the state unprotected in spots. Contractors 
able to qualify with a corporate bond, should not be under 
the necessity of competing with less experienced builders, 
not able to meet the higher credit standard.” 

x * * 

A significant unanimity appeared in answer to two 
questions: “Prospect of further reductions” and “pros- 
pects for 1922.” All insisted wage levels would not go 
lower and some predicted the reaction for spring of 1922, 
of a 10 percent increase. All seemed confident the volume 
of desirable work for 1922 would be “the best ever. 

The wage scale is the basis of all cost. Not only on 
the job, but every pound must be made and moved from its 
source by labor. It is not how cheap, but how cheap in 
justice to all. Too high, it demoralizes living. Too low, 
it undermines the economic structure. 





trance door in the company’s building | 
leading from the staircase to the Me- 


architect of the Travelers building, in 
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president of the company; Arthur Ship- | eled by the noted heietiowe sculptor, 
s L. Howard, secre- | Stirling Calser. 

y of tne cmenpeiny. 
tured medallions, 


The ten sculp- 


showing designs em- President F. Highlands Burns of the 
blematical of the various division of the | Maryland Casualty is sending invita- 
forces, which appear | tions to a house-warming celebration 0 
in the border of the tablets, were mod-! the company in its new home office. 
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~ ACCIDENT AND HEALTH 








(CONTINUED FROM PAGE 35) 
prevention. These bulletins, 
will assist the local agents of 
in their various communi- 
more vital interest in 
work. 


accident 
therefore, 
the company 
ties to take a 
public welfare 


Wisconsin National Men Promoted 


A. Hanks, secretary of the Wiscon- 
sin National Life of Oshkosh, Wis., has 
peen made superintendent of agents to 
succeed the late J. C. Foute, R. 
tin, auditor and assistant secre tary, has 
peen elected secretary. Arthur James, 
manager of the casualty department has 


|; and says he is religiously pursuing this 


plan. 


May Increase Organization Expense 


The Anchor Life & Accident of Cleve- 
land, a colored company now in process 
ef organization, has been authorized by 
Superintendent Gearheart to increase its 
ratio of organization expense to not to 
exceed 15 percent. The company was be- 
ing organized on the basis of 10 percent, 
but after placing considerable 


a ratio. 


| written consent of the stockholders al- 


BE. Mar- | 


peen elected third vice-president and as- | 


sistant superintendent of agencies. These 
are promotions from the ranks and are 
all deserved. 


Bennett on Western Trip 


Charles A. Bennett of Newark, N. J., 
manager of the accident and health de- 
partment of the Commercial Casualty of 
that city, has been 01 a western trip 
organizing the field for his department. 
The Commercial Casualty during 
last few months has entered Indiana, 
Minnesota, Wisconsin and Michigan. Mr. 
Bennett is organizing the field both 
for commercial and industrial business. 
The Commercial Casualty 
arate general agents and staff for these 
two classes of accident and health busi- 
ness, The company is gaining mo- 
mentum and is becoming more active 
in the west. Its large business is con- 
centrated in New Jersey, 
Pennsylvania, 





Philadelphia Company’s Experience 


PHILADELPHIA, PA., Aug. 17.—The 
president of a Philadelphia company 


| submitted by 


ready in, and 
granted the 


this 
increase, 


being obtained, he 


Approves Contract With Papers 
COLUMBUS, O., Aug. 
ent Gearheart has 


17—Superintend- 
approved a contract 
the North American Acci- 
dent of Chicago, to be entered into with 
certain newspapers of the state for the 
sale of accident policies to subscribers. 


| It provides for a special accident policy 


| ally on the policies being 
| regularly 


| Similar to 
the | 


appoints sep- | 


New York and 


specializing in health and accident lines 
states that dearth of employment is | 


causing considerable lapsing in the in- 


dustrial branches. He says that the 
commercial branches are holding their 
own notwithstanding unsatisfactory fi- 


nancial and business conditions, al- 
though collections are generally slow 


and difficult. He expresses the opinion 
that this is a good time to “clean house” 
by getting rid of unprofitable business 


at 50 cents, and is approved condition- 
placed through 
licensed agents or solicitors 
and the insurance being sold at the same 
rates as to other buyers. The contract is 
one approved last year by 
former Superintendent Crewe, between 
the National Casualty and the Cincinnati 
“Post.” 


Pushing Policy for Masons 

Western headquarters at Chicago of 
the Equitable Accident of Boston, is em- 
barking on an energetic campaign for 
the special Masonic health and accident 
policy which the company features. It 
is for master Masons only. 

There is no provision in the policy for 
possible increase in rates or assessments 
and the company does not reserve the 
right to cancel the policy. 


Accident Notes 

kX. W. Frain, manager of the health 
and accident department of the General 
Accident, spent several days of the past 
week in Milwaukee. 

KE. L. DoByns has been appointed spe- 
cial agent of the accident and health 
department of the Aetna Life at the 
Kansas City office. 

Arthur Schwarzott, who has repre- 
sented the Merchants Life & Casualty 
of Minneapolis in the central Illinois dis- 
trict, has been made manager, 
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OBJECT TO LIGHT SENTENCES 


Surety Company Inspectors Complain 
of Leniency Shown by Courts 
to Defaulters 


NEW YORK, Aug. 16.—Surety com- 
pany inspectors are complaining of the 
leniency of some judges in meting out 
sentences to defaulters. A few days 
ago in the United States district court 
at New York, a judge who on two pre- 
vious occasions last week had imposed 
sentences of one day on defaulting bank 
clerks imposed another one-day  sen- 
tence on a former clerk of the Import- 
ers & Traders National Bank when he 
Was arraigned and pleaded guilty. The 
evidence in this case showed that ee 
more than two years the clerk had beet 
taking small sums, which totaled $15,- 
650 at the time the matter went to court. 
The judge explained his sympathy for 
the man by saying that after hearing 
the facts he considered the case called 
for leniency because the man had never 
intended to rob the bank but had erred 
through weakness and because he had 
fallen into debt while trying to live on 
a small salary. The sentence was ac- 
cordingly one day in the custody of the 
United States marshal and to pay a $500 
fine. His friends paid the fine. 

A surety inspector in commenting on 
this case said: “It is sentences like 
this which make the work of a surety 
inspector difficult. There was no hint of 
restitution in this case, but the thief 
simply ‘got away with it.’ 
clerk who is tempted, be dissuaded from 
taking his employer’s money when an- 
other fellow is able to keep more than 
$15,000 which he had appropriated and 
is fined only $500. Such a sentence is 











How can a | y 
| troit, 





no protection to the bank or to the com- 
munity and the young man in the case 
could not be blamed perhaps for trying 
a similar trick later on. My experience 
of 20 years in the business convinces 
me that heavy sentences 
restitution are the only suitable plans 
for handling such cases. I do not like 
to see a bank refuse to prosecute either, 
simply because the surety company as 
the clerk’s bondsman has been able to 
arrange for restitution. Business morals 
are not encouraged by any of these one- 
day sentences, at least to my way of 
thinking.” 





Texas Bill Approved 


Governor Neff of Texas has signed and 
filed with the secretary of state the bill 
passed by the special session of the 
Legislature providing that $50,000 de- 
posits required of fidelity and surety 
companies doing business in Texas shall 
apply to general protection of policy- 
holders. In a recent decision of the 
Texas supreme court it was held that 
these deposits protected only the policy- 
holders in Texas. 

Much credit for 
able action on this bill is 
Darrcuzet, of Galveston, 
the American Indemnity 
argument to the legislature committees 
which considered this bill resulted in 
favorable reports and its final passage. 
Mr. Darrceuzet’s efforts did not end there 


the quick and favor- 
due John L. 
who represented 
and whose legal 


but he went before Governor Neff and 
discussed the law points at issue in a 
manner that resulted in the governor 


approving the measure by 
instead of vetoing it as he 
to do. 


his signature 
had threatened 


Will Appoint a Field Man 


The General Casualty & Surety of De- 
Mich., is looking over the field 
| preparatory to appointing a _ -special 
| agent to devote his time to the fidelity 
and surety department. The company 
will make a more vigorous campaign in 
this direction. 


= —— ——— ——- 





stock, | 
found it impossible to proceed on so low | 
Judge Gearheart insisted on the | 


Compensation Accident 
Liability Health 
Gen’! Liability Burglary 
Landlord’s Credit 
Automobile Boiler 
Teams Fly Wheel 
Elevator Engine 





Established 1869 


LONDON GUARANTEE & ACCIDENT CO., Limited 


OF LONDON, ENGLAND 


HEAD OFFICE, CHICAGO F. W. LAWSON, General Manager 
Conkling, Price & Webb, Gen. Agts. Illinois. Indiana, 1423 Insurance Exchange, Chicago. 
Fred L. Gray Co., Northwestern Managers, Security Bank Building, Minneapolis, Minn. 
Raymond & Raymond, Gen’t Agents, Southern Michigan, Journal Bldg., Detroit, 
Ryan & Cable, Inc., Gen. Agts., Western New York, 400 Ellicott Square, — 
Gaunt & Harris, General Agents for Kentucky, 204 Speed Building, Louisville, *s 
Myers & Wendling, Managers, Pierce Building, St. Louis, Mo. 
Ely & Mann, General Agents, 201-4 Grand Ave. Temple Bldg., Kansas City, Mo. 
A. M. Hutton & Son, General Agents, Suite 1007 Schweiter Bldg., Wichita, Kan. 
T. A. Manning & Son, General Agents, Interurban Bldg., Dallas, Texas. 
N. W. Haynes, District Manager, 308-9 Colcord Bldg., Oklahoma City, Okla. 
Maxson, Perdue & Ketchum, Gen’l Agts., N. E. Ohio, Leader-News Bldg., on = 
C. C. Rothier & Co., Gen’l Agts., Southern Ohio, First Nat’l Bank Bldg., Cincinna 
The Merrill, Dodge & Jackson Co., G’l Agts., Lucas County, 2d Nat. Bank Bldg., Teles. 
The O’Connor-McCune Co., Gen’l Agts., 407-9-11 Savings Bldg., Lima, Ohio. 
The Chas. A. Pryce Co., General Agents, Gasco Building, Columbus, Ohio. 
ee & Rowland, Inc., Gen’l Agts., Washington, 214 Tacoma Bldg., Tacoma. 

sen & Rowland, Inc., Gen’! Agts., 1708 L. C. Smith Bldg., Seattle. 
Aifred Paull & Son, Gen’! Agts. for Ww. Va., Board of Trade Bldg., Wheeling, W. Va. 














AMERICAN INDEMNITY COMPANY 


GALVESTON, TEX. 


Cash capital , ; $ 600,000 
Assets over . ‘ : $2,000,000 


New York City Branch Office 
GEORGE A. DEVOE, Manager, Room 1010, 35 Nassau St., NEW YORK, N.Y. 





Fidelity and Surety Bonds, Automobile, Public Liability, Property Damage & Collision, 
and General Liability Insurance. 


We are equipped to accept and cede “Fidelity and Surety Reinsurance.’’ 














coupled with | 


“OUR BONDS GUARANTEE INTEGRITY” 


SURETY 
BONDS 


CASUALTY 
INSURANCE 





NEW YORK 


CHARLES H. HOLLAND, PRESIDENT 














CASUALTY SURETY 


Capital, $/,000,000.00 


Union Indemnity 
Company 


GREAT EASTERN 
DEPARTMENT 


100 Maiden Lane, New York 


EXECUTIVE OFFICES: 


830 Union Street, 
New Orleans, La. 
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Business-Builders 


Developing 


Fidelity and Surety Bonds, Automobile, 
Elevator and General Liability, Accident, 
Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding 
& Insurance Company 


BOSTON T. J. FALVEY. President 


Paid-in Capital $1,500,000 Write for Territory 








Chronicle Bldg., Houston, Texas 


Interstate Casualty Company 
Home Office: Birmingham, Ala. 
Capital $300,000 
Surplus to Policyholders $401,340 
Specializing in Automobile and Public 


Liability and Excess Insurance 


General Agents 
STATE AGENCY 


Insurance Exchange, Chicago 
CRAIG BELK & CO. 


THE AGENCY COMPANY 
Salt Lake and San Francisco 
FERGUSON & HARRIS 
Columbia Bldg., Louisville, Ky. 
INSURANCE AGENCY CO., Birmingham 








Growth Unsurpassed 





C. A. CRAIG 
President 


W. R. WILLS 
Vice-Pres. 


THE NATIONAL 
LIFE & ACCIDENT INSURANCE CO. 


OF NASHVILLE, TENNESSEE 
Capital, $300,000.00 
Record For 


Cc. R. CLEMENTS 
Sec’y and Treas. 





Money-Making Contracts 
For Good Agents 











W. E. SMALL, President E. P. AMERINE, Secretary 


When Insured in Georgia Casualty Company 


Sire 0. Save _ 


Surplus and Reserves to Policyholders Over Two Million Dollars 
HOME OFFICE: MACON, GEORGIA 











The American Credit-Indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 
_E. M. TREAT, President 


The American’s Unlimited Policy not only provides absolute protection against 
abnormal loss on all outstanding covered accounts, but serves to prevent losses. 








If you are a manufacturer or jobber, write for the full particular of this service. 
415 Locust St., St. Louis, Mo. 91 William St., New York 
OFFICES IN ALL PRINCIPAL CITIES 


R. J. LYDDANE, General Agent 1140 Marquette Bldg., Chicago 








WITH BURGLARY UNDERWRITERS 
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CHICAGO BURGLARY MEN MEET | 





Discuss a Number of Very Important 
Questions—Uniform Schedule of 
Ccmmissions Is Recommended 





The Chicago Burglary Underwriters 
Association held a meeting Tuesday to 
discuss the situation following the new | 
arrangement sent out by the company 
organization some days aZo.. “S: ‘ 
Brewster from the home office of the 
American Surety who was in Chicago 
Was present at the meeting. The Bur- 
glary Underwriters Insurance Associa- 
tion in issuing its new instructions 
granted authority to members to meet 
the competition of the Fidelity & Cas- 
ualty and the New Jersey Plate Glass. 
The New Jersey issues a blanket cover- 
age policy giving $1,000 insurance for 
$30 in a residence or $36 in an apart- 
ment. It also has a limited form of 
coverage which is not regarded as seri- | 


ous competition. The Fidelity & Cas- | 
ualty has a limited policy without co- | 
insurance putting $250 as the maximum | 


sum recoverable on any one set of silver- 


ware, jewelry or furs. The coinsurance 


policy of the Burglary Association is 


continued at a 25 percent discount in | 


rates. The same policy without coin- 
surance providing for divided coverage 
costs $25 a $1,000 for a residence and 
$30 for an apartment. 


Some Not. Issuing Blanket Form 


The Aetna Casualty, Travelers, Mass- 
achusetts Bonding, and Employers Lia- 


bility and perhaps a few others have not | 


been issuing the blanket coverage pol- 
icy, feeling that the divided coverage 
policy with or without coinsurance is 
the most advisable. It was thus seen 
that the board companies were not act- 
ing in harmony as to the policies they 
were writing. The meeting was called 


to discuss this feature. The Burglary | 


Underwriters Insurance Association leit 
the decision of the subject to the indi- 
vidual companies. Most of them started 
to write the blanket coverage policy, 
taking the position that the companies 
should write this contract and leave it 
with the customer to choose the kind 
of policy he desires. Many burglary 
underwriters are opposed to the blanket 


coverage policy for the reason that it | 


does not seek to secure proper insur- 


ance to value, the selection being | 


against the company at ail times. 
Commission Question 


Another question discussed was the 
subject of commissions. This is an in- 
teresting topic in Chicago because the 
acquisition cost is very high. The Bur- 
glary Underwriters Insurance Associa- 
tion has approved the plan of paying 30 
percent to general agents and 20 per- 
cent to brokers. Some desired to pay 
25 percent to special agents but this 
met with opposition. It is hoped to get 


unanimous consent of all members to | 


put the new commission scale into effect. 


It was also recommended by the 
company organization that general of- | 


fices be limited to two. That would give 


| one company two general agencies, two 
| branch offices, or one branch office and 


one general agency. 





Iowa Bank Losses Heavy 


DES MOINES, IA., Aug. 16.—Bank 
burglary insurance is anything but prof. 
itable in Iowa these times. Despite the 
efforts of the Iowa Bankers Association 
to organize vigilantes in every county 
and put an end to the depredations of 
yeggs, every week sees at least one 


(CONTINUED ON PAGE 40) 





LOSSES ARE ASSETS 
When handled with proper regard for their business 
building possibilities. Even an aggrieved claimant may 
become a friendly policyholder if impressed with the 
fairness of an — 
- L. NASE, 

Adjuster pa Casualty Com anies 
1109-10 Mutual Bldg., Richmond, Va. 
Liability, Compensation, Accident and Health Chime: 

Territory: Virginia and North Carolina. 


MERICAN LIABILITY 


COM PAN Y 
Disability Insurance 


R. Sanders, General Mgr. 
Nat’! Bank Bldg.. CINCINNATI, OHIO 
$100,000.00 Insuraace Department Deposit Zs 
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AMERICAN 
SURETY 
COMPANY 


NEW "YORK 


100 Broadway 





SURETY BONDS 


BURGLARY 
INSURANCE 








GENERAL CASUALTY 
& SURETY COMPANY 


606 Woodward Avenue 
DETROIT 


General Casualty & Surety 
Lines 

Live Agents Can Secure Liberal 

Contracts. Up-to-Date Policies 


WRITE US 
ELMER H. DEARTH, Pres. 
GEORGE E. TAYLOR, Vice-Pres. 
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Policy 
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Eastern Dept., 100 William St., New York 
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THE NATIONAL OF DETROIT 


Western Dept., Pacific Bldg., Sam Francisco 


Northwestern Dept., Palace Bldg., Minneapolis 
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NON-CANCELLABLE IS 
NOW WATCHED CLOSELY 


(CONTINUED FROM PAGE 33) 


tight money. It was also emphasized 
that such a condition is worse with the 
non-cancellable, for the limits are so 
much higher. The individual cases 
mean more loss to the company and a | 
few recurring cases would total sums | 
far in excess of the ordinary policy | 
claims. One of the underwriters pointed 
out the case of a perfectly healthy man 
who acquired throat trouble and after 
several years of frequent illness, dur- 
ing which time his cancellable policy 
was paid up and cancelled, the man ac- 
quired first pneumonia and then tuber- 
culosis, being totally disabled for life. 
Such a case would have to be carried 
for life by the non-cancellable policy 
and would eat up a great portion of the 
profit from other cases. 


Argument for the Policy 


A non-cancellable advocate, in re- 
sponse to this criticism, emphasized the 
purpose of the insurance. He voiced 
his opinion that the average policy is a 
fraud and entices policyholders only to 
close out on them at the hint of danger. 
He said: “A man does not usually 
want, nor does he need the ordinary 
health contract. He is not interested in 
insurance covering the short periods of 
the average attacks, but is desirous of 
obtaining coverage on a possible per- 
manent disability or at least a period 
running over three months. When he 
takes out a policy, he takes it with the 
same attitude that he takes life insur- 
ance, that of protecting his future 
against any possibility of a breakdown 
or disability and the cancellation of his 
policy after a few claims defeats the 
very purpose of carrying it. He has 
been fooled and will be a sore spot in 
the company’s territory. The holder of 
a non-cancellable policy takes out a 
permanent contract. He realizes that 
although he is in perfect health now, 
his strenuous work may impair his 
health. or an epidemic may affect him. 
For a protection against this he does 
not want a contract that can be can- 
celled without his permission. He wants 
to know that if he acquires throat trou- 
ble or any other trouble that may occur 
repeatedly, he can still be covered 
against the danger of permanent dis- 
ability.” 

Effect of Higher Limits 


Referring to the danger in the higher 
limits and greater individual losses, one 
of the underwriters said that such a 
danger was very remote. He felt that 
the premiums were sufficient to pay the 
claims and build a satisfactory reserve 
with a possibility of a reduction at a 
later date, after the experience justified 
it. “We realize that the medical exam- 
ination upon application is not proof 
against poor health,” he said, “but it is 
proof that the man is not at the time in 
poor health. He may be in perfect health 
at the time of application and contract 
permanent disability the next week, but 
the law of averages is as true in the 
non-cancellable experience as in any 
other, There will probably be some 
large claims, but there will undoubtedly 
be a large number of other cases to aver- 
age the losses, or the companies would 
not enter the field. Everyone is not going 
to be sick or meet with an accident. 
Also, the danger from moral hazard is 
lessened in the non-cancellable rather 
than increased as Suggested, for the 





eareful examination eliminates the bad 
moral risk to a certain extent, as well as 
the bad physical risk. Careful under- 
writing, as in all lines of insurance, will 
give a satisfactory group of policyhold- 
ers, and improper and indiscriminate 
underwriting will mean heavy losses. It 
is assumed that the companies will use 


| judgment in underwriting. Nor will the 


policy form encourage moral hazard. 


| There will be some cases of fraudulent 


claims, but the unscrupulous man will 


find a way to defeat the best contract. | 


All lines of endeavor have such men to 


| deal with and we will have to do the 


same,” 
Must Educate Salesmen 


It will be necessary to educate the 


salesmen to the new policy to make it | 


a success. A greater degree of careful- 
ness and cooperation will be required 
by the new contract than in the old form 
of accident and health. As in lite in- 
surance, which the new policy resembles 
very closely, the salesman will be the 
watchdog of the company. If he is 
shown his responsibility and those whe 
put commission before company are 
eliminated, the underwriting should be 
given considerable assistance from the 
field and the cases selected more care- 
fully. 

The great danger from large claims 
as a result of prolonged periods of ill- 
ness is emphasized by many. They say 
that it would not take many such claims 
to change a satisfactory experience to a 
disastrous one. In fact, one claim a year 
from a policyholder who is carrying the 
maximum would increase the loss ratio 
greatly. However, the non-cancellable 
men point out that the rates have been 
made in consideration of such contin- 
gencies and also that the chances for 
several such cases are very remote. That 
danger is as strong in the case of the 
ordinary health and accident as in the 
non-cancellable. The ordinary men are 
in no better position to foretell such 
cases and can not evade such payments, 
the only difference being in the limits 
payable and on that the non-cancellable 
companies have built their reserves ac- 
cordingly. 


Some Companies Lack Confidence 


One of the underwriters said that, in 
his mind, the apparent fear of the new 
policy arose from the fact that some of 
the companies writing the policy were 
not overconfident themselves. Two or 
three of the companies are selling both 
the cancellable and the non-cancellable 
and are pushing the former in preference 
to the latter, apparently having a self- 
aroused fear of the new policy. That 
creates an adverse attitude towards the 
field and holds many from expressing 
their true opinion. 

Even the men not writing non-can- 
cellable admit that there are two advan- 
tages to the new form of contract which 
stand out preeminently: First, the new 
form will mean fewer lapses and, second, 
it offers an excellent sideline for life 
insurance, The purchaser of a non- 
cancellable policy is investing in a life 
contract, similar to life insurance, and is 
looking into the future rather than the 
present year. The ordinary policy is 
like the other casualty lines, in that it 
is a yearly contract. The policyholders 
come and go each year, the lapse ratio 
being very large. Under the new form, 
the contract is of a permanent nature 
and the policyholder will not lapse un- 
less financially unable to continue carry- 
ing it. For this reason it is an excellent 
sideline for life insurance. If a man 
sells a non-cancellable policy, he is in an 
excellent position to place a life policy 
at the same time. 


Much “Watchful Waiting” 


That the non-cancellable policy will 
succeed is believed by the majority of 
health and accident men, including those 
at present writing cancellable policies. 











One of the latter said that he thought 
the policy certain of success at some 
future time, although he preferred to 


wait until the time when a satisfactory | 


experience had been built by those writ- 
ing it. Many are doing this “watchful 
waiting.” The non-cancellable men them- 
selves believe that eventually their pol- 


| icy will be supreme in the health and 


accident field. They feel that after the 
public has been shown the advantages 
of a non-cancellable contract and after a 
Satisfactory record has been made, all 
companies will have to admit the su- 
premacy of the new policy and in time 
write it altogether. 

The action taken at the recent meet- 
ing in New York in adopting a uniform 
rating system is now causing consider- 
able comment in both health and acci- 
dent circles. The new plan is taken as 
greatly beneficial to the health and acci- 
dent business, with the exception that it 
is regarded by some as harmful to suc- 
cessful competition. One of the non- 
cancellable underwriters said that he 
thought the uniform rating would kill 
competition and without compétition the 
field would have a mucn more difficult 
time in attaining success. However, 
most of the underwriters feel that some 
such uniform practice is necessary until 
the new line has finished a_ sufficient 
period with a satisfactory record. At 
present the companies are working 
without any experience on which to base 
their policy forms or rates, and for the 
best interests of the business, coopera- 
tion is needed to create a satisfactory 
experience record. 


Opens Inspection Department 


The Union Indemnity of New Orleans 
has established an inspection department 
at 421 Medinah building, Chicago, under 
the supervision of H. B. Jones as safety 
engineer. The Union Indemnity desires 
to give its agents every service possi- 
ble. Mr. Jones will give special atten- 
tion to the development, inspection and 
supervision of compensation, public lia- 
bility and elevator insurance. Mr. Jones 
has supervision over the central west- 
ern territory tributary to Chicago. His 
field embraces Michigan, Indiana, Illi- 
nois, lowa, Wisconsin and Minnesota. 


Berry Is Made Assistant 


The new resident manager of the 
Globe Indemnity of Chicago, Walter W. 
Steiner, has appointed Stanley A. Berry 
of the American Surety office in Chi- 
eago as his assistant manager. Mr. 
Berry is in the underwriting department 
of the American and will have charge 
of the office details of the Globe Indem- 
nity. He was formerly an attorney. 











CAPITAL ONE MILLION DOLLARS 


Fidelity and Surety Bonds, 
Burglary Insurance, 
Workmen’s Compensation, 
Automobile and Other 
Public Liability Lines 





EXPERT SAFETY ENGINEERING 
and INSPECTION SERVICE 





HOME OFFICE: 
715 Locust St., Des Moines, Ia. 

















SPECIAL AGENT 
Special agent wanted for Chicago by casualty 
company writing automobile and plate glass 
insurance. Must have wide acquaintance 
among brokers. Good opportunity for one 
qualified. Apply Room 507, 20 E. Jackson 
Blvd., Chicago. 








THE 
JIFFY 
PEN 


The word “‘Jiffy’’ de 
notes speed andaction 
The shape and bal 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up 
Self-filling without ¢ 


rubber sac. 


Send for descriptive 
matter. 


JIFFY PEN CO 
Dept. No. 2 


406 Pierce Street 
Sioux City, lows 








CASUALTY MAN 


WANTED—An experienced casualty man to man- 
age and develop casualty and fire departments of 
a well-established agency in an Ohio city of 150,000 
population. Splendid opportunity. 
Address 47-J, 
Care The National Underwriter 











CASUALTY MAN WANTS CONNECTION 


Young attorney, thoroughly experienced 

adjuster, underwriter and executive is 
open for proposition. 
Address 41-D 

Care The National Underwriter 
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A Progressive Surety and Casualty Company 


Eighteenth Successful Year 





Premium Income, 1920 . $737,695.07 

Not Admitted Assets . . 378,177.24 

Surplus to Policyholders 311,939.46 
Health and Accident 


Insurance Only 
Licensed in Twenty-Two States 


Write home office for general 
agents territory now open 


INTER-OCEAN CASUALTY COMPANY 


J.W. SCHERR, President W. G. ALPAUGH, Secretary 
CINCINNATI, OHIO 

















INTERSTATE SERVICE BUREAU 
INVESTIGATIONS, ADJUSTMENTS AND 
INSPECTIONS 
Life, Casualty, Automobile Insurance 


20 E. Jackson Blvd. Chicago 
RAPID—ACCURATE—SERVICE 
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H$nternational Indemnity Company 
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EMIL JOHNSON, Secretary 
Incorporated Under Laws of California 


LOS ANGELES, CALIFORNIA 


AUTOMOBILE INSURANCE 
THEFT, LIABILITY, COLLISION 
PROPERTY DAMAGE 


Assets Over One and One-Half Million Dollars 











Agents Wanted: To sell an unrestricted Acci- 
dent and Health policy costing $9.00 quarterly. 
Covers every disease and every accident. Lib- 
eral commission paid to live producers. 

Central Business Men’s Association, 


Westminster Bldg. 
CHICAGO, ILL. 


H. G. ROYER, Pres 
C. O. PAULEY. Secy. & Treas. 











More 


aries as 


General Offices: 
CHICAGO, U. 


Than $28,500,000.00 


Has been paid to Continental Policyholders or their Benefici- 


indemnities for loss of business time by accident, 


or for accidental loss of sight, limb or life, or for loss of busi- 
ness time by sickness. 


In every city of the Union and in Canada we are protecting 
many thousands of business and professional men. 
Continental Accident and Health Policies Sell and stay sold 
—good openings for the right man. 


CONTINENTAL CASUALTY COMPANY 


H. G. B. ALEXANDER, President 
Canadian Head Office: 


S. A. TORONTO, CANADA 
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RATES TO BE REVISED 





WHITNEY CALLS CONFERENCE | 
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(CONTINUED FROM PAGE 38) 


| bank robbery and more often more, In 


National Workmen’s Compensation | 
Service Bureau Is to Overhaul Its 





The National Workmen’s Compensa- 
tion Bureau announces that a confer- 
| ence of members will be called at an 
early date to take up the subject of 
automobile liability rates. General 
Manager Whitney declares that there 
are indications that coverages and 
rates are not properly adapted to pres- 
ent conditions. He says that the peo- 
ple in the Bureau feel that this season 
should see a thorough overhauling of 
the automobile rating system. The 
3ureau participated in a recent joint 
conference in Detroit with the National 
Automobile Underwriters Conference, 
the fire insurance organization, and the 
National Automobile Chamber of Com- 
| merce. Manager Whitney says that 
the Bureau proposes to start the work 
of the automobile committee about the 
middle of September with an intensive 
consideration of the general problems 
involved in the subject. 


Against Compulsory Liability 
BOSTON, MASS., Aug. 16.—The Massa- 
chusetts legislature last year nominated 
the commissioner of insurance and two 
others to hold public hearings on pro- 
posed insurance legislation and to for- 


mulate such measures as might seem 
necessary. 

The special commission sat for the 
| first time last week. Bills calling for 


compulsory liability insurance for auto- 
mobile owners were taken up. Outside 
of some agreeable things said by two 
witnesses about something being neces- 
sary to make motorists liable and re- 
sponsible, there was no one present to 
support the measures, not even the orig- 
inators of the bills. Representatives of 
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THE METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
lome Office; 47 Cedar St., New York City 


PLATE GLASS INSURANCE 


EUGENE H. WINSLOW, Pres. 
S. WM. BURTON, Sec. 








ALONZO G. BROOKS, Asst. Sec. 





ROBERT A. DRYSDALE, Vice-Pres. 








Chas. L. Nicholson, President 


THE INTER-STATE SURETY COMPANY 


DEPOSITORY, FIDELITY 
WAREHOUSE 


PLATE GLASS and BANK BURGLARY INSURANCE 


Harry R. Wood, Secretary 


REDFIELD, SOUTH DAKOTA 
WE ISSUE 


BOND S JUDICIAL, OFFICIAL and 
MISCELLANEOUS 


motor concerns and clubs and associ- 
ations were unanimously against any 
| law to compel automobile owners to 


| carry liability insurance. 

The general sentiment seemed to pre- 
vail that only educational methods and 
time would tend to lessen accidents and 
that it was a waste of time and money 
to legislate. 





Will Elect Officers 


MILWAUKEE, WIS., Aug. 17.—The 
directors of the new Northwestern Cas- 
ualty & Surety will meet this week to 
complete the board of directors and elect 
officers, announce appointments, and ac- 
cept the property from the trustees for 
the organization. 

At the first meeting of stockholders, 
12 directors were elected and a resolu- 
tion adopted to increase the board to 18 
members, the additional six to be elected 
| by the twelve. 
| Galbraith Miller, Jr., 
Michael J. Cleary and Herman Fehr 
comprised the committee on nomina- 


Cari A. Johnson, 











Re-Insurance 
Excess Re-Insurance 
Catastrophe Hazard 


Blanket Auto Excess Fire Covers in American Companies 


DEE A. STOKER 


RE-INSURANCE UNDERWRITER 


11 So. LaSalle St. CHICAGO 











Republic Casualty Co. 


PITTSBURGH, PA. 


Writes All Lines of Casualty Insurance 


Fidelity and Surety Bonds 


tion for officers and appointment of 
employes. 





Secretary Cluff’s Comment 


| NEW YORK, Aug. 17.—Secretary H. 
|W. Cluff of the Burglary Insurance 
| Underwriters’ Association, who com- 


| . 
} ments on statement in the 


| “Journal of Commerce,” from the Fidel- 
| ity & Casualty, which is a nonconference 
}; company, says no member of his asso- 
| ciation has announced any intention of 
| issuing the old form blanket residence 
burglary and theft policy at rates pre- 
vailing prior to June 1. 


Monday’s 


Des Moines, insurance companies were 
hit for $4,000 in the robbery recently 
of the Drake Park Bank and last week 
for $6,500 when Bank Messenger Cop- 
pock was robbed of $6,500 as he carrieq 
it down the street and was set upon 
by four robbers. 


Change N. Y. Police System 
NEW YORK, Aug. 16—Burglary un- 
derwriters are speculating on what will 
be the effect on loss ratios of the re. 
sumption of the ten-squad system by the 
New York police department. This means 
that there will be fewer men on the beat 
hereafter, as the men will receive 32 
hours off duty every seventh day as 
against the emergency plan of covering 
the city which had been in effect since 
last December, because of the crime 
wave, under which system the police had 
82 hours off every 27th day. It was on 
Qct. 1, 1918, that Commissioner Enright 
put the ten-squad plan into effect and 
it existed until last December. Repre- 
sentatives of the men recently went to 
the commissioner and said that there 
was much dissatisfaction in the ranks 
over the emergency plan being longer 
continued. 


F. & C. Promises Burglary Changes 
NEW YORK, Aug. 17.—A circular let- 
ter has just been issued by the Fidelity 
& Casualty regarding the recent action 
taken by the Burglary Underwriters 
Association with a view to meeting the 
competition of the Fidelity & Casualty 
and other burglary companies outside 
of the conference. The circular sets 
forth that the recent change authorized 
by the Burglary Association is “a strik- 
ing confession that, as claimed from 
the outset by the Fidelity & Casualty 
Company, residence burglary and theft 
business cannot be written subject to 
coinsurance. Our own course in view of 


this sudden change in the residence 
burglary situation has not yet been 
determined. As soon as_ determined 


announcement will 


” 


proper 
be made. 


immediately 


Effect of Plate Glass Changes 


NEW YORK, Aug. 16.—Some misunder- 
standing exists as to plate glass reduc- 
tions recently authorized by the Moore 
Rating Bureau. These are effective in 
over 35 states and take effect Oct. 1, be- 
ing retroactive to Sept. 1. 

_ They average from 15 to 20 percent 
but do not affect either Chicago or New 
York City. 


Tonne Gets Great American 
The Great American Casualty of Chi- 


cago has appointed the Tonne general 
agency of Rock Rapids, Ia., as_ state 
agent. The agency firm comprises the 


former president and secretary of the 


Interstate Automobile and _ Interstate 
Liability. 
Casualty Notes 
H. C. Stanwood has been appointed 


special agent at Baltimore for the Lon- 
den Guarantee & Accident. Mr. Stan- 
wood was Maryland manager of the 
Workmen’s Compensation Bureau from 
1914 to 1917, when he entered the service. 

The Atkinson-Deacon-Elliott Company 
of Detroit has been appointed agent 0 
the Commercial Casualty for Wayne 
County for bonding business. The De- 
troit agency will report direct to the 
head office. R. L. Gueydan who recently 
joined the Atkinson-Deacon-Elliott or 
ganization will give especial attention 





to bonding 
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*Includes Life Dept. 


SEMI-ANNUAL CASUALTY STATEMENTS 


(Filed With Georgia 


Department) 
—Six Months——_ 
















| Assets Net surplus Income Disb’men’ 
Golumpbia ‘Casualty ..6....560 0% $ 2,248,968 ; $ 460,790 
| *Life & Casualty .............. 1'486,020 2,498.87" 
| Masonic Protective ............ 1,905,536 1,336,518 
National Surety. 4.060. sce cs es 23,484,685 5,899,109 
| New York Plate Glass.......... 1,391,220 is 045 
Qcean Accdt. & Guar. ...0. 008. 18,334,784 8,429,086 1,9 2'846 
“Pacific Mutual TALC. sc. 6660 8.08 62,030,071 $531,062 5,382,539 
Royal Indemnity .....6..0055 14,412,155 6,203,528 856,622 
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The Title Guaranty and Casualty 
Company of America 


Home Office: : 


A joint stock corporation that will 
issue policies of casualty and title insur- 
ance and fidelity and surety bonds. 


A joint stock corporation that is of- 
ficered by men thoroughly experienced in 
the various forms of insurance and bonds 
which the company will write. 


A joint stock corporation that has al- 
ready attracted as shareholders some of 


431 Griswold Street, 


the most conservative and capable busi- 
ness men of Michigan. , 


A joint stock corporation that is as- 
sured a big and profitable business by 
reason of its wide distribution of capital 
among buyers of insurance and bonds 
and by reason of the profit-sharing fea- 
tures of its contracts. 


Because of the various plans which the 
company has for immediately attracting 


Detroit, Michigan 


a volume of good business, because of 


‘the safeguards which the Michigan laws 


guarantee to shareholders and because of 
the endorsement given the company by 
the prominent men who have already be- 
come associated with it, the stock of this 
company can be sold without misrepre- 
sentation. 


Men who can qualify under the tests 
of intelligence, integrity and industry are 
wanted as stock salesmen. 


The Title Guaranty and Casualty Company of America 


A. J. Walker-Greig, 
President. 


F. J. Neonan, 
Secretary. 


George A. Curry, 
Vice-President. 


M. F. McDenald, 


i General Counsel. 
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REINSURANCE= % 
COVERAGES __. \ 


Special Rates on 








Conflagration and 
Catastrophe Covers 


Unexcelled facilities 
for underwriters 
wishing to cede or 
to receive profitable 
excess or participat- 
ing reinsurance 
premiums of any 
nature whatsoever. 


ALL LINES 
ANY LIMIT 


WALTER A. BROCKHURST 


Represented In Every Insurance Market on the Globe 


BEST BUILDING NEW YORK CITY 
Cable Address “Waltbrock” New York 


Exceptional Service to Agents and/or Brokers Desiring to Place Surplus and/or Affidavit and/or 
Special Risks of Every Class Anywhere in the World. 








For Insurance Service and Immediate Loss Settlements 
Phone Beekman 7260-7261 





